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in Alvin Sterling Silver 
proudly bears the name 
of a founder of the 
Republic. Its dignified 
and tasteful refinement 
is not unworthy of 
Alexander Hamilton’s 
high standards. 


ALVIN SILVER COMPANY 
Sag Harbor, N. Y. 


New York Office Chicago Office 
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A Word About Coral and Shell Cameos and How They 
Are Cut in Italy 





By Guiseppe Vilelli* 
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ORAL and shell cameos are, not cut to 

large extent in any other country out- 
side of Italy, almost the entire product being 
cut in Naples and its suburbs. 

The principal centre is the town of Torre 
del Greco, the most iridescent pearl of the 
long string of villages that line the shore 
from one point to the other of the enchant- 
ing gulf of Naples. 

Torre del Greco emerges from the vine- 
yards on the slopes of Mount Vesuvius and 
stretches gently down to the blue waters of 
the Tirrenean Sea. There the mild climate, 
the wonderful skies, the sweet scent of the 
everblooming blossoms, the charming 
scenery, everything, combines in an atmos- 
phere that inspires the love of the beauti- 
ful. And it should not be a wonder that 
people in such sentimental surroundings are 
born with artistic instincts. 

I do not mean to say that such talent is 
an exclusive gift of the people of this town. 
Spots like this one are numerous in Italy, 
and all of them have produced sons who 
have contributed to Italy’s glory in art, 
music, poetry, sciences, etc., but in this town 
the conditions have contributed to the de- 
veloping of the art of coral and cameo cut- 
ting above all others. 

Going back in the history of cameos, one 
finds that old collections contain specimens 
carved by artists from various regions of 
Italy. But to Torre del Greco is due the 
credit of diffusing this gracious piece of 
adornment. This town had in her people 
her proportion of fishermen, which industry 
is a source of livelihood to more or less the 
inhabitants of every coast village. But her 
fishermen, in their industrious instinct, 
started to explore the deep for other things 


besides fish, and thus at different times came. 


across coral banks in the various waters 
surrounding Italy. -The most important of 
these banks were those found in Sicilian, 
Sardinian and African waters. In later 
years, these enterprising seafarers extended 
their explorations to far off regions, thus 
discovering valuable coral banks in Japanese 
waters, 

This coral brought to their home town, 
enabled their artist folk to develop the 
Precious qualities of this gem of the sea. 
Hence we have the beautiful coral beads and 
works of all kinds of designs. Hence we 
have the beautiful rare coral cameos that 
met with so much favor that more of these 
artistically inclined townfolk were induced 
to develop their hands and become skilled 
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workers in the beautiful art of cameo carv- 
ing. 

The success of coral cameos induced peo- 
ple of this town to set in quest of other ma- 
terial suitable for cameos so as to be able 
to increase the production and thus popular- 
ize this gracious piece of adornment. In 
their researches they found that conch shells 
with their varieties of tints, were wonder- 
fully adaptable for cameos and could be ob- 
tained in large quantities. 

With the supply of conch shells came the 
increase in the production of cameos which 
gave an impulse to many young men of this 
industrious town to spread throughout the 
world and succeed in their enterprise of in- 
troducing the cameo, no more as only an 
object for a collection, or curious cabinet, 
but as a regular article of adornment. 

With this advent, cameos assumed an as- 
pect like any other work of art of which 
there are antique works, modern master- 
pieces, and works of a value within the 
reach of every purse. 

In olden times a cameo was occasionally 
carved by some masters as a work of art, 
but they were very rare. However, since 
cameo cutting became an industry, we find 
that in its production are employed masters 
as well as artisans, apprentices, etc.—men 
of an educated class as well as men of a 
working class; and of all ages, the younger 
element comprising also girls, all of whom 
are well paid. 

Some masters and some large cameo deal- 
ers have a shop of their own where artist, 
apprentices and artisans are employed for 
cameo cutting, carving and polishing. Be- 
sides there are a number of carvers who, 
owing to their natural inclinations so natur- 
ally nursed by the sentimentality of the sur- 
roundings, cannot confine themselves to the 
captivity of the shop. They do their work 
at home, without compulsion, ready to 
answer when their instinct calls them out 
to enjoy nature’s gifts of which their town 
is so much endowed. 

Among these we may eventually find some 
master artist who like his old predecessors 
is guided in his art by his mood only. He 
may be an artist painter or a sculptor or an 
art instructor. The art of cameo carving 
may be a natural gift to him as it was to 
masters of old. 

If this master happens to have an ex- 
ceptional piece of raw coral or shell, he 
lays it in his studio where he can look at 
it in his leisure moments until raptured by 
his artistic mood, he “sees” in that rough 


substance the human features of a Venus, 
a Psyche, a Minerva or any other goddess 
and starts in his work as if he could with 
his tools give life to an inanimate substance. 
When this vision vanishes from his mind 
he stops. He resumes when the same vision 
returns. 

_ Thus a cameo of this kind may take days 
or months to be carved, but when it is fin- 
ished, it is a rare one, a “creation” in which 
the artist takes such a pride as to part with 
it, if at all, only for a very attractive price. 

As to the time required to carve the com- 
mercial type of cameos, it is difficult to 
tell, for that depends upon various circum- 
stances like the size of the raw piece, the 
subject to be carved, the preciseness of the 
work, the ability of the cutter, etc. A sim- 
ple profile head carved on a piece of shell 
of medium brooch size, would take one 
day’s work. But there are numerous carv- 
ers who, having specialized themselves in 
carving only certain subjects, have “edu- 
cated” their hand so that they carve them 
much faster than they would carve 
other subjects. 

The kinds of conch shells generally used 
for cameos are those popularly known as 
“pink” shells, “brown” shells and Cornelian 
shells. They have two layers of different 
colors, one forming the inner surface, the 
other the outer surface of the shell. Their 
popular name is derived from the color of 
their inner surface. 

The “pink” shells vary from an inner sur- 
face of deep rose color to one of almost 
white, and the “brown” from Van Dyke 
brown to almost white. Both species have 
an outer surface of a pure white marble- 
like substance which is covered by a thin 
coat of a scaly grayish white substance. 
These two varieties are fished in the waters 
of the Bahama Islands and from there 
shipped to Naples via New York. 

The cornelian shells have an inner sur- 
face that changes in color from burnt orange 
to orange and fading into champagne color. 
The outer surface varies from pure white 
to buff color which in some is spotted by 
specks of burnt orange, and is covered by 
a thin coat of brownish white substance. 
Shells of this species are fished in the 
waters of Zanzibar, Southeast Africa. 

The intrinsic value of the various shells 
depends upon the tint of their respective in- 
ner surface, which is to form the back- 
ground of the cameo as shall be demon- 
strated in this writing. The deeper or the 
darker is the shade of the inner surface the 
stronger becomes the contrast between the 
background and the subject carved on the 
white layer, which contrast is the main val- 
uable part of the shell cameo outside of the 
carving. Therefore, shells of an inner sur- 
face white, light pink, light brown or cham- 
pagne color are worthless in the line of 
cameos. The valuable part of the pink shell 
is found in the lip of the shell and that of 
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Louis XV _ Period , - 
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| The Parisian salons of Louis XV., the memorable 
.) works of Maria, Lampereur, Jacques Guay and * 
» Bourguet, jewelers to the famous Du Barry, _ & 


Madame de Pompadour, and Marie Antoinette, 
have left to the artists of succeeding generations 
a wealth of artistic expression unsurpassed in the 
annals of history. 


Aspiring ever to attain the utmost in modern ring creations, 
Larter craftsmen have achieved in a new Larter Ring of 
exquisite workmanship and delicate beauty, a masterful 
interpretation of this glorious era of gayety and artistic 
refinement. 


“LARTER RINGS FOR MEN”, notable reflections of 
great eras of the world’s art, respond to an ever increasing 
popular demand that wide awake jewelers cannot afford 
to overlook. 


Set with Amethyst, Garnet, Topaz, Aquamarine, Bloodstone, 
Sardonyx, Green Tourmaline. Also furnished as a Signet. 

































































French Ring from the Bonaparte Collection 


LARTER & SONS 


21-23 Maiden Lane New York City 


Pacific Coast Representative 
A. I. HALL & SON., INC. 
Jewelers Bldg., Post Street, San Francisco, Cal. 
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The fifth of a notable series depicting Period Rings. A different period illustrated each week. 
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brown and the cornelian is in the cup. 

I shall now describe briefly the cutting 
and carving process for the benefit of those 
readers who are not acquainted with it. 

Both lips and cups are cut off the respec- 
tive shells by a circular saw and by ex- 
perienced men who with their hands hold 
the shell against the revolving disk in a way 
to obtain a clean cut without chipping or 
cracking in any way the valuable part to be 
used. 

From these lips and cups are sawed out 
pieces of various sizes in relation to the vari- 
ous shades or uniformity of color, these 
rough pieces being rounded out in oval 
shapes in corresponding sizes, by manipu- 
lating them against a grinding wheel of 
emery stone. 

In order to hold these shapes properly 
for the carving process wooden round sticks 
are provided which are about eight inches 
long and of various thicknesses. At one 
end of each stick a head is formed from a 
substance made up of paraffine and cement 
on which, while hot, the piece to be carved 
is pressed, with the white layer uppermost. 

The pieces are now ready to be carved. 
The tools used for carving are small files 
of various shapes for the rough work, while 
for the delicate engraving are employed 
very sharp steel burins, which are very 
small hand chisels of various sizes and 
shapes. 

The artist holding one of the aforesaid 
stick heads up in one hand, presses it against 
a small board protruding from the top of 
a work bench and starts by jotting down 
on the piece of shell a rough sketch with a 
few pencil lines. Having obtained the right 
proportions of this subject he carves out the 
outline slowly and patiently with one of the 
finest burins until he makes a deep incision 
all around the outline. This done, all the 
superfluous substance outside the incision 
is filed down until a thin transparent strata 
of white is left covering the back part of 
the inner surface which is to form the 
background of the cameo. 

Having obtained the massive form of the 
subject, he starts the rough modeling, using 
files whenever possible; when the file cannot 
be used the remainder is carved out by 
hand burins. 


As soon as the subject is carved, the thin 
white strata left on the background is re- 
moved with one of these burins handled 
slowly and carefully so as not to scratch 
or in any way injure the background, which 
now comes out in fine contrast with the sub- 
ject. This done, the cameo, still on the 
working stick, goes to the polisher and even 
this tedious work is done by hand, for it is 
only the background that is polished. This 
cannot be done by machine without injur- 
ing the carved object. The cameo is now 
complete. 

Of the varieties treated in this article the 
coral is the most expensive, for coral be- 
longs to the class of precious stones. 

Coral is fished in very small quantities 
and through very hard toil, which makes 
it valuable even in its original state. As it 
comes from the deep it is like a dead tree 
in miniature and for the most part it has 
a trunk of a thickness suitable only for a 
cameo of an ordinary scarf-pin size. Coral 
trunks suitable for large cameos are very 
scarce. 

Coral varies in color from deep red down 
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the grade of the various shades of red and 
pink to pure white. The most beautiful of 
the diverse shades is the pink variety, which, 
coupled with the fact that it is scarcer, 
renders it more valuable than the others. 
Coral of uniform palé bluish pink is very 
rare and most valuable. 

Coral cameos differ from the shell cameos 
in that they have no background, being that 
coral is only one substance of one color. 
However, they undergo more or less the 
same process as the shell cameos. The 
branches or trunks adaptable for cameos are 
cut crosswise in lengths for oval shapes cor- 
responding to the respective widths and 
these round blocks are then cut lengthwise 
in suitable thickness. 

As to the epoch in which cameos origi- 
nated it is very difficult to tell, for it goes 
back many centuries. But coral and shell 
cameo cutting on a proportionally large 
scale started in the early part of the last 
century. 

The fact that the subjects carved on 
cameos are Greek heads or mythological 
subjects, is a clear indication that the cameo 
is a reproduction of an antique article which 
was an adornment in ancient times, and its 
survival at this modern time demonstrates 
that the cameo is still a sensible and appro- 
prite article of adornment. 








Commercialism and Its Effect Upon 
Arts and Industry 





~~ OMMERCIALISM has been much de- 

plored as a disturbing influence in art, 
but I take it, nevertheless, that commercial- 
ism is a stimulus which creates, like new 
soil or new seed. 

“The Queen Anne period in England was 
a period created by the furnishings intro- 
duced by the Dutch traders. The Chinese 
influence in England and France during the 
XVIIIth century was primarily com- 
mercial. The Persian spirit, conspicuous in 
the XVIth century Italian work, and the 
East Indian spirit of the later century, as 
well as the influences which affected con- 
temporary Spanish and Portuguese design, 
were all commercial. 

“Prior to the discovery of America, Portu- 
gal and Spain, envious of the trade in the 
East controlled by their neighbors of the 
Mediterranean, endeavored to find a Western 
passage to India. We know the result of 
Columbus’s voyage, but it is well in con- 
nection with the subject to remember that it 
was prompted by that commercialism which 
spread the Eastern influence throughout 
Europe, and which reflected the Eastern 
imprints upon the arts.”—C. R. Clifford. 








Always striving for novel and distinctive 
effects, Bugbee & Niles, North Attleboro, 
Mass., have perfected a new type of wrist 
watch bracelet-clasp. This new clasp is 
different from any other type with which the 
trade is familiar, in that it serves a double 
purpose. Besides providing all the safety 
and security features of ordinary designs, 
it has the additional advantage of permit- 
ting effective embellishment. Instead of 
comparatively plain clasp designs, the clasp 
will permit. far more attractive ornamenta- 
tion. 


re 
A Devotional Gold Alloy 





Abas! those “good old times” were evil 

days. Not only did “the moth corrupt” 
but “thieves broke in and stole.” Even such 
desecration as stealing the sacred utensils 
from the altar was an event not sufficiently 
infrequent as to be overlooked because not 
likely to be done again. Suspicion and 
vigilance were the means of keeping the 
precious pieces of consecrated plate within 
the sacred walls. One of the precautions 
taken against nefarious depredations rarely 
appears in print when the story of church 
plate in the Middle Ages is written. This 
is probably because few of the writers know 
of the following remarkable and interesting 
fact. It has been claimed by several au- 
thorities that one of the measures taken 
against loss of altar plate by theft was to 
have it made of a special alloy. As we 
know, a number of the old chalices, patens, 
candlesticks, &c., figuring on the altar had 
form and decoration very similar if not ex- 
actly the same as appeared on the profane 
plate seen on the buffet (credence) and 
table of the feudal baron. It was, therefore, 
reasonably supposable that the pelf taken 
from the sacred precincts might be salable 
in castles sufficiently distant from the scene 
of desecration, To reduce the success of 
such a practice to a minimum the clergy are 
said to have had their own special standard 
of alloy. In cases where suspicion arose 
as to whether certain pieces of plate were 
profane or sacred ware, therefore, the touch- 
stone could afford proof. This monastic 
standard had the very great advantage of 
exposing the source of the metal itself in 
cases where the thieves broke up the uten- 
sils or even if they were melted in the 
crucible. The special ecclesiastical alloy 
proclaimed the source beyond peradven- 
ture. 

Why more prominence has not been given 
to this interesting fact (if it is a fact) is not 
clear to the writer of these lines. The true 
aliquot proportions of this special monastic 
alloy may be lost to our knowledge; the dis- 
tance of time may have reduced the fact 
itself to a somewhat hazy condition. But 
there is still one vitally sure fact existing 
concerning this devotional alloy—that it 
would make a unique and spectacular peg on 
which to hang the plot of a novel, furnish- 
ing a fine denouement for Conan Doyle, 
et alibus. If you are able to write fiction, 
just go to it. 








Living Gold 





FRENCH engineer, M. Le Saugy, who 

has spent a considerable period in Indo- 
China exploring for gold relates very curious 
legends which he collected on his sojourn in 
those Eastern lands. To the Indo-Chinese, 
he says, gold has never been a simple inani- 
mate metal; it has personality, it is born, 
grows, propagates and develops itself in the 
ground, preferably in the midst of forests 
that cover the mountains; hence they ap- 
preciate gold, not by its title, as we, but by 
its age. 

Thus gold of the 10th age is absolutely 
pure, in its ninth age it contains nine-tenths 
pure gold, in its eighth age it has four-fifths 
pure gold, and so on. 
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INTERESTING GEM COLLECTION 


Selections from Morgenthau Collection 
Exhibited at Fifth Ave. Store of 
Mirror Candy Concern 
During the past few weeks, or in other 
words since the arrival of Mme. Curie, 
famous woman scientist, New Yorkers 
and out-of-town visitors had an _ op- 
rtunity of seeing part of one of the finest 
private collections of gems and minerals in 
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in this country. His collection of minerals 
is also an extensive one and has been viewed 
by thousands of people from all parts of 
the world. In order that the public may 
enjoy some of the beauties of his collections, 
Mr. Morgenthau has established at the 
Mirror’s new store, 1496 Broadway, a per- 
manent display of rare and beautiful min- 
erals. This exhibition is made in a room 
specially built for the displaying of these 
products of nature and may be visited by 
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INTERESTING COLLECTION OF GEMS DISPLAYED IN A METROPOLITAN CANDY STORE 


this country. This rare and beautiful col- 
lection was displayed at the Mirror 
Candy Store, 536 Fifth Ave., New York, 
and is owned by M. L. Morgenthau, presi- 
dent of the concern, a well known business 
man. This display was taken off exhibition 
last Saturday. 

The collecting of minerals and gems be- 
came a hobby with Mr. Morgenthau only 
18 months ago and since then he has suc- 
ceeded in accumulating 9,000 of the finest 
gems to be found in any private collection 


anyone wishing to see this display. It 
shows minerals from all parts of the world. 

The small exhibition, which was made for 
several weeks at the store at 536 Fifth Ave. 
included 200 gems, a fac-simile of the ra- 
dium presented last week to Mme. Curie 
by President Harding, as well as a photo- 
graph of this well-known woman scientist. 
Several pieces of mineral from which ra- 
dium is taken were also shown. 

A few of the gems shown included 
some fine specimens of emerald from Si- 
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beria ; tourmalme from California; opal from 
Australia, Mexico and the recently discov- 
ered locality in Nevada; kunzite from Cal- 
ifornia; turquoise from California and New 
Mexico; topaz from Alabashka, Ural Moun- 
tains, and garnet from Mexico, Italy and 
Connecticut. 

Mr. Morgenthau has taken considerable 
pride and interest in his collection of gems 
and minerals and from all indications has- 
made a close study of his “hobby.” The 
largest part of his collection is displayed at 
his home, especially the gems, although on: 
special occasions part of the collection finds 
its way to a Mirror Candy Store window, 
where the gems are always viewed with @ 
great deal of pleasure and interest by the 
public. 








Epitome of Fan History 





<orPHE fan is of Oriental origin; although’ 

it has been seen serving to blow up: 
the fire and to preserve the heat of the 
hearth, its principal function is for fanning,. 
whence its name. The term esmouchoir, by 
which it was known in the Middle Ages,. 
was derived from its employment in driving: 
away flies. In the Orient two distinct ob- 
jects are served in its use. The tails of 
animals formed fly chasers, The screens: 
were a kind of parasol that the slaves held 
over the head of their masters. The anti- 
quity of the folding fan is not known. The 
ripis of the Grecian ladies, the flabellum of 
the Romans were leaves of lotus or plumes 
of peacocks fixed to a handle more or less 
ornate. 

“Ovid mentions the little square fans 
formed of cloth stretched on a light frame. 
The feathers of the peacock continued to 
decorate the fans of the Middle Ages: an 
inventory of the end of the XIIIth century 
mentions esmouchoirs of ‘pennis pavo- 
num. They were made likewise in this 
period of parchment. These objects were 
smaller than those of the ancients. The 
ladies carried them suspended from the 
belt by a gold chain. Birds’ feathers were 
the usual material; the handle was of prec- 
ious metal, ivory or ebony. The folded fam 
probably dates from the end of the XVIth 
century, A pamphlet directed against Henri 
III thus expresses itself: ‘They placed im 
his right hand an instrument which ex- 
panded and refolded itself by simply giv- 
ing a blow of the finger, what is called here 
a fan. It was of vellum so finely pinked 
that it was possible to surround it with 
lace of such stuff.’ Brantéme speaks of a 
princely fan decorated with a mirror and 
embellished with precious stones. That of 
Diana of Poitiers had leaves of ivory. The 
fan of Louise of Lorraine, of mother-of- 
pearl with precious stones, was valued at 
‘more than 1,200 écus.’ 

“Beginning of the XVIIth century Abra- 
ham Bosse designed lovely models of fans; 
later Lancret, Boucher and his pupils 
strewed on these leaves pastoral jokes and 
naughty things, The modifications follow 
the styles. Thus on a fan of the Empress 
Josephine, in the Cluny Museum, is seen a 
medallion of Bonaparte crowned by Victory 
and Abundance; warriors’ attributes (hel- 
mets, cloth caps) are in the decoration.”— 
Rouaix. 
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DIAMOND SALESMAN ARRESTED 





Charles Harris, Alleged to Have Disappeared 
from Denver with Gems Worth 
$11,000, Caught in Utah 


Denver, Colo., May 26.—Identified by_a 
habit he had of taking his false teeth out 
of his mouth, looking them over and then 
snapping them back in again, Charles Harris, 
aged diamond salesman, alleged to have 
disappeared Thursday, May 19, with about 
$11,000 worth of diamonds and jewelry 
from the Denver Loan Co., 1101 17th St, 
was arrested exactly 24 hours later in Salt 
Lake City. 

Harris walked calmly out of the loan 
company’s office at noon on Thursday. He 
failed to return after his usual time off for 
funch, and shortly afterward checked out 
of the Oxford Hotel, where he roomed. 

When it was discovered that thousands 
of dollars’ worth of diamonds and jewelry 
were missing, the police were called and 
detectives assigned for an_ investigation. 
Telegrams were sent to other cities with a 
request to arrest any man answering the 
description of the missing salesman, regard- 
less of Harris’ reputation for honesty. The 
prevailing opinion was that he had met with 
foul play. 

All jewelers of Salt Lake City were noti- 
fied by the Denver police department to be 
on the lookout for Harris, as it was be- 
lieved that if it was really a case of theft 
he would try to dispose of some of the 
goods there. 

Harris, according to the police, did ex- 
actly as he was expected to do. He had 
no sooner alighted from the train at Salt 
Lake City than he stopped for an inspec- 
tion of his false teeth, and was immediately 
arrested. Harris’ employer, Cyril Wein- 
berg, and a Denver detective are en route 
to Salt Lake City to bring the prisoner 
back for trial. 

According to the Salt Lake City authori- 
ties, Harris escaped from a jailer in that 
city 20 years ago, after throwing pepper in 
the jailer’s eyes. The charge against him 
at that time, it is said, was shoplifting. The 
jailer has since died, however, and the 
charge will not be prosecuted. The Utah 

police also say that Harris served a term of 
one year and eight months in the Erie 
County penitentiary, following his arrest 
and conviction at Rochester, N. Y., several 
years ago. Most of the goods taken by 
Harris from the Diamond Loan Co. were 
found in his possession, it is alleged, when 
‘he was arrested at Salt Lake City. 

An information has been filed here against 
Harris charging him with larceny and lar- 
ceny as bailee. It is said that he has signi- 
fied to return to Denver without requisition. 





Satt Lake City, Utah, May 25.—Twenty- 
nine years ago Charles Harris, alleged to 
have victimized several Salt Lake stores, 
made a spectacular escape from custody of 
the police by throwing pepper in the eyes of 
an officer. 

Last Friday, through the quick wit of 
Billy Smith, proprietor of Smith’s Diamond 
Shop, Harris was again taken into custody. 
He is wanted in Denver for the alleged theft 
of $11,000 worth of diamonds from the 
1oan office. 

Harris has flexible false teeth which he 
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delights in snapping in and out of his mouth. 
This is the trick which led to his identifica- 
tion and caused his arrest by Detective John 
Burbidge. Incidentally there is $100 reward. 

Telegrams were received by the police and 
local diamond merchants during the past 
week from the Denver police asking that a 
watch be kept for Harris. Detectives were 
at the railroad stations, but in some way 
Harris eluded them and was acting in the 
capacity of a traveling jewelry salesman in 
Salt Lake. 

When Billy Smith received the telegram 
and a description of the much wanted man 
he recognized him at once as a salesman who 
occasionally called on Abe McGillis, the 
fountain pen merchant. Smith told Mc- 
Gillis to call him on the phone if Harris 
arrived. The signal was to be, “Your pens 
have arrived,” in order not to attract the 
suspicion of Harris. 

Smith received the signal today and dashed 
to police headquarters in his car, secured the 
services of Detective Burbidge, and the 
arrest of Harris followed. Harris asserted 
that no crime had been committed and that 
at most there had only been a breach of 
trust. 

Twenty-nine years ago Harris was 
arrested here, charged with wholesale shop- 
lifting from the Z. C. M. I., Cohn Brothers 
and other stores. He was taken to Ogden 
by Brad Elliott, then city jailer, to identify 
some stolen property. On the return trip 
Harris threw pepper in the eyes of his guard 
at the O. S. L. depot and escaped on a 
freight train. 

The police say that at that time his record 
revealed that he had been arrested in 
Rochester, N. Y., and sentenced to serve one 
year and eight months in Erie county peni- 
tentiary. He was number 1888 in the rogues’ 
gallery in New York. He is now 62 years 
of age. 

The jailer from whom he escaped is dead. 
Evidence of his previous crimes has vanished, 
according to the police. He will not be 
prosecuted here, but will be returned to 
Denver. 








Interesting Case Involving the Sale of Elks’ 
Teeth in Colorado 

Denver, Colo., May 26.—An interesting 

case is pending against P. C. Curtis, a well- 

known jeweler at Paonia, Colo. If the 


' charge against him is sustained as a viola- 


tion of the laws of this State, a number 
of Colorado jewelers, as well as a number 
of the members of the Benevolent Protec- 
tive Order of Elks in Colorado, would be 
subject to arrest and prosecution. 

Several weeks ago, Mr. Curtis was visited 
at his place of business by a Forest Service 
ranger, who informed him that he was un- 
der arrest for having genuine elk teeth in 
his possession. He gave bond and was 
promptly released. His case is set for hear- 
ing in August. 

Inquiry here indicates that Wyoming has 
a law prohibiting any person from having 
elk teeth in his possession, but it is not 
believed that Colorado has any such statute. 

President Mount, of the Colorado Retail 
Jewelers’ Association, has taken the matter 
up with the Colorado authorities. 








The Carl Jewelry Co., Greenfield, Ia., 
has been sold out to Frank Ledgerwood. 
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Padded Brick Thrower Visits Long Beach, 
Cal., Store and Escapes with Valu- 
able Loot 


Lone Beacu, Cal. May 25.—After 
smashing the glass with a brick well 
padded with paper, burglars reached 
through a window in the Pearl & Dia- 
mond store at Long Beach, Cal., and 
stole five diamond rings valued at $150 
each, according to a report made to the 
police by Lyle Merrithew, manager of 
the establishment. 

Other valuable gems and _ jewelry 
valued at $7,000, including a $500 bracelet 
and a $400 diamond La Valliere, were un- 
touched by the thieves who apparently 
were frightened away before they se- 
cured all their intended loot. The theft 
was committed between 12:30 and Il 
o’clock in the morning. 

Detectives responded to a call received 
at the police station at 1:10, but were 
unable to secure any trace of the thieves. 
A fashionably attired man and woman 
seen loitering in front of the store 
shortly before the robbery was commit- 
ted, are being searched for by the police. 

The loss suffered by the Pearl & Dia- 
mond store is entirely covered by insur- 
ance, Mr. Merrithew told the police. He 
declared that it was the first time in 
many months any articles of value had 
been left in the windows of the store at 
night. Ordinarily all valuable jewelry 
is removed from the windows at 10 
o’clock every night, he said. 

Leo Kirchoff; salesman employed in 
the store, stated that he discovered the 
robbery following his return to Long 
Beach. He had been to Los Angeles 
attending a show and was returning on 
the last car, arriving about 1 A. M. Be- 
fore leaving for Los Angeles he had left 
certain rings and other jewelry in the 
display window, intending to return them 
to the safes on his return. When he 
reached the store he discovered that one 
of the big heavy plate glasses had been 
smashed and that the robber had carried 
off the stones. 

After making 4 hurried examination of 
the store, he notified.the police, who up 
to that time had no knowledge of the 
robbery. The daring robbery took place 
on the very center of travel and traffic. 








After planning and studying and experi- 
menting for almost three years, the Eska 
Mfg. Co., Baltimore, Md., has put on the 
market a new American  seven-jeweled 
watch. They plan to market this watch 
along ideas approved by jewelers and advo- 
cated by jewelers for many years. The 
new Eska watch is a seven-jewel watch 
of the bridge model construction of a very 
thin 16 size, unlike any other standard 16 
size on the market. This watch will be 
sold to the dealer and jobber complete in 
nickel and gold filled cases. For the con- 
venience of their many friends they have 
opened a New York city office on the 
jewelry floor of the Bush Terminal Sales 
building, 132 W. 42nd St., in charge of 
Hyman Schwartz. . 
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Always Pearls— 
and their Choice is La I ausca 


A TAUSCA PEARLS have so consistently maintained 

[ive record as ““Best Sellers’’ that we have been com- 

pelled to confine their sale to the limited number of whole- 
salers whom we have served for the past two years. 


So great has grown the demand that for the past five 
months we have faced a shortage and the probability exists 
that this shortage will grow more acute as the Fall buying 
increases. 


There are no large stocks of La Tausca pearls anywhere 
and the weekly importations from France are consumed as 
quickly as they arrive. 


The 1921 La Tausca pearls are identical, with one ex- 
ception, to those of last year: the exception is Quality, and 
the Quality is finer than anything we have heretofore 


produced. 


In La Tausca Pearls you have gems of reputation, jewels 
which for years have been the choice of those whose first 
consideration is quality, refinement and beauty. 


To the thousands of women who long for La Tausca - 
Pearls is due tremendous multiplication of sales, and that ORS 
means that you must place your order early, to insure de- AT YOUR JEWE LERS 
livery.—your stock must be adequate to supply the local 
demand. 








We are and will continue to exert our utmost efforts to 
supply your requirements, but to do so we must have your 
co-operation and this co-operation should consist in antici- 
pating your requirements as far in advance as practical. 


Every La Tausca Necklace Sold by a Retailer 
Retailers Supplied by Wholesalers Only 


KARPELES 
Maker of the World’s Fine Pearls 


’ Paris PROVIDENCE New York 


ef 
Ledy Grey Perles : 








Lady Grey Pearls 


A necklace of pearls, light 
créme in color, with Oriental 
iridescent tints. 


18” length. .$23.75 
24” length. . $30.50 
30” length. . $53.00 


Prices Subject to Standard Catalogue 
Discounts 
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New Hampshire Jewelers Hold Big Convention 








Members of State Retailers’ Association Addressed by Governor Brown— 
Many Important Trade Matters Discussed—Officers 
Chosen and Banquet Enjoyed 

















MancuesTER, N. H., May 26—The an- 
nual convention of the New Hampshire Re- 
tail Jewelers’ Association, held in this city 
on Tuesday and Wednesday, made history 
for the State association and will long be 
remembered as the most successful meeting 
ever held by the jewelers. 

After the severe strain which has been 
placed upon the trade by the several federal 
taxation laws and the general dullness in 
‘the business due to the readjustment of 
business in the country, the jewelers came 
out in full force and listened with interest 
to the many papers read, and discussed quite 
freely, formally and informally, the prob- 
lems facing the jewelry trade in this sec- 
tion of the country. ° 

Resolutions were passed by the conven- 
tion urging that Congress revise the taxa- 
tion laws and do away with the unjust taxa- 
tion on certain classes of business. The con- 
vention favored the gross sales tax and 
strenuously opposed Secretary Houston’s 
plan to increase by 100 per cent. the excise 
tax on jewelry. 

“On to Lebanon” was adopted as the 
slogan for the meeting of 1922, and dates 
of the next annual convention will be an- 
nounced later. Although the members dis- 
cussed a Summer outing no decision was 
reached, but it is expected that the officers 
will take up the matter at a future meeting. 
It is expected that the ensuing year will 





be one of the best in the history of the 
State body and a drive to increase its mem- 
bership will be carried on. 

The Manchester members of the associa- 
tion did their best to make the big meeting 
a success and their work-in arranging the 
details of the meeting was highly com- 
mended by all who attended. 

Members from distant points began to ar- 
rive for the meeting on Sunday, and on 
Monday afternoon nearly every section of 
the State was represented on the registra- 
tion list. An informal meeting, with dis- 
cussions by the members on trade problems, 
took up the time on Monday afternoon, fol- 
lowed by a social gathering, and in the 
evening a theater party was enjoyed by the 
members and their ladies. 

Governor Brown sounded the opening 
gun of the convention with the greetings 
of the State to the members of the associa- 
tion and the invited guests, and a fitting 
response was made by Frank F. Stearns, of 
Keene, a past president of the association. 
Governor Brown expressed the greatest of 
pleasure in being able to address the jewel- 
ers, a group of men whom he had “learned 
to love and respect,” and anticipated the 
pleasure of again being able to speak to 
them. 

A breakfast conference opened the session 
on Tuesday morning at 8 o’clock when sev- 
eral members spoke on the subject, “How 
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to sell more and better watches, silverware 
and diamonds.” This feature of the annual 
convention was in reality a heart-to-heart 
talk among the retailers and proved to be 
a most interesting and instructive session 
for the several who availed themselves of 
the opportunity of attending. 

The headquarters for the convention was 
the New Manchester House and every 
courtesy was extended to the members of 
the association by the hotel. management. 
All ‘cf the meetings of the convention were 
held in the hotel, as was the anniversary 
banquet on the evening of the second day. 

At the 10 o’clock session on the second 
day of the convention, President Delmont 
E. Gordon, of Hillsboro, and Secretary A. 
J. Potter, of Lebanon, read their annual re- 
ports, which showed the progress of the 
association during the past year. The ad- 
dress of President Gordon follows: 


ADDRESS OF PRESIDENT GORDON 


We are gathered here today for the purpose of 
holding our sixth annual convention and as. your 
president, it is my pleasure and privilege to bid 
you a most cordial welcome. 

This being my first year as president of the 
New Hampshire Retail Jewelers’ Association, I 
wish to thank you for the honor and confidence 
you have bestowed on me. 

We are assembled here for inspiration and ideas, 
to broaden our views and to educate ourselves to 
the new conditions continually arising in our 
business life. 

Much has transpired since we last convened. 
Our frail craft has been beaten about by adverse 
winds and driven perilously close to the rocks, 
but dawn is breaking, and the rosy tints of 
prosperity are beginning to appear in the east, 
bespeaking a brighter day. 

It requires pluck and courage to be in the mer- 
cantile game at the present time, and it will do 
us all good to counsel together. 

This is the day and age for team work, the 
time for reconstruction, the time for an honest 
day’s work for an honest day’s pay. New, im- 
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proved, up-to-date methods. must be adopted. The 
element lies in you, not in your business. 

The jewelry business has come through an era 
of profiteering with clean hands. It has gained 
the confidence and good will of the public as never 
before. We have been waltzing along in a sort 
of easy way because things came easily, now 
let’s get back to work. ; 

‘As we review the events of the past year: Since 
we last met in Laconia,.I have often thought of 
the quotation of the man who was a very dear 


friend to the Jewelry Trade, “Let us look forward - 


to the good new times of the future and not back 
to the good old times of the past.” 

The time was not in the far distance of the past, 
but only a few short months ago, when we as 
merchants and salesmen filled orders for ‘our cus- 
tomers, who were waiting impatiently to have their 
orders filled. All we had to do was to hand 
out the goods, service or no service. We became 
lazy and indifferent, but, Brother Jeweler, that day 
is past, and I think that most of us can say 
that we are glad of it, for it was not, normal. 

Business is not dead, by any means; conditions 
have merely changed. We must go after business 
and not wait for business to come to us. We 
must wake up to the fact that our strongest and 
most active competitor is not our Brother Jeweler, 
but it is the druggist, the ice cream parlors and 
soda fountains, the florist, the cigar store, the 
automobile and talking machine dealers, and many 
other lines. 

When we realize what some of. these competitors 
did last year, it almost makes us blush with 
shame to think how we, as members of an honor- 
able profession, have slept on the job, while the 
other fellow was up and doing. 

You can readily see that our problem is to edu- 
cate the public to think jewelry, to want jewelry, 
and to wear jewelry, and above all, to buy “Gifts 
That Last.” 

What a splendid slogan it is, gentlemen, ‘‘Gifts 
That Last.” We are part of a mighty industry, 
organized to further the making and selling of 
“Gifts That Last,’ and we should pledge our- 
selves and inspire all fellow jewelers in our 
State and elsewhere to use this splendid medium 
for advertising and window displays, the use of 
cuts, etc. By so doing, we will aid not only 
ourselves, but assist in the publicity plan which 
means so much to the future of our trade which 
the National Jewelers’ Publicity Association is 
putting over so strong. They are surely educating 
the people to the value of everything in our line. 
I will not dwell on this subject as you will have 
the pleasure of listening to a very able speaker 
who will cover every phase of the question, 

To my mind, the one big thing before us now 
is unjust taxation. Why should the jewelry trade 
with its very large list of essentials to civilization 
be singled out and penalized like a criminal, while 
the non-essentials like soft drinks, fancy china, 
embroideries, etc., go scot free. Now, we must 
not go to sleep on this job while our competitors 
are up and looking out for their own best interests. 

It would be interesting to know how many 
wrote their Congressmen protesting against this 
unfair treatment. I can say, personally, that I 
deemed it my duty and privilege as President of 
your Association to protest most vigorously in this 
matter and have been assured by both Senators 
and Representatives in their replies to my letters 
that they entertained the same views that I did, 
namely: that it is unfair taxation, and have 
promised to do all they can to change the law. 

At our mid-Winter meeting, held here in Man- 
chester, February 16, we went on record as an 
association as being utterly opposed to the present 
5 per cent luxury tax on jewelry and advocating 
the repeal of the law and substituting in the place 
thereof a 1 per cent sales or turnover tax. 

Unity of action only will bring about the de- 
sired result, and I trust that we again, as an 
association will go on record at this convention 
as being in favor of a general sales or turnover 
tax not to exceed 1 per cent on business. 

The Jewelers’ War Revenue Tax Committee, 
guided by the strong mind of Meyer D. Rothschild 
as. chairman, has charge of this very important 
matter and their action as a committee should be 
indersed by this convention before we adjourn. 

The work of the Jewelers’ Vigilance Committee 
along legislative lines is a very important one and 
should receive our most hearty indorsement and 
support. 

We also 1ecu.imend to our membership the 
Jewelers Mutual Fire Insurance Co., whose 
liberal saving to its policy holders and the fact 
that it is our own company makes it most worthy 
of our patronage. Your dividends on a policy 
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in this company will more than pay your yearly 
dues in the association. 

The work of the Harvard Bureau of Business 
Research should be indorsed and supported and 
every jeweler should heed the advice of the 
Bureau and a reliable store or accounting system 
should be installed. This subject is to be handled 
at some length by a gentleman from that organiza- 
tion and I need say nothing further. 

Last November I sent out a letter to the mem- 
bers of our association, asking their financial sup- 
port and their earnest co-operation in the affairs 
of the New England Jewelers’ Institute at Mil- 
ford, Mass. I explained how this splendid move- 
ment was started, its great need, in our trade, of 
the .unselfish ‘motives and zeal that the officers 
of the New England Jewelers’ Institute were put- 
ting into the project, its high aims, and what its 
promoters hoped to achieve. 

I am free to say that the response was not 
what I had hoped that it would be, but I have 
the satisfaction of reporting that the New England 
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Jewelers’ Institute is a real working institution, 
one you and I can well be proud of and I bespeak 
your most hearty support for this institute in the 
future. : 

At our mid-Winter meeting held in February, 
our speaker from the Jewelers’ Security Alliance 
became suddenly ill and was unable to proceed 
with his address on this exceedingly interesting 
and vital subject. Today we have with us James 
H. Noyes, Secretary of the Alliance, who will 
address us on that subject, which we failed to 
hear at the time I mention. 

The silver situation of today is a question that 
is vital to the members of our association, and 
we hope before our convention is adjourned to 
have a better understanding of how to handle our 
silverware departments in a more profitable and 
satisfactory manner. 

In view of the fact that our dues to the national 
association will be $5 per year, per capita, be- 
ginning January 1, 1922, it will be necessary to 
raise our State association dues correspondingly. 

To one and all E want to say: Get together. 
Form a local club, if you can. Where there’s a 
will, there’s a way. Pay your dues. Attend the 
meetings. Participate in discussion of important 
problems, and above all, volunteer to support your 
association in all its work and agree to do your 
part in any way you may be called upon. Your 
officers cannot produce results with an indifferent 
and inactive membership. The time has come when 
the man who is not a worker is a slacker, when 
he who helps not in the fight for his cause is 
aiding the enemies of it. 

I cannot close my remarks without saying a few 
words for our beloved Colonel Shepard. 

He was the man who did the pioneering for 
organization among the jewelers years ago. It 
was he who advised the proprietor who was doing 
the work at the bench to hire a competent watch- 
maker and have him attend to the bench work, 
allowing the proprietor to give his . undivided 
attention to his stock and store. 
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With wise counsel and able assistance he or- 
ganized local jewelers’ clubs and State associa- 
tions. He had a kind word for all. He is now 
gone, but the seed he has so ably planted will 
continue to sprout and bear fruit. “Well done, 
thou good and faithful servant.” 

Let us all who knew him so well and loved 
him so dearly just bow our heads in this silent 
expression of the love and reverence we. bear to 
his memory. . : 

I would ask that you all rise and with bowed 
heads silently show our respect for this dear friend 
who has gone. 

Singing: (very softly, male quartette) Tune of 
“Vacant Chair.” 

“He is gone, and we shall miss him, 
There will be one vacant chair, 
While we linger to remember i 
This dear friend who’s gone before.’ 


The report of Secretary Potter was as 


_ follows ; 


‘REPORT OF SECRETARY POTTER 

During the year the association’s officers have 
endeavored to keep the members informed on mat- 
ters concerning the jewelry trade. i 

The “Get Together” meeting held at Manchester 
in February was well attended and many, topics 
of interest were discussed. A resolution favoring 
the sales tax was drawn and copies sent;to the 
trade journals, M. D. Rothschild and our Cdngress- 
man. President Gordon mailed a circular letter te 
members urging them to become interested and 
help finance the watchmakers institute, 

A letter of condolence was sent to Mrs. John 
Shepard, at Pasadena, Cal. 7 

Four new members have been elected to mem- 
bership during the year and two members have 
been dropped on account of retiring from the 
jewelry business. 5 

One of our members died during the year but 
membership is_retained as the business is continued 
under same name but new management. 

We have at this date, 70 members, and 144 
jewelers and repairers in the State to whom we 
mail printed matter. 

We trust that we have arranged an attractive 
program for our sixth annual convention, and 
we have emphasized the fact that we want the 
ladies present. 

: The Granite State Optometrical Association holds 
its annual meeting May 24 and will join us at 
the banquet. 


We ask everyone to do his “bit” to make this 
the biggest and best meeting the New Hampshire 
jewelers have ever held. 

The speakers at the morning session in- 
cluded Henry R. Arnold, Boston, Mass., 
“Work of the Jewelers’ Vigilance Commit- 
tee”; and A. S. Flint, of the Waltham Watch 
Co., who spoke on “Watch Sales as a Busi- 
ness Builder.” 

The members of the association enjoyed 
their noonday luncheon together at the hotel, 
and in the afternoon, at 2 o’clock, the con- 
vention resumed its session with several 
fine papers presented by Prof. M. P. Mc- 
Nair, of the Bureau of Business Research, 
Harvard University, Cambridge, Mass., on 
“Cost of Doing Business in the Retail 
Jewelry Trade”; E. F. Lilly, dean of the 
New England Watchmakers’ Institute, Mil- 
ford, Mass., who explained the work of the 
institute and sold stock shares to the jewel- 
ers; James H. Noyes, secretary of the 
Jewelers Security Alliance, New York city, 
whose subject was “The Work of the Alli- 
ance”; Henry F. Arnold, Boston, Mass., 
“Purpose of the National Jewelers’? Pub- 
licity Association”; and Miss Marguerite 
Walker Jordon, of the Gorham Co., Provi- 
dence, R. I., “The Silver Situation Today.” 

The latter paper was one of the most 
interesting of the convention, Miss Jordon 
going into considerable detail and also gave 
a brief history of silver, touching upon the 
fine traditions of sterling silver in New 
England homes from the earliest colonial 
times. Miss Jordon said that silver was 
more than mere merchandise, and while it 
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js a utility, it is also an embodiment of art, 
and the general desire to possess sterling 
silver is an indication of the appreciation 
of the beautiful. A salesman who is in- 
different to this appeal as embodied in the 
product of the silversmith, and who is un- 
informed on the subject, cannot possibly 
stimulate sales. She urged the jewelers to 
‘reach out and secure the patronage of “that 
vast new army of potential silver buyers 
who are now spending millions for automo- 
‘piles and other luxuries.” 

“Gifts That Last” was the keynote of 
Mr. Arnold’s address on the work of the 
National Publicity Association, and he urged 
upon the members of the State association 
the importance of impressing the people in 
their respective communities on the real 
significance of this national slogan. A cam- 
paign to educate the buying public was be- 
ing waged by the National Publicity Asso- 
ciation and the good from this campaign 
is already being seen. 

A question box in charge of E. R. Jack- 
son, of Tilton, ended the program for the 
afternoon meeting, local troubles of the 
various retailers being brought out in the 
questions asked and the various phases 
were discussed by those present. 

lt was felt that it was for the best in- 
terests of the association to re-elect Del- 
‘mont E. Gordon, of Hillsboro, as president, 
his untiring work ‘for the State association 
‘being in a great measure responsible for the 
success during the past year and bringing 
out the mammoth meeting of 1921. The 
other officers of the association include: A. 
De Montigny, Nashua, vice-president; A. J. 
Potter, Lebanon, secretary-treasurer; Harry 
J Whitcomb, Lancaster; Carl W. Ander- 
son, Manchester; Romeo Quimby, Clare- 
‘mont, executive committee; Frank F. 
Stearne, Keene, chairman by-laws commit- 
tee; Weston L. Fickett, Concord, chairman 
resolutions committee; E. R. Jackson, Til- 
ton, chairman question box committee. 

The following resolutions were adopted: 


Resolutions 

We, the members of the New Hampshire Retail 
Jewelers’ Association, in convention assembled, at 
the Manchester House, Manchester, May 23 and 
24, 1921, do hereby give voice to the following 
-declarations: 

Whereas: A Divine Providence has taken from 
our midst John L. Shepherd, an honorary member 
of this association, whose deep interest in our 
welfare will always be remembered with heartfelt 
appreciation. ~ 

Whereas: His lovable nature and sterling quali- 
‘ties endeared him to us all; 

Resotvep: That the New Hampshire Retail 
Jewelers’ Association in convention assembled, ex- 
‘press our great sorrow on the taking away of 
our beloved associate; 

Resotvep: That a copy of these resolutions be 
‘spread on our records and also be sent to his 
family. 

* * * 

Resovep: That we heartily recommend the work 
of the New England Watchmakers Institute and 
urge our members to co-operate with its officers 
jn securing students, material and cash to extend 
its usefulness; 

* * * 

Resotvep: That’ we urge our members to look 
to the benefits of insuring their stocks and real 
estate in the Jewelers’ Mutual Fire Insurance Co. 

* * * 


Resotvep: That the taxes at present in force 
have served their usefulness and that it is the 
duty of Congress to revise these laws in order 
to do away with unjust taxation on certain classes 
of business; we believe that the proposed gross 
sales or turnover tax plan will amply accomplish 
the purpose of apportioning the burden of financ- 
ing the government equitably on all classes of 
business, and will do more than anything else to 
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reduce the price of articles to the consumer. We 
are opposed to Secretary Houston’s plan to in- 
crease by 100 per cent the excise tax on jewelry. 

We are willing to pay as much as Congress may 
think necessary, provided every business pays the 
same tax; all business for the present, at least, 
should and must be taxed, that the government 
derive sufficient income to meet its expenses, but 
the present method is cumbersome and unjust 
for many reasons. Many firms, because of their 
fortunate situation, pay little, while other con- 
cerns less fortunately situated according to the 
present law pay a burdensome tax, and many con- 
cerns are enabled through divers means to evade 
taxes, which, under the law, should be paid. The 
sales tax would amplify this and eliminate these 
many evils, and in addition would cost the gov- 
ernment much less to collect than the present 
complex taxes, and would save the tax payers of 
the country such money now spent for advice in 
preparing tax returns under the present law. 

* * * 


REsotvep: That we endorse the work done by 
the Jewelers’ Security Alliance, a trade organiza- 
tion for protection against burglary and theft and 
commend its efficient service to all jewelers who 
are not members, 

REsoLveD: That more careful attention should 
be paid to the suggestions and warnings sent out 
by the Alliance in order that the losses from 
burglary and theft may be reduced in number and 


extent. 
* * # 


Resotvep: That we call the attention of the 
judges of our State to the heavy losses which 
our trade is sustaining through burglary and theft, 
and also to the danger to life from the holdups 
and assaults which are occurring so frequently, 
and respectfully request that severe sentences be 
imposed on all criminals who are convicted. 


The annual banquet was a fitting closing 
for the convention, being the crowning fea- 
ture of the big meeting. The large dining 
hall was filled to far beyond its capacity, 
the invited guests, who included members 
of the New Hempshire Optometrists’ Asso- 
ciation, holding their annual meeting in 
Manchester, and the members of the jewel- 
ers’ association reaching past the 125 mark, 
in spite of the fact that several members 
of the association were unable to remain 
for the banquet. 

President Gordon presided over the post- 
prandial exercises, and the speakers were 
Dr. Willard Scott, of Brookline, Mass., and 
Elmer E. Knight, of Boston, Mass. 

Music was furnished by a local orchestra 
during the banquet, singing was enjoyed, 
and at the close of the speaking program 
dancing was enjoyed. 

It was the most successful meeting ever 
held in the history of the association, but 
Secretary Potter promises a record-breaker 
in Lebanon next year, when the annual meet- 
ing will be held in his own town. 





New Hampshire Women Form Auxiliary 
Association 

MancuestTer, N. H., May 26.—The en- 
thusiasm of the retail jewelers in attendance 
at their sixth annual convention, held at 
the New Manchester House, Manchester, 
N. H., on Tuesday and Wednesday, reached 
the wives of the jewelers, and they took 
the first step in organizing a women’s asso- 
ciate body to the State jewelers’ associa- 
tion, electing Mrs. Delmont E. Gordon, 
Hillsboro, as president; Mrs. Nellie P. 
Hendricks, Nashua, vice-president; Mrs. A. 
J. Potter, Lebanon, secretary-treasurer ; 
Mrs. Harry J. Whitcomb, Lancaster, Mrs. 
Weston L. Fickett, Concord, and Mrs. 
Frank F. Stearns, Keene, members of the 
executive committee. 

The ladies feel quite proud of their 
achievement, the organization being the 
first of this nature in New England, al- 
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though the movement for associate bodies 
for State jewelers’ associations has spread 
quite rapidly through the western States. 

As yet the name of the new women’s 
body has not been decided upon, but this 
matter will be taken up at a meeting of the 
officers to be held some time in the near 
future. 

The women who accompanied the men 
to the annual convention were given the: 
times of their lives. On the evening of 
the opening day of the meeting they en- 
joyed a theater party, and on the second 
convention day, while the men were in ses- 
sion, an inspection trip was enjoyed through 
the: Amoskeag Mills, the largest cotton fac- 
tory in the world, a dinner was enjoyed at 
the Derryfield Club in Manchester, and the 
afternoon was passed by making a trolley 
trip to the Uncanoonuc Mountains, the trip 
including a ride to the summit of the moun- 
tain on the incline railway. The ladies also 
enjoyed the banquet festivities on the even- 
ing of the second day. 








Dinanderie 





sey AME of the copper industry [in 

French]. The town of Dinant, 
near Liege, enjoyed a grand reputation 
that lasted till the end of the XVIIIth 
century, for making of objects in copper. 
This was a powerful town which we see 
actively, in the XVth century, mixed up 
in all the fights that had Flanders for 
their theatre. Its industrial renown is ex- 
plained by the fact that all the middle 
classes used vessels and utensils of copper 
and pewter. Copper was a material very 
much employed; the aquamaniles (ewers) 
in the form of animals, the platters embossed 
with images and other repoussé reliefs were 
made of copper. Champlevé enamel of the 
limousins, of the XIIIth century, was a 
fuller development of it; the Byzantine 
cloisonnés was substituted by champlevé 
on copper. 

“Dinanderie work proclaims the names 
of Martin von Rode, de Bladelin, de Brentel 
of Augsburg (in the XVIth century), 
Vianem (in the XVIIth century). In our 
days art in copper is altogether Oriental. 
The Arabs produce beautiful receptacles 
with chased or stamped arabesque orna+ 
ment; the mosque lamps are _ beautiful 
works in dinanderie. But nothing equals 
the art of the Indians in fine copper 
work. 

“Tanjore, Benares and, above all, Bom- 
bay, where we can count 1,000 workers, 
are the principal centres. The engravings 
with which the pieces are decorated are 
most beautiful; still more lovely the skillful 
combinations of metals: the Hindoos dam- 
ascene the copper with silver and gold; 
frequently yellow copper is encrusted by 
them on the red in most happy color 
effects.” —Rouaix. 








A manufacturers’ representative in Mex- 
ico desires to secure an agency from a manu- 
facturer for the sale of medium-priced 
jewelry. References. Further information 
can be obtained by writing to the Bureau 
of Foreign and Domestic Commerce at 
Washington, D. C., or any of its branches, 
and referring to File No. 34,914. 
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Newark Jewelers Enjoy Interesting Luncheon 





Over 100 Members of Jersey Jewelry Center Gather at Robert Treat Hotel 
and Hear About the Work of the National Jewelers’ 
Publicity Association 














cenwmemnns 


x, N. J.. May 26.—The great ball 
Pye the waters Treat Hotel was the 
scene this afternoon of one of the largest 
and most interesting gatherings of Newark 
manufacturers and members of the jewelry 
trade of this city generally that has ever 
been witnessed here, the occasion being a 
juncheon at which the Newark jewelers 
were addressed by the members of the 
National Jewelers’ Publicity Association 
and other speakers, who told of what is 
being done throughout the country to push 
the sale of jewelry by publicity. The 
luncheon was a success in every way, not 
only in accomplishing the object intended, 
but also through the fact that it brought 
the Newark jewelry trade together as it 
never had come together before. In many 
cases, manufacturer met manufacturer 
for the first time, despite the fact that they 
had both been connected with the trade 
for 10 or 20 years, and in every way the 
gathering marked a step forward in cement- 
ing the trade together and making all its 
members, retailers and manufacturers alike, 
realize that their interests are identical, and 
that Newark should take its place as a 
leading jewelry center in the movements 
now carried on for the benefit of the in- 
dustry in general. 

The luncheon was attended by about 
100 members of the _ trade, including 
some of the leading retailers, who came in 
response to an invitation sent out by the 
following firms: Allsopp Bros.; Allsopp & 
Allsopp; Baker & Co.; Carrington & Co.; 
Day, Clark & Co.; Durand & Co.; Herpers 
Bros.; Jones & Woodland; Charles Keller 
& Co.; Kohn & Co.; Frank Krementz; 
William Link Co.; Link & Angell; Moore 
& Son; Sloan & Co.; Zirruth-Burgess Co.; 
Interstate Smelting & Refining Co., and 
J. A. & S. W. Granbery. 

P. J. Coffey, the Newark member of the 
National Jewelers’ Publicity Association, 
presided, and among the guests at the 
speakers’ table were Milton L. Ernst, 
Meyer L. Robins and Mr. Catlin of the 
New York committee of the same associa- 
tion; Woodward Booth, secretary of the 
New England Manufacturing Jewelers As- 
sociation; DeWitt A. Davidson, president 
of the Jewelry Crafts Association; T. 
Edgar Willson, editor of THE JEWELERS’ 
Circu.ar; Harry L. Freund of the National 
Jewelers’ Publicity Association; B. J. Doyle 
of the Keystone Publishing Co.; the mem- 


bers of the Newark committee who had 
charge of the dinner, and Alexander 
Archibald, president of the Archibald- 


Klement Co., a silversmith, who has re- 
cently been elected mayor of Newark. 
Below the long speakers’ table the guests 
were assembled at small round tables hold- 
ing about six each. The guests had as- 
sembled at 1 o'clock, and after a_ brief 
reception, had participated in the luncheon, 
which was an excellent one in every par- 
ticular, With the approach of dessert, Mr. 


Coffey, the toastmaster, called attention to 
the fact that they had the honor to have 
with them on this occasion the new mayor 
of Newark, who was also a member of the 
jewelry trade; and he called upon Mr. 
Archibald for a few remarks. 

The mayor responded, amid considerable 
applause, greeting the guests as “fellow 
jewelers,” and stating that he felt he was a 
jeweler, although his line was distinctly 
silverware, and though very busy as mayor, 
he felt that this was too important an 
occasion to let go by without greeting the 
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P. J. COFFEY, TOASTMASTER 


members of the industry, which he classed 
as one of the greatest in Newark, and also 
called attention to the fact that Newark was 
one of the great jewelry centers of the 
United States. 

In a few words, the mayor analyzed the 
situation in the jewelry trade and the posi- 
tion of the jeweler to the public as well as 
his important place in the business world. 
The jewelers, he felt, were to blame to 
some extent for the ills from which they 
suffered in the past, particularly in the com- 
petition with other lines of trade. This was 
in large part due to the fact that they had 
“hid their light under a bushel,” they had 
not emphasized the fact that their product 
was a lasting one, a worthy one and one 
which every one ought to be proud to 
own. He felt that the more jewelry was 
known and understood by the public, the 
better it was for the trade, and he highly 
praised the movement now under way to 
advertise jewelry, and said the object was 
a good one and worthy of their support. 
He urged his hearers to listen carefully to 
the speakers who would tell them about the 
work being done, and then get behind the 
movement 100 per cent. 
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The next speaker called upon by Mr. 
Coffey was Mr. Ernst. He said in part: 


ADDRESS OF MILTON L. ERNST 


It was my privilege to address a smaller body 
of Newark manufacturers just about a week ago 
on the subject which we have at hand to-day, and 
I would dislike very much if I were to talk my- 
self out of a sale. If I may usurp the prerogative 
of your toastmaster, I want to state that there 
are several gentlemen who are to follow me, and 
whom I am particularly desirous should have as 
much time at their command as possible, so that 
I will endeavor to say what I have to say in a 
very few words. 

About eight years ago, a man of very broad 
vision who sensed the future needs of the entire 
jewelry industry, Mr. Morris Eisenstadt, president 
of the Eisenstadt Mfg. Co., St. Louis, Mo., or- 
ganized a National Publicity Jewelers’ Association. 
Mr. Eisenstadt«surrounded himself with a board 
of directors consisting of eleven men represent- 
ing every branch of the industry, diamonds, sil- 
verware, jewelry, watches, etc., and from various 
sections of the country drawn from the ranks 
of importer, manufacturer, wholesaler and retailer. 
This board has now been extended, and com- 
prises in all twenty-three directors, so that every 
branch of the industry is fully represented as well 
as each section of the country. 

Quite naturally, like all large bodies, this move- 
ment, enormous and far reaching in scope and 
character, moved slowly, It took time to acquaint 
the jewelry trade from Coast to Coast with the 
ideals of the association, but the most remarkable 
part of all was that the jewelry trade seemed to 
grasp the situation and give Mr. Eisenstadt and 
his committee their hearty support, both moral 
and financial. The committee was able to start 
its advertising campaign, and it was making won- 
derful progress until the war brought it to a tem- 
porary halt. It would have been quite unpatri- 
otic at the time of the war to have indulged in any 
national advertising of what was then termed a 
luxury. 

With the end of the war, the movement started 
again, and to-day it-can unreservedly be called 
a success, and our object now is to carry this 
success to a still greater success, therefore, the 
call for this meeting. 

I have very briefly outlined the inception of this 
movement. There is now but one thought that I 
want to impress upon you, and on this thought I 
feel so strongly that I deem it the key to the 
whole situation. 

We jewelers, from the importer down to the 
manufacturer, wholesaler and retailer, have been. 
literally following a blind path. We seem to 
have become obsessed with the idea that the only 
way in which we can get business is to either 
make an article cheaper than our fellow jeweler, 
or to make it-still better for the same price, or to 
go out and knock our competitor. It never seemed 
to dawn upon us that the proper way to increase 
our business was to create a larger demand with 
the public for the product which we were making. 
Instead of competing directly with our fellow 
manufacturer, wholesaler or retailer, we have made 
no attempt whatsoever to educate the public to 
the fact that by buying jewelry he was buying 
an article which would serve him much, much 
better than it would by buying perfumery, automo- 
biles, flowers, furs, candy, etc. 

I am firmly convinced, and I think you will 
agree with me when I make the assertion that 
our product is the only article which can be 
offered to the public, and for which we can 
honestly assert that we are giving 100 cents on 
a dollar, and in most cases, we are giving this 100 
cents ‘on the dollar with compound interest, be- 
sides the pleasure of owning the article. 

I do not think that I am making too broad 
an assertion when I state that the present slump 
of the jewelry business is due as much to the 
fact that we have not advertised our wares prop- 
erly to the man on the street, as it is due to the 
general condition. As Mr. Allsopp, one of your 
Newark manufacturers, so aptly put it about a 
week ago, that instead of the public buying “A 
Gift That Lasts,” it is almost the “Last gift” that 
he has thought of buying. In short, we have let 
the other fellow get away with the money which 
the public are only too willing to spend for luxury. 

I do not make the claim that national publicity 
would have cured all our ills, but it certainly 
would have helped a great deal. I could go on for 
some time on this strain, but I am sure that the 
speakers to follow will have something to say on 
this subject. 

One word more, and that is as the situation 
stands to-day as regards jewelry compared with 
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othe 
who 
spent, 


are making strong bids for money to be 
and part of which should be rightfully spent 
for jewelry, I will say that if the jewelers do not 
- together and put across this national advertis- 
. in a manner befitting the product which they 
= rightfully proud of, in the language of a well 
eee patriot, “we must either hang together, or 
we will hang separately. : 

‘And now my friends, I am going to ask you 


to assist in speeding a parting guest. This guest’ 


e to us unbidden, was most unwelcome, has 
d with us entirely too long, and has made a 
nuisance of himself. May he journey far, and 
may he never return. I refer to General Depres- 
sion, and now let us all prepare with the help 
of the National Publicity Association to welcome 
a guest who is already on his way. He will soon 
be with us. When he arrives, bid him a royal 
welcome, and make his stay so pleasant that he 
will never want to leave us. All hail the coming 
of our good friend General Prosperity. 


Mr, Ernst was followed by Mr. Willson, 
who emphasized the point that the real com- 
petition which the jeweler had today was 
not with his fellow jeweler but with the 
dealer in other lines who offered gifts to 
the public. The important thing to do, he 


cam 
staye 


said, was to extend the sale of jewelry, ° 


to increase the number of jewelry buyers, 
and this could only be done by letting the 
public know that the jeweler was the man 
who sold the gift par excellence, the gift 
that lasted; the one that gives constant 
pleasure, and the one whose value remains. 
That the jeweler must emphasize at all 
times the fact that all other gifts were of 
a transitory nature; that flowers fade; that 
tobacco is smoked up, candy is eaten and 
causes indigestion, and so on throughout 
the entire list of articles that are being 
offered to the public by national propaganda. 
Each had a weakness, a defect, that the 
jewelry gift did not, particular the lasting 
quality. 

The speaker explained that the movement 
which they were asked to support was one 
started to accomplish the necessary work 
of educating the public on these lines; that 
it was beginning to educate the public, and 
that its work would be even more necessary 
in future than at present; that it was one 
vital to the interest of the retailer, whole- 
saler and the manufacturer, and one in which 
every element of the trade should par- 
ticipate, giving it their encouragement and 
support, 

The next speaker called upon by Mr. 
Coffey was Mr. Catlin of the Oneida Com- 
munity, Ltd., who talked on the subject of 
the effect of advertising, telling in brief the 
history of the advertising campaign that put 
Community silver “on the map.” He gave 
facts and figures to show what proper 
advertising can do, and said that from his 
own experience he felt that the work of 
the National Jewelers’ Publicity Association 
was the greatest thing that had been done 
for the jewelry trade in many years. If 
something of this kind was not pushed, he 
said, the sale of most jewelry would even- 
tually drift into the hands of dry goods 
stores and drug syndicates. It was neces- 
sary for the sake of the entire trade to 
keep the properties of jewelry as a whole 
before the public and let gift buyers feel 
that the jeweler was the man they needed 
to go to for such articles. 

The first proposition of the committee, 
he said, was to get over the slogan, “Gifts 
That Last,” so that the public would realize 


the jeweler was their gift counsellor, and | 


the second was to get over new merchandis- 
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lines who are advertising nationally, and jing methods that would help the jeweler 


become a 100 per cent. distributor of 
jewelry. He ended by asking the careful 
consideration of the present movements by 
the Newark jewelers and the hearty ap- 
proval of the work done. 

Secretary Booth of the New England 
association was introduced as a man from 
another part of the country which had come 
out strong for the proposition, and Mr. 
Booth responded by explaining how 
thoroughly the New England jewelers had 
gotten behind the publicity plan and how 
they were supporting it morally and 
financially. He pointed out that the danger 
of the jewelry business on such notions by 
the public as that which takes for granted 
that the wearing of jewelry is a barbarous 
custom. This must be eliminated from the 
mind of everyone, he said. In its place we 





HARRY EDWARD FREUND, ONE OF THE SPEAKERS 


must instill the idea that no woman is 
properly dressed, no matter what her hats 
and gowns, etc., may be, until she has placed 
upon her dress the proper and appropriate 
jewelry necessary to complete the picture. 
We must instill the idea that taste in 
jewelry is as necessary to the refined woman 
as taste in clothing, and that she must give 
as much thought to her jewels as she does 
to her gown. 

The speaker said that New England was 
noted for its conservatism and for its slow- 
ness to move on any proposition. How- 
ever, when the New England jewelry trade 
did move, it moved in the right direction, 
and after a careful deliberation New Eng- 
land had to consider the subject of “pub- 
licity” and that the jewelers there not only 
among the members of his association but 
by the entire trade in the Providence and 
the Attleboro districts, were behind it from 
the beginning. 

Mr. Doyle, the next speaker, told a 
number of humorous stories, ee 
with sound fact and statistics which prove 
interesting. He gave some details as to 
the work being done and the money spent 
to make the public buy raisins, automobiles, 
flowers and other commodities, and after 
tracing the work of the publicity move- 
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ment in the jewelry trade, stated that this 
had to come and that the jewelers had to 
take up such work to meet the competition 
of other lines. 

Among other things, he said that from 
four to five million dollars had been spent 
by the automobile industry in the propa- 
ganda to get people outdoors to see the 
country and take tours (without mention- 
ing automobiles), the manufacturers rely- 
ing on the effect that this would have in the 
demand that it would create for machines 
among the people whose interest was excited 
along these lines, 

The speaker then went on to explain how 
national advertising creates a general de- 
mand even where a particular product is 
méntioned, but that in the increase of the 
general demand, every manufacture is 
vitally benefited. He concluded by asking 
that every sane man who succeeds has be- 
lieved in publicity and few who have not 
have ever succeeded. 

Harry Edward Freund, the next speaker, 
was warmly greeted, Mr. Freund 
being already known to many present for 
his work in getting the jewelers through- 
out the country interested in the publicity 
campaign to the extent of subscribing for 
its continuance. 

HARRY EDWARD FREUND’S ADDRESS 


In the course of Mr. Freund’s address he 
gave interesting facts and figures regarding 
the limited percentage spent for jewelry by 
the American buying public in relation to 
expenditures for the merchandise of other 
industries that are regarded as non-essential, 
He quoted the figures from the Government 
Tax Returns of 1919, that during that year, 
$22,700,000,000 was expended by the public 
for so-called luxuries and the total amount 
for jewelry was $500,000,000, while the fig- 
ures for perfumery and cosmetics were 
$750,000,000, two and one-half times as 
much for cosmetics as for jewelry, and for 
cigarettes, cigars, chewing and smoking to- 
bacco, and snuff, the figures were $2,100,- 
000,000. 

During this period of unprecedented spend- 
ing, Mr. Freund claims that owing to the 
lack of a real co-operative spirit in the 
jewelry and allied industries, the public had 
not been educated to the value of lasting 
gifts. 

The speaker also brought out strongly, 
the splendid results that had been attained by 
other industries in which national co-oper- 
ative publicity had been used, as the main 
factor in creating increased consumer de- 
mand and specifically mentioned that trade 
organizations that had through co-operative 
work greatly increased the volume of busi- 
ness attributed the biggest part of the suc- 
cessful results achieved to national co-oper- 
ative advertising and publicity. 

The California Fruit Exchange through 
intelligent co-operation among the growers 
had developed the sale of oranges in 1919, 
to about 7,000,000 boxes, as compared with 
791,000, 10 years ago. Among the other 
organizations mentioned were the Joint Cof- 
fee trade publicity with an annual expendi- 
ture of $500,000; Toy Manufacturers, $150,- 
000: the Paint and Varnish Trade, Ameri- 
can Canners’ Association, Society of Elec- 
trical Development, Bread Industry, Irish 
Linen Industry, the various Lumber Asso- 
ciations, California Apricot Prune Grow- 
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ers, etc, etc., all with large annual invest- 

ments in national advertising. The furni- 

ture trade is now considering a $3,000,000 
advertising campaign for three years. 

The florists, with their national slogan, 
“Say It With Flowers,” have built up an 
annual business of $175,000,000. The New 
York Herald in a recent editorial commend- 
ing on the revival of the bicycle industry 
with its national advertising campaign, said, 
“Back of the increase in sales and popu- 
larity of the bicycle there is a lesson in co- 
operation and organization which it might 
be well for manufacturers of other lines of 
merchandise to heed. “This growth is 
largely due to the well-directed efforts of an 
organization maintained not -by one manu- 
facturer or group of manufacturers, but 
by all the bicycle makers of the United 
States, for the purpose of boosting the in- 
dustry, bicycle riding and bicycle sales. It 
works not in the interest of any one make of 
wheel, but in the interest of all makes.” 

The New York Times, in an editorial 
news article on “Mutual Benefits in Co- 
operation” made special mention of the cam- 
paign of the jewelry manufacturers under the 
slogan “Gifts That Last.” The Times said 
“the chief aim of this movement is to increase 
the sale of jewelry by diverting the attention 
of the public from what might be called 
transitory gifts to those of permanence.” 

The slogan of the National Jewelers Pub- 
licity Association, added Mr. Freund, “Gifts 
That Last” is becoming nationally known and 
is making the American advertising public 
think jewelry and the allied lines for their gift 
purchases. The national advertising move- 
ment will prove a tremendous force and 
factor in making the jewelry industry more 
of a 12-months’ business than two seasons. 
The national advertising of the jewelers has 
been appearing in nearly 40 magazines and 
weeklies reaching a total circulation of 60,- 
000,000 readers, and the Saturday Evening 
Post has now been added to the lists of 
mediums of national circulation to be used, 
and the first page advertisement with the 
slogan “Gifts That Last,” “Make Your 
Jeweler Your Gift Counselor,” will appear 
in the issue of June 4. Ten million people 
will see and read this message. 

Mr. Freund referred to his having visited 
about 75 cities and towns and having spoken 
to over 3,000 jewelers throughout the coun- 
try, and that every branch of the jewelry and 
allied industries manufacturing supply whole- 
sale, importing and retail was being ap- 
pealed to to give its moral and financial sup- 
port the greatest undertaking in the history 
of the jewelry and allied industries for 
“Prosperity Insurance.” 

Special stress was laid on the immediate 
importance of each jeweler in whatever 
branch of the industry he was interested in 
giving his immediate financial support to the 
national advertising campaign. 

Mr. Freund paid a high tribute to the rep- 
utation of Newark as a leading manufactur- 
ing center in the jewelry industry, and said 
that he had absolute faith that the manufac- 
turers, supply houses and retailers of New- 
ark, N. J., would go over the top 100 per 
cent, both for their individual interests and 
that of the industries in their moral and 
financial support for the National Advertis- 
ing Campaign of the National Jewelers 
Publicity Association. 

Concluding, he said: “The jewelers are 
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not competitors with each other in the strict- 
est sense of the term, as they are all selling 
jewelry. The real competitor of the jeweler 
is the merchant who is trying to sell the 
public furs, automobiles, flowers and other 
classes of merchandise. The jewelers must 
realize that in union there is strength and 
the combined moral and financial support of 
all the members of the jewelry and allied 
industries will put over the national adver- 
tising campaign, ‘Gifts that Last!’ ” 

President Davidson of the Jewelry Crafts 
Association, who followed, in a few words 
explained how and why the manufacturers 
of New York had gotten behind the prop- 
osition, how they had endorsed the work 
of the National Jewelers Publicity Associa- 
tion and appreciated the work it was doing. 

Practically every jeweler who had at- 
tended the luncheon stayed until the last 
speaker had finished and all agreed in stat- 
ing that it was one of the most interesting 
and instructive and important gatherings of 
Newark jewelers that has ever been held 
in this city. The success of the luncheon 
was due in large part to the efficient work 
of the sub-committee headed by Mr. Coffey, 
which also included George Allsopp, Harry 
Ward, Oscar Kohn, Irving G. Day and 
Arthur Moore. 








STOLEN GEMS RECOVERED 





Diamonds Valued at About $50,000 Recov- 
ered in Shreveport, La., After They Dis- 
appear from Oklahoma City Hotel 


St. Louis, Mo., May 26.—Diamonds val- 
ued at approximately $50,000 the property 
of the Mack M. Burnstine Co., diamond 
dealer, having offices in the Arcade building, 
this city, were stolen last Saturday night 
from the cashier’s cage of an Oklahoma City 
hotel, where they had been placed for safe 
keeping, according to information received in 
St. Louis on Monday, by Mr. Burnstine. 

The diamonds had been entrusted by the 
company to A. A. Klinger, of St. Louis, a 
trusted salesman of the company. Accord- 
ing to Mr. Klinger, who sent the informa- 
tion to the concern, after arriving at the 
Skirvin Hotel, where the diamonds were 
taken, he turned them over to the hotel 
management to be placed in the cashier’s 
cage. Shortly after they disappeared. 

Police and private detectives assigned to 
the case connected the loss of the valuables 
with a foreigner, said to be an underworld 
character, who had been seen loitering 
around the vicinity of the hotel since Kling- 
ers’ arrival. 

The man was followed to Shreveport, 
La., and Monday was placed under arrest 
as he was attempting to sell the gems, He is 
known to the police of all cities as “The 
Dago.” His full name was not given in the 
dispatches. 








First Lieut. Stanley H. Lyons of the 
Lyons Mfg. Co., Providence, formerly of 
the Third of the United Train of Artillery, 
was elected Lieutenant Colonel at the bat- 
talion meeting held in the armory on Har- 
rison St. Lieut. Col. Lyons was formerly in 
the service during the war with the Coast 
Artillery Corps, and in his new position 
takes the place of Robert Fiske, who has 
resigned. 


CIRCULAR 





93 


SNEAK THIEF CAUGHT 


Los Angeles Police Arrest Man Who Held 
Up Jeweler Rosenbloom and Say 
He Is Wanted in Denver for 
$23,000 Robbery 


Los AnGeELEs, Cal., May 20.—Captured in 
spectacular fashion after he had held up and 
robbed Samuel Rosenbloom, jeweler, 232 
S. Main St. of $12, Rex Locke, aged 23, 
of Minneapolis, had scarcely reached the ° 
city jail when he confessed, according to 
the arresting officers, that he was wanted 
in Denver for a $23,000 robbery, committed 
there April 12. 

Locke was seized by three detectives as 
he ran from the jewelry store, and was dis- 
armed and handcuffed after a struggle that 
attracted a crowd that stopped traffic in 
the street. He first gave his name as “Art” 
Williams, but later admitted, it was re- 
ported, that his real name is Rex Locke 
and his home Minneapolis. He confessed, 
also, it is said, that he had robbed a jewelry 
store at Oakland, Cal., three weeks ago, 
obtaining $100 and three gold watches. 

Among the aliases said to have been used 
by Locke are “Reggis Locke” and’ “Roy 
Clark” at Minneapolis, and “J. T. Berry” 
and “Art Willis” at Denver. It was under 
the last name that the Denver police knew 
him, according to the circular they sent 
out calling for his capture and offering 
$2,000 reward. 

When searched, the $12 he had taken from 
Rosenbloom was found, as was also loot 
said to have been stolen in Oakland. He 
had a loaded .45-caliber automatic pistol 
in his pocket. Rosenbloom said: that Locke, 
when he entered the store, offered a gold 
pen for sale. The jeweler reached for the 
pen when the gun was thrust in front of 
him. Rosenbloom yelled for help, and his 
cousin, David Yavitch, who was on the 
sidewalk, ran into the store, whereupon the 
bandit, after getting the $12 from Rosen- 
bloom's pocket, started to flee. He was de- 
tained, however, by the crowd until the 
three officers arrived. 

Denver officers were notified of the ar- 
rest. Whether Locke will be taken there 
for trial or held for the robbery here has 
not yet been decided. 











Imitation pearls have been a very big 
item in the jewelry trade during the 
present season and are still in wide de- 
mand, according to Norman Raudnitz, 
of the jewelry and silverware division of 
the Bush Terminal Sales building, New 
York. “We have received very large 
orders and telegraphed reorders from the 
middle west, and an idea of the demand 
may be known by the fact that one of the 
western orders amounted to a bill of 
$14,800,” said he. “The imitation pearls 
make ideal wedding and graduation gifts 
and the fact that they are worn by girls 
and women of all ages from 10 years up 
and are appropriate to all occasions, has 
brought them into permanent demand. 
Fish scale essence from the bleak fish, 
obtained from the Black Sea, enters into 
the manufacture of these pearls and 
serves to give them a lustre equal to the 
genuine. Some of the finest are made 
in New York.” 
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SAPPHIRES 


CASHMERE, BURMA and CEYLON SAPPHIRES 
SEAL SAPPHIRES—STAR SAPPHIRES 


_in Sets and Single Gems 





ALL SIZES . 
EMERALD CUT and SQUARE CUT Emeralds—Ru bies 
. CALIBRE Upward to 5 Carats for Single Stone Rings ALSO AND 
FANCY SHAPES 3 ° 
nr ng Fancy Cut Diamonds 


HEN RY GREEN 170 Broadway, New York 


SPECIALIST in SAPPHIRES and IMPORTER and CUTTER of PRECIOUS STONES 




















TELEPHONES 
—— CORTLAND 4253-4254 
j IMPORTERS 
as OF 
aoe PRECIOUS AND 
fee SEMI-PRECIOUS ESPOSITER 
ooh STONES 


ESPOSITER, VARNI CO. 


INCORPORATED 


STEPHEN VARNI, Pres. ' 15 Maiden Lane 
HARRY F. GAROFALO, Treas. New York 





























National Diamond Works (B. Oppenheimer), Ltd. 
Lewis & Marks (Diamond Branch), Ltd. 
20-23 Holborn, London, E. C. 1. 
Antwerp, Paris, Amsterdam, Bombay 
Diamond Market, Kimberly, South Africa 


Represented by 


M. A. ROZELAAR & ZONEN 
170 Broadway 


New York 


Cable Address Telephone 
“Satudoro” New York Cortlandt 5354 
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NEW PRESIDENT CHOSEN 





Members of Jewelers 24-Karat Club of Pitts- 
burgh Elect J. Clare Crawford to 
Head Organization 

PirrsBuRGH, Pa., May 25.—At the an- 
nual meeting of the members of the Jew- 
elers’ 24-Karat Club, of Pittsburgh, held 
Monday in the Union Club, J. Clare Craw- 
ford was chosen president of the club. Mr. 
Crawford is associated with the house of 
W. W. Wattles & Sons. In years gone by 
he was very active in club affairs and will 
guide its destinies for the next year. 

President Sam F. Sipe held the office 
for five consecutive years, or three longer 
than any other president chosen to head 
this organization. He thanked all for the 
honors conferred, but said his business 
and other matters he had to look after re- 














J. CLARE CRAWFORD, PRESIDENT 


quired his attention and he wished to re- 
tire. The other officers chosen were: M. 
L. Cronin, the Grogan Co., first vice-pres- 
ident; W. H. Hofman, Heeren Bros. & Co., 
second vice-president; J. Loughrey Roberts, 
John M. Roberts & Son Co., treasurer, and 
Frank W. Burger, August Loch Co., sec- 
retary, with the following directors: Frank 
W. Acklin, George B. Barrett II, William 
R, Beam, J. Frank Bloser, Henry N. Dot- 
zenroth, A. C. Gies, Jr., O. C. Gillespie, A. 
C. Graul, J. Alexander Hardy, William E. 
Jones, August Loch, Rodney Pierce, 
Samuel Hall, John M. Roberts, William 
‘Semple, Henry Terheyden, W. W. War- 
ick, G. Warren Wattles, Frank N. Wor- 
rell, P. C. Yester. 

The treasurer’s report showed that all bills 
are paid and that there is a substantial 
‘sum in the treasury, and the organization 
‘in a flourishing condition—no better in its 
‘history, so that Mr. Crawford, it is held, 
takes hold under splendid conditions and 
it is believed he will devise plans which 
‘will help to keep up the interest in the 
organization. 

Those who were chosen on the board of 
‘directors, represent the trade not only of 
Pittsburgh but also of a few nearby 
‘towns. 
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News Notes from England 





In a geological survey bulletin issued by 
the Department of Mines in Tasmania it 
is pointed out that of the four chief osmi- 
ridium producing countries of the world 
Tasmania is the most important. The other 
three are Russia, Colombia and Papua. 
The bulletin says that Tasmania is fortu- 
nate in being the sole producer on a large 
scale of point metal osmiridium without 
the likelihood of her position being chal- 
lenged by any foreign competitors for years 
to come. Since 1910 the local value of os- 
miridium has risen from $20.50 an ounce 
to $212.50 per ounce. In 1910 the Tas- 
manian production of this most valuable 
metal was 120 ounces valued at approx- 
imately $2,650. In 1919 the production was 
1,670 ounces valued at roughly $198,070. 
The first half of the year 1920 the Tas- 
manian production was 1,093 ounces valued 
at $208,110. 

* # * 

At the general meeting of Gold Coast 
Amalgamated Mines, Ltd. at Old Jewry, 
the other day, the chairman said that the 
profit on sales was only $8,345, a big dif- 
ference from last year when the sale pro- 
fits totaled $225,000. Having regard, how- 
ever, for the serious depression over the 
market, the chairman thought none would 
expect much in the way of sales at a profit. 








Jewelers’ Gold Bars Withdrawn and Ex- 
changed at New York 
Week Ended May 28, 1920 


The U. S. Assay Office reports: 
Gold bars exchanged for gold coins.. $631,727.24 
Geld bars paid depositors............ 133,503.85 


Total $765,231.09 


Of this the gold bars exchanged for gold coin 
was reported as follows: 





BEG TS stesiccnntud ees lo a waWesleaaiew nas $193,400.53 
ioc aos nace ge eae-es 111,218.06 
Pe hie Sasa aa ie asta dees Sees 132,975.62 
PS olen sve a eoeeN emcee eames 42,236.35 
NE I aie a tr itera se he eexe Caleta sweet 93,331.31 
RU UR naciictacees.00 asuwmesases asee 58,565.37 

MIAH E  acottncrea ua ONue wwe leas $631,727.24 








A May wedding took place one day, 
recently, at the home of Mr. and Mrs. 
Henry A. Bromberg, 136 Fremont St., Bat- 
tle Creek, Mich., when their third daughter, 
Miss Henryetta Bromberg, became the bride 
of Mahlon Larned Gore, son of Mr. and 
Mrs. Philip Gore. One hundred guests 
witnessed the ceremony, which was per- 
formed by the Rev. Carleton Brooks Miller, 
pastor of the First Congregational Church. 
Lavender and pink were the prevailing col- 
ors in the attractive decorations. The bride 
was attended by two of her sisters, Miss 
Margaret Bromberg and Miss Clara Brom- 
berg. The groom was attended by Daniel 
Squier of Battle Creek. Following the 
ceremony, wedding luncheon was served by 
Mrs. Elmer Brocker and her assistants. 
The wedding gifts were numerous, beauti- 
ful and costly. Mr. and Mrs. Gore have 
gone west for their honeymoon. Upon their 
return they will be at home to their friends 
during the Summer at 136 Fremont St. The 
bride is one of Battle Creek’s popular young 
women and since leaving school has been 
associated with her father, one of the city’s 
leading jewelers. 
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TO CELEBRATE 50TH YEAR 





Carrington & Co., Newark, N. J., Will Mark 
Golden Anniversary of Establishment 
of the Business in July 


Newark, N. J., May 26.—During the 
month of July the well known firm of Car- 
rington & Co., Inc., manufacturing jewel- 
ers, Newark, N, J., will celebrate its 50th 
anniversary in business. Another note- 
worthy event is the fact that E. L. Car- 
rington, who became a partner in the firm 
three years after the business was originally 
established, still takes an active part and is 
at present the vice-president. 

The business was originally started in 
July, 1871, by Alfred P. Mayhew and 
Isaac Leonard, under the style of May- 
hew & Leonard. The first location of the 
concern was an entire floor in a building 
at that time known as 19 Green St., which 
: = part of the site of the present City 

all. 

It was while C. L. Carrington was travel- 
ing for the old firm of George O. Street 
& Son, in 1874, that he became interested 
in the line manufactured by Mayhew & 
Leonard. Through several odd coincidences 
Mr. Carrington determined to affiliate him- 
self with the Mayhew & Leonard concern 
and immediately upon his return from a 
trip he endeavored to obtain a partnership 
in the business. After some effort he 
finally met with success and thereafter the 
firm became known as Mayhew, Leonard 
& Carrington. They still remained at the 
same address and in 1896 Mr. Mayhew 
and Mr. Carrington bought out the inter- 
est of their partner, Mr. Leonard. That 
partnership continued under the name of 
Mayhew & Carrington until 1900 when Mr. 
Mayhew retired from the business. In that 
year Mr. Carrington admitted his two sons, 
E. T. and C. B. Carrington as members of 
the firm and thereafter the business was 
carried on under the style of Carrington & 
Co. In the same year the business was in- 
corporated under the laws of New Jersey 
and in 1901 the firm vacated their quarters 
on Green St., and built a large factory at 
42 Walnut St., which is still the home of 
the Carrington concern. 

Since 1917 the firm has used the style of 
Carrington & Co., Inc. The present officers 
of the concern are: President, E. T. Car- 
rington; vice-president, C. L. Carrington; 
treasurer, C. B. Carrington, and secretary, 
W. C. Carrington. 

The elder Mr. Carrington is now 75 
years old, but is still active in business and 
goes about his regular duties at the factory 
each day. He entered the jewelry business 
in 1866, when he obtained a position as 
clerk with the old firm of Tomes & Mal- 
vain, importers and retailers on Maiden 
Lane. The following year he went with 
Fellows & Ostrander, which firm was also 
located on the “Lane.” He remained with 
this house for three years and in 1870 he 
took a position as traveling salesman with 
George O. Street & Son. He remained 
with this concern until 1874 when he joined 
the Mayhew & Leonard firm as a partner. 








Otto Wiederandes, Gothenburg, Nebr., 
was recently visited by a sneak thief, and 
articles amounting to $400 stolen. 
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. Wec ith: 
.Mr. Retail Jeweler | “iin -eguanieaal 
Diamonds — a fut! tine 
Dear Sir: Rings—aui kinds 
In the month of May prepare for the June Silverware— Universal and Community 
wedding and girl graduate business that is Watch mad 
BOUND TO COME in June. We say BOUND SUCMSS—Waltham and Iilinois 
TO COME advisedly for there will be marrying Card Jewelry—in aii its infinite variety 
and giving in marriage in June and the school- Pencils 
mills will grind out their grist of sweet dainty Pearls 
young misses that are their mother’s joy and the : 
pride of their father’s heart. Electrical Home Needs 
The girls are expecting gifts of the kind you Let us help you build your business. We are, 
can supply and they will not be disappointed. “At Your Service for Success” 
Dress up your window, trim up your store, call 
the attention of your prospects to your goods. M. S. P AGE & CO. 
Call upon us for stock. Jewelers Building, Boston, Mass. 
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; ones Aplenty! — 
IN season, or OUT of season! 
IN style, or OUT of style! 


PRECIOUS and IMITATION STONES 


In ANY Quantity, for ANY purpose,—for 20th century jewelry, or the styles 
of Grandmother’s day. 

ANY Size, Color or Shape 
Plus the NORDLINGER SERVICE,—what more can any Manufacturing 
Jeweler ask? 


H. NORDLINGER’S SONS, Inc. 


New York, 15 Maiden Lane 


Paris, 32 Rue Beaurepaire Gablonz, a/N., 16 Steingasse Providence, 63 Washington St. 











Pre ed o -o= Eee 
Le —SS—_ ee (e) =< = Bestey: op se enrenenmieal | 


]. ROGERS SILVER CO., Inc. 


MANUFACTURERS 


Silver Plated Hollowware a 
Jobbing Trade Only Solicited 
13-15 LAIGHT STREET NEW YORK 


Es sO ee 
A. &:S. ESPOSITER ST eer errand ook ol ind ot pension, 


in the market for rough gem material, and have 


27 MAIDEN LANE 
CORNER NASSAU STREET LAPI DARI ES a large lot of assorted stones for jobbing pur- 


poses always on hand. 
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CAMPAIGN AGAINST FALSE 





Good and Welfare Committee of National 
Jewelers Board of Trade Now Active 
in Prosecution of Manufacturers and 
Dealers Who Violate the Law 


The opening gun in the war to prosecute 
all violators of the jewelry stamping act 
in New York was fired with good effect 
last week when two alleged violators were 
subpoenaed before Chief Magistrate Mc- 
Adoo with the result that one of the de- 
fendants pleaded guilty while the other ob- 
tained an adjournment of one week. This 
campaign is being undertaken by the Good 
and Welfare Committee of the National 
Jewelers Board of Trade with the co- 
operation of the Jewelers’ Vigilance Com- 
mittee and the Jewelry Crafts Association. 
Commissioner Hallowell of the Bureau of 
Weights and Measures is also co-operating 
and assisting in this campaign and has as- 
signed Thomas F. Morgan, supervising in- 
spector of the Bureau, to investigate con- 
ditions in New York in reference to the 
sale of a falsely stamped jewelry. 

Greenbaum, Wolff & Ernst, attorneys rep- 
resenting the trade organizations which are 
conducting this campaign, report that to 
date purchases have been made in about 20 
cases. In all but one or two cases, it is 
stated, the goods purchased have assayed 
far below the karat mark stamped on the 
merchandise and much lower than the karat 
fineness required by law. 

The first two cases which appeared in 
the courts were heard before Chief Magis- 
trate McAdoo at his Chambers, 300 Mul- 
berry St., on Tuesday, May 24. The initial 
proceeding was brought against M. Gold- 
fein & Son, 153-157 Canal St., and involves 
the sale of 14 karat gold rings which were 
purchased on May 10, 1921. The assay of 
the United States Assay Office, it is al- 
leged, indicates that the ring in question 
assays less than 11.25 K. The defendant 
in this case was granted an adjournment 
until yesterday (Tuesday), at 3.30 o’clock, 
after THe JEWELERS’ CIRCULAR had gone to 
press, 

The other case where the summons was 
also returnable on Tuesday, May 24, before 
Magistrate McAdoo was that against Isaac 
Lesselbaum of 70 Bowery. The complaint 
set forth that Lesselbaum sold a bracelet 
which was marked 14 Karat. The assay 
from the United States Assay Office, it is 
claimed, indicates that the bracelet was of 
a fineness less than 4 Karats. This case was 
adjourned until the following day, at which 
time the defendant pleaded guilty. Judge 
McAdoo established bail of $100, which 
was deposited by the defendant, and the 
case will now come up for final determina- 
tion in the Court of Special Sessions. 

At the time defendant was pleading 
guilty, Judge McAdoo took it upon himself 
to make a short statement upon the record 
as to the methods which were to be fol- 
lowed by retailers and others who are en- 
gaged in the jewelry business. 

Summonses which were issued also by 
the Chief Magistrate in five other cases 
have been served, making a total of seven 
cases where actions have actually been 
commenced. The cases on which sum- 
monses have just been served will come up 
for hearing today and tomorrow. The 
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cases are against manufacturers and re- 
tailers and involve principally the stamping 
of bracelets, rings, watch chains and lock- 
ets. 

In addition to these cases where prose- 
cutions have been commenced, the Good and 
Welfare Committee has taken up various 
other matters, involving doubtful stamping 
of jewelry and in quite a number of these 
cases, satisfactory changes in methods of 
stamping have been accomplished through 
conferences of the manufacturers and re- 
tailers. The committee is also considering 
cases where manufacturers are using names 
which resemble the word platinum and em- 
ploying such names to inferior metals and 
white gold. One of the largest chain stores 
in New York as a result of conferences with 
the Good and Welfare Committee has en- 
tirely changed its methods of advertising 
certain silver belt buckles. These belt 
buckles, which were made of sterling silver 
with a nickel silver hold back and cam, 
were marked sterling silver on the buckle 
and “N. S.” on the grip. After conferences 
with the Good and Welfare Committee, these 
stores selling these belt buckles changed 
their advertisements so as to read “Sterling 
silver buckles and nickle silver grips.” 








NEW ASSAY OFFICE HEAD 





V. M. Bovic Resigns Position in New York 
and Is Succeeded by Isaac H. Smith 


The position of superintendent of the 
United States Assay Office, New York, 
changed hands last week when Verne M 
Bovie resigned. The place was filled several 
hours later when President Harding nomi- 
nated Isaac H. Smith as Mr. Bovie’s suc- 
cessor. At the time the appointment of 
Mr. Smith was announced it also became 
known that Parry H. Stewart had been se- 
lected assayer in charge of the United States 
Assay office at Deadwood, S. C. 

The resignation of Mr. Bovie was an- 
nounced in New York last Wednesday. He 
will not relinquish the position, however, 
until Mr. Smith qualifies. 

General charge of the tremendous stock of 
gold which has flowed into the New York 
port from all over the world is involved in 
the new post which Mr. Smith is about to 
assume. The work pays a salary of $5,000 
a year. 

It is reported that Mr. Bovie has ac- 
cepted the presidency of the Metropolitan 
Five to 50 Cents Stores, Inc., operating a 
chain of establishments throughout the coun- 
try. Mr. Bovie will enter upon his duties 
as soon as his successor to the Assay posi- 
tion qualifies. 

Since Mr. Bovie entered the Assay Office 
at New York it has shown a steady growth 
both in importance and in.the amount of 
business transacted. Since 1914 the deposits 
have increased from approximately $45,- 
000,000 to more than $1,500,000,000. The 
new building on Wall St. has also been 
constructed during Mr. Bovie’s incum- 
bency. Upon the discontinuance of the Sub- 
some months ago, the Assay 
Office also took over all the purely Gov- 
ernmental functions of the former Sub- 
Treasury. During the war the Assay Office 
made a remarkable record in handling plat- 
inum metals for the War and Navy Depart- 
ments. 
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BOLD BANDITS AT WORK 





Thieves with Drawn Revolvers Hold Up 
Pittsburgh Diamond Broker in His 
Office and Escape with $5,000 
Worth of Gems 


PittspurcH, Pa., May 27.—Two un- 
masked men, with drawn revolvers entered 
the diamond brokerage office of Philip . 
Wohl, 1102 Empire building in Liberty 
Ave., at 5th St., at 2:45 o’clock this after- 
noon and robbed him of a diamond wallet 
containing diamonds said to be worth abou 
$5,000, 

The men told Wohl to make no outcry 
and to throw up his hands. They then 
bound him with ropes, a chain and other 
articles and stuffed part of a towel in his 
mouth so that he could make no outcry. 
The stolen diamonds are said to have been 
removed from an inside pocket of his coat 
where they were tucked away. 

The robbers then departed and as they 
left they locked the door of the place. 
When other occupants of the office returned 
later, they found Wohl and released him 
and the police were notified and made a 
hurried examination of the place. 

Wohl described the men as being perhaps 
of Polish origin, for he claims they had a 
Polish accent. One of the men he says 
was about 40 years old and the other one 
was about 22. This is the only descrip- 
tion the police have of the men. They left 
nothing that would help to identity them 
and no one else in the building appeared 
to know the men were even in the place, 
the robbery was performed so quickly. 








Pep Paragraphs* 





By S. A. Chandler 


A bluff’s the stuff until it’s called. 

Some folks would rather travel than 
gravel. 

Rain spells gain for the man who’s on 
the job. 

A man who’s up in his line is seldom 
down in the mouth. 

Enthusiasm is the motive power which 
speeds up a sale. 

You get from life and marriage just 
what you put into them. 

Progress is a slow, steady climb; retro- 
gression is a toboggan. 

Just because it'll come out in the wash 
is no reason for not trying. 

You can’t bring back what you've lost, 
but you can create something new. 

Hard work, determination and fore- 
sight; they’re the boys who bring home 
the bacon! 

It’s not the amount of time you spend 
on a certain venture that counts, but the 
way you spend it. 

If you aren’t getting what’s coming 
to you, go to the guy who can give you 
what you want and let him know that 
youre living. 


*Copyright, 1920, by S. A. Chandler. 








J. G. Bellamy, Slater, Mo., reports that 
his store was ‘entered by robbers on May 
19, and articles to the amount of about 
$100 stolen. 
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Syuamuwne 


It is impossible to cut an Aquamarine thin and 
retain its BRILLIANCY. 

Lacking BRILLIANCY an Aquamarine has 
absolutely no merit. 

Hence, an Aquamarine cut too thin is prac- 
tically unsalable, and therefore expensive at any 
price. 


American Gem & Pearl Company 


6 West 48th Street, NEW YORK 


PARIS 
44 Rue Lafayette 


LONDON 
26 Holbern Viaduct 





FROM MINES TO MARKET 




















ELK TEETH 


Genuine (now scarce and high), Deer 
Teeth (small), Imitation Elk Teeth. Each 


labeled correctly, on Memo. 

Novel, unique Rings, Brooches, etc. 14 K. solid 
gold, grapevine design, beautifully made and 
very taking. Made in the great “Gold Belt” 
of the Black Hills, So, Dakota. Sell well every- 
where. 

Synthetic Rubies and Sapphires, Aquamarines, 
Garnets, Tourmalines, Topazes, Amethysts, etc., 
all faceted. all the leading Cabochon, cut semi- 
precious Stones. 

Wholesale—Memo to Jewelers and Manufac- 
turers—Price List free. 


L . W. Stilwell, ty 











UNQUESTIONABLY — the 
finest scientifically produced 
pearls in the world. 


FRANK C. OSMERS 


2 West 47th St., New York, N. Y. 
Telephone Bryant 5523 
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YOU WANT A POSITION 
YOU WANT A SALESMAN 
YOU WANT A WORKMAN - 
YOU WANT TO EXCHANGE 
YOU WANT A PARTNER 
YOU WANT TO SELL OUT 
YOU WANT TO SELL TOOLS 
YOU WANT TO LET A PLACE 
YOU WANT ANYTHING 
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Opal Necklaces 


Ravationdl Quality 
F. W. HOWELL 


Pearls and Precious Stones 
3 Maiden Lane, Now York City 























Attention—Manufacturers 


y Onyx Ring Stones 
'*| Furnished For Any Sise 


Diamond 
ONYX AND AMBER BEADS 


THE DOUBRAVA CO. 








61. Maiden Lane New. York 
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Vermont Jewelers Hold Annual Convention 








Members of State Association Entertain Presidents of Other New England 
State Associations and Discuss Business Problems—New Officers Elected 

















RutLanp, Vt., May 27.—Over 100 jewel- 
ers from all parts of the State, including 
presidents of all the New England State 
associations except New Hampshire, were 
present at the annual convention of the 
Vermont Retail Jewelers’ Association, held 
here yesterday. 

After the members of the association had 
registered, the subjects of diamonds, gold, 
silver, protection from criminals, taxes and 
publicity were discussed, and instructive 














RUSSELL W. PARISH, PRESIDENT-ELECT 


addresses were made by a number of those 
present. 

At the opening of the afternoon session 
Mayor J. C. Dunn gave an address of wel- 
come, which was followed by an address 
by George M. Hascall of Rutland, presi- 
dent of the association, and the report of 
the secretary and treasurer, Herbert W. 
Smith of Fair Haven. H. E. Nock, super- 
intendent of the Towle Mfg. Co., spoke on 
the “Silver Situation’; A. S. Flint of the 
Waltham Watch Co. spoke for a time, and 
James H. Noyes of New York talked on 
“The Jeweler’s Security Alliance.” These 
addresses were followed by informal talks 
and a conference, 

Arthur G. Mansur of Burlington, presi- 
dent of the New England Jewelers’ Insti- 
tute, spoke on the good work that is being 
done at that place, and Henry Arnold of 
Boston, representing the National Jewelers 
Publicity Association, discussed modern 
methods of obtaining publicity and took up 
the sales taxes. Allen R. Kerr, president 
of the Massachusetts and Rhode Island 
Association, Samuel Freeman, president of 
the Maine association, and George Lux of 
the Connecticut association, gave interesting 
talks on matters relative to the craft. 

Dinner was served at 6.30 o’clock to the 
members and their wives at the Community 
House, which was in charge of the Ladies’ 


Aid Society of St. Paul’s Universalist 
Church. During the supper the Pythian 
Quartette rendered several selections. The 
retiring president, G. M. Hascall, was pre- 
sented with a gold watch, inlaid with enamel. 

During the day the local committees and 
the Rutland Chamber of Commerce enter- 
tained the members and their wives with 
automobile trips to West Rutland, Proctor 
and Pittsford, where they visited the 
marble quarries and other points of inter- 
est. In the evening the visitors enjoyed a 
special entertainment at a motion picture 
house. 

These officers were elected: President, 
Russell W. Parish of Burlington; vice- 
president, Wayne M. Reed of Montpelier ; 
secretary and treasurer, William S. Pres- 





WILLIAM S, PRESTON, SECRETARY-TREASURER 
ton of Burlington; executive committee, 
O. E. Scott of Waterbury; G. G. W. Stone 
of Middlebury and G. L. Preston of Bur- 
lington, 





Advocates of McFadden Bill Say That Its 
Fate Lies with the Secretary of 
the Treasury 


WasuinctTon, May 28.—The fate of the 
McFadden Gold Excise Bill now rests with 
Secretary of the Treasury Mellon it is be- 
lieved here. According to a statement is- 
sued by certain interests favoring the pas- 
sage of the bill, “the bill involves the 
Treasury Department both as to policy and 
administration to such an extent that Chair- 
man Fordney, of the House Ways and 
Means Committee, before which the meas- 
ure is pending, has referred it to Secretary 
Mellon for an opinion.” 

While a sub-committee of the Ways and 
Means Committee in the last Congress 
recommended favorable action on the bill, 
the measure was frowned upon by the 
Treasury Department, Secretary Houston 


‘ | 


having made a special report against the 
measure on the ground that it sought a 
subsidy. 

The statement referred to above was in 
part as follows: 

“Secretary Mellon has been advised by 
those conversant with the situation that the 
gold mining industry of the United States 
and Alaska is in a languishing condition 
due to increased mining costs while the cost 
of the gold product remains stationary by 
law. Due to these conditions the gold pro- 
duction of the country has continued to 
decline yearly, being valued in 1920 at $49,- 
500,000 as compared with $101,000,000 in 
1915, It is said this decline will be ac- 
celerated if aid is not given the gold min- 
ing industry, because many more gold mines 
will close if deflation alone is left to ad- 
just the present disparity between the cost 
of producing gold and the value of the 
product. Thousands of miners throughout 
the country are awaiting the decision of 
Secretary Mellon as it is felt his views will 
have a controlling effect on action by Con- 
gress.” 








LOOK OUT FOR HIM 


Filipino Sneak Thief, Still Operating in 
Greater New York, Adds Two New 
Victims to His List 





Despite all warnings issued through the 
columns of THE JEWELERS’ CIRCULAR the 
Filipino sneak thief who has during the 
past few weeks victimized a number of 
jewelers in and around New York is still 
operating. Last reports indicate that he has 
claimed two more victims, both Brooklyn, 
N. Y., jewelers from whom he stole rings 
worth about $235. 

It has been learned that several of the 
victims have identified the Filipino as a 
man who was released from jail several 
months ago after serving a term for perpe- 
trating the same sort of a trick as he is 
now working. His victim at that time was 
a Third Ave, New York, jeweler, but 
through clever work by a clerk the. crook 
was captured in another nearby store an 
sent to jail. 

In claiming both of his Brooklyn victims 
the Filipino appeared in his customary garb 
of a United States sailor. After making 
a minor purchase the Filipino selected a 
ring in both places and then picked out 
several other articles. The jewelers on 
both occasions were instructed to wrap the 
selections in one package and when this 
was done he paid a small purchase upon 
his selections and left saying that he would 
return in a few hours with the balance. 
When the man did not return the packages 
were opened and much to the surprise of 
the jewelers the rings were missing. This 
clever crook’s latest victims are W. Bitten- 
binder of the American Art Novelty Co. 
306 Wilson Ave., ‘who lost a ring worth 
$75, and Gustave Lewis, 4405 Third Ave., 
who also lost a ring valued at $160. 

This man is described as about 5 feet 
one inch tall, weighing 120 pounds and 
about 25 years old. He has a dark com- 
plexion, dark hair and talks with an ac- 
cent. Jewelers are warned to be on the 
lookout for this man and to report to the 
police any new clews. 
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STERLING SILVER TABLEWARE 


REG. U.S. PAT. OFF. 


HERE is much profit in featuring gifts for little folks, for there is always a demand 

for unique and attractive things for the kiddies. With LirrLe MEN AND LITTLE 
WomMEN silverware in your stock you have the finest line of little folks’ gifts on the market 
to offer the people of your community. 


LitTLE MEN AND LITTLE WoMEN silverware includes a host of charming articles, 
ranging in cost so that you can retail them at prices from $2.00 to $40.00, with many items 
at popular prices. There are Napkin Markers, Napkin Rings, Rattles, Teething Rings, 
Cups, Plates, Bowls, Porringers, Spoons, Forks, etc., sold separately or boxed in dainty 
gift cases. 


We will be pleased to send you a carefully selected assortment for $25 or $50. It will 
increase your sales immediately and develop a very important and profit department for 
your store. 


ROGERS, LUNT & © BOWLEN Co. 
SILVERSMITHS -- GREENFIELD - MASS. 
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KILLED BY MOTOR CAR 





Calvin W. Little, Maiden Lane Jeweler, 
Killed by an Automobile 


Reapinc, Pa., May 27.—A man identified 
ater as C. W. Little, a jeweler of 80 Maiden 
Lane, New York, was killed as he stepped 
from a trolley car near this city late today. 
The automobile was occupied by D. W. 
Pitcairn and his family of Darlington road, 
Pittsburgh. A bunch of keys with a 
Masonic mark bearing Little’s name was 
found on the body. 

Calvin W. Little, who was killed at 
Reading, Pa., May 27, was widely known 
as a jeweler and had been connected with 





THE LATE CALVIN W. LITTLE 


the industry over half a century in various 
sections of the country. He was in his 
72nd year. 

Born at Dunkirk, N. Y., April 21, 1850, 
Mr. Little received his education in that 
town and at the age of 16 started to learn 
the jewelry trade with the firm of Nelson 
& Co. with whom he remained for several 
years, finally acting as traveling salesman. 

Having felt that he had completely 
mastered the jewelry business, Mr. Little 
decided to start out for himself and in 
1871 opened a retail jewelry store at St. 
Petersburg, Pa. This was successful and 
subsequently he opened jewelry stores in 
Edenburg and Petrolia, Pa. He con- 
tinued these for about nine years and 
then, as a result of a trip to Denver, 
Colo., in 1877, he decided to move west. 
He located in the Colorado city in 1880, 
opening a wholesale and retail jewelry 
business and making a specialty of orna- 
mental clocks, native jewelry and watch 
materials for the trade. 

Mr. Little remained a resident of Colo- 
rado for about 13 years. Then his health 
began to fail and he found that the cli- 
mate did not agree with him and decided 
to return east agaim This he did in 1883 
and later opened a retail jewelry business 
at 76 Cortlandt St., which he continued 
up until the time of his death. The busi- 
Ness was subsequently moved to 170 
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Broadway and finally to 80 Maiden Lane, 
where it is located at the present time. 

Mr. Little was married and his widow 
and two sons survive him. The older 
son, Clarence D. Little, who has been 
associated with his father in business and 
has been managing the store for a num- 
ber of years, will continue it without 
change at the present address. 

Deceased was a resident of Montclair, 
N. J., and the remains were brought from 
Reading to his home at 139 Union St. in 
that town, where the funeral services 
were held Monday afternoon. 








AN UNUSUAL BURGLARY 





Thief Hires Room in Minneapolis Hotel 
Above Jewelry Firm, Drills Hole 
Through Floor Into Store Which 
He Loots, and Escapes 


MINNEAPOLIS, Minn., May 25.—A lodger, 
who engaged a room in a hotel above the 
place he planned to loot, pierced with 
brace and bit the floor and ceiling, climbed 
through the opening and robbed the 
Howard Jewelry Co., 630 Hennepin Ave., 
Minneapolis, of $15,000 worth of watches 
and jewelry early today. During part of 
the time that he was at his tedious task of 
drilling, Eugene Sidell, proprietor of the 
Apex Hotel, where the man put up for 
the night, heard a squeaking noise in the 
room, grew curious but then abandoned an 
investigation he intended to make. 

Sidell retired at 2:30 a. M. and the mean- 
ing of the noise he heard was impressed on 
him at 8°a. mM, when he learned that his 
hotel had been used as a base of operations 
for one of the most ingenious robberies 
in police annals of Minneapolis. 

The bandit called at the hotel shortly 
after noon Tuesday while Sidell was in 
charge and asked to rent a room. He 
pointed to room No. 1, located on the 
second floor over the jewelry store, and 
expressed preference for that. The pro- 
prietor explained, however, that the room 
was reserved for transient trade and he 
tried vainly to persuade the man to take 
a room on the third floor. 

The man demurred after 
proffered rooms. 

“Well, I guess we can’t do any business,” 
he said. “I’m a bridge foreman and work 
in the hot sun all day and I want to get a 
cool room at night. Those upstairs are too 
close.” Then he departed, 

Sidell was absent yesterday afternoon, 
leaving Mrs. Sidell in charge of the hotel. 
The man returned at 3 p. M. and reopened 
negotiations for a room. He finally was 
given room No. 2, adjoining No. 1 and 
itself located over the store. 

He returned about 11 p. m, while Sidell 
was at the desk. 

“Well, I got fixed up all right by your 
wife.” He left a call for 6 a. M. 

His persistence in getting into the hotel 
had made Sidell curious and after the man 
had gone to his room the hotel proprietor 
listened near the door. He heard a 
squeaking noise which he first thought was 
due to the moving about of a dresser. As 
the noise continued, he concluded that it 
might be due to the man’s tossing about 
fitfully in bed, 


looking at 
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The sound was made, investigation to- 
day disclosed, as the man drilled into the 
woodwork. After “tapping” the floor to 
learn where the joists were located, he 
drilled 80 holes through three thicknesses 
of flooring. 

He then used his brace and bit to break 
through lathing and plaster of the jewelry 
store’s ceiling. When the opening, which 
was large enough for his body to pass 
through, had been completed, the man 
swung through it and found temporary 
footing beneath a large display case. From 
this he descended to a counter and to a 
floor. 

His efforts to drill through the floor had 
evidently been painstaking and slow, and in 
the same painstaking fashion he went 
about looting the shop. 

He then stripped four counter show cases 
and two tall wall display cases. From the 
repairing department he selected the best 
of the watches left for repair. As a final 
bold stroke he went to the front window 
and selected the most costly of articles on 
display there. 


The man apparently made his exit 
through the same hole he used to get into 
the store. 

Nobody could be found who saw the man 
at work inside the store though scores of 
persons passed in front of the store 
throughout. the night, 

The robbery -was discovered by Mayer 
Halter, a clerk, when he opened the place 
for business. He notified Joseph Abrams 
and Ralph Hosenpud, proprietors of the 
Howard Jewelry Co., and the police were 
called. 

In quitting the hotel, the man took with 
him his grip and brace and bit. It re- 
mained a question whether all the articles 
he stole could have been packed in one 
grip or whether the man produced another 
suitcase or a bag. 

The lodger, was registered as Harry 
Johnson, Duluth, Minn., was described as 
about 28 years old, 5 feet 7 inches tall and 
weighing 175 pounds. He had a ruddy 
complexion and brown hair. He wore a 
dark suit, soft shirt and black crush hat 
and looked the part of the workingman he 
professed to be. On the band of his hat 
were several dabs of paint as if he had 
gotten them while at work. 

Finger prints were taken by Irvin Jones, 
Bertillon expert of the police department. 





CHARLES ZUGSMITH DEAD 





Former Pittsburgh Jeweler Passes Away in 
His 79th Year 


PittspurGH, May 25.—Charles Zug- 
smith, who many years ago conducted a 
jewelry store at Wood St, and 6th Ave., 
where the Grogan Co. store now stands, 
died in Pittsburgh last week. He was 78 
vears of age and leaves his widow and two 
sons and three daughters. His sons are 
Dr. Edwin and Dr. Robert Zugsmith. The 
daughters are Mrs. Raphael Jackson, Mrs. 
Rose Weinhaus, widow of Robert Wein- 
haus and Mrs. Oscar Affelder. 

Mr, Zugsmith retired from business a 
number of years ago, but he will be well 
remembered by the older jewelers in the 
trade and particularly some of the jobbers. 
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Are You Suggesting W.W.W. Rings 
For Graduation Gifts? 


W.W.W. RINGS are ideal Graduation Gifts. 
We furnish absolutely free of charge appro- 
priate Graduation cuts. 


Do not neglect suggesting W.W.W. RINGS 
to the parents and friends of the graduates 
of your community. 


When you sell a W.W.W. RING, you not 
only sell an article that gives everlasting 
pleasure but one that gives everlasting 
satisfaction. 








WHITE, WILE & WARNER 


~Makers of nationally advertised rings in which the stones do stay 
BUFFALO, N-Y, 
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A further dividend of five per cent has 
been paid on the estate of Max Colmes, 
bankrupt. 

Sherburne E. Miller passed the short 
yacation including Memorial Day in the 
White Mountains. 

Harold R. Page is in Nova Scotia, 
where he is indulging in his favorite 
sport of fishing in Canadian rivers. 

J. Jofpes visited his family in New York 
for a few days over the May 30 holiday 
and also went to Philadelphia for a short 
visit. 

Marriage intentions have been filed at 
City Hall by William A. MacDonald, Read- 
ing, and Katherine R. Francis, jeweler, 195 
St. Botolph St. 

Arthur S. Kelley, of the Norling & 
Bloom Co., has returned from New 
Hampshire, where he went with his bride 
on a fishing trip for several days. 

The bankruptcy court has appointed Mr. 
Wheeler, of Hutchins & Wheeler, 511 Sears 
building, Boston, as receiver in the estate 
of the Essayan Jewelry Co., on Winter St. 

The wedding of Emanuel B. Alberts and 
Miss Adele Shalit, took place at the home 
of the bride in Roxbury, May 26. Mr. and 
Mrs. Alberts, after the ceremony and a re- 
ception, left for Europe on an extended trip. 

The traveling force of the Cowan- 
Myers Co. on June 1 start on their Sum- 
mer tour, H. P. Barnett for the south, 
A. J. Barnett for the west, J. MacDonald 
for the southwest, and E. W. Carlton for 
New England. 

Employes of the Smith, Patterson Co. last 
week presented to W. H. Elmore, a brief 
bag and fountain pen to mark a noteworthy 
event in Mr. Elmore’s career. He has just 
been graduated from the Northeastern col- 
lege as a member of the Massachusetts Bar. 

Boston jewelers are making a special fea- 
ture of cut glass for June brides, displays 
in several of the stores being unusually 
large and various. Silverware, of course, 
occupies a prominent place in all the stores 
and many are paying marked attention to 
suitable gifts. 

Horace M. Peck, of Providence, and 
Walter Hartstone, 1124 Scollay building, 
Boston, have. been appointed trustees for the 
Cowan-Myers Co.’s business, which Messrs. 
Peck and Hartstone will continue to carry 
on in the interests of the Cowan-Myers Co. 
and the creditors. 

The new store of S. Robinson, Tremont 
St. was formally opened May 23. Many 
members of the trade and customers in- 
spected the new quarters, which are among 
the most elaborate in the city. Mr. Robin- 
son received a shower of bouquets from 
friends and business houses. 

Four men were arrested by the police, 
charged with playing cards early Sunday 
morning in one of the upper floors of the 
Jewelers’ building. The police, noticing 
lights burning at this unusual hour suspected 
burglars, and on gaining entrance surprised 
the party of card players. The names of the 
offenders are withheld by the police. 

Boston Jewish jewelers and many 
others of that denomination contributed 


$150,000 to the fund which the Weiz- 
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mann-Einstein commission has come to 
this country to raise for the reconstruc- 
tion of Palestine. Donations took the 
form of a great quantity of jewelry, 
which the women took from their per- 
sons, and the remainder in pledges and 
cash, 

Police are searching for a man who 
entered the jewelry store of Abraham 
Werblin, 166 Front St., Worcester, May 
18, struck down Sophie Werblin, a sister 
of the proprietor, and escaped with two 
diamond rings valued at $200. Maurice 
Klein, a printer, gave chase, but lost 
sight of the man. Miss Werblin says the 
man entered the store and while look- 
ing at two rings leaned over the counter 
and struck her a severe blow over the 
heart. 

Francisco De Sabatino, a passenger on 
the United States mail steamer Poca- 
hontas, which arrived in Boston port 
from Naples May 17, was arrested by 
Customs Service officials and later ar- 
raigned on the charge of unlawfully 
smuggling jewelry valued at $1,500 into 
this country. It is alleged that the de- 
fendant, who pleaded not guilty, smug- 
gled the goods in the false bottom of a 
trunk. He was held in $2,000 bail for a 
hearing later. 

Boston wholesale jewelers have signed 
a petition to close for three days for the 
May 30 holiday and for a similar period 
June 17, Bunker Hill Day, and July 4. 
The signers are D. C. Percival & Co., A. 
Paul & Co., Harris & Lawton, Inc., C. 
W. Sweetland & Son, Inc., A. Frisch, 
Cowan-Myers Co., The M. & O. Co., Inc., 
I. Alberts’ Sons, Inc., Poole Silver Co., 
Henry W. Clark, E. Howard Clock Co., 
Charles May & Son Co., M. S. Page & 
Co., Haselton-Goodman Co., Harkins, Kirby 
Murphy Co., Harwood Bros., Inc., Smith 
Patterson Co, and David Nemser 
& Co. 

Vincenza Petralia, of Lawrence, was 
haled into court May 16 on a charge of 
attempted larceny of a diamond ring 
valued at $150 from the Henry P. Doe 
Jewelry Co. According to Frank J. Mc- 
carthy, one of the proprietors, Vincenza 
entered the store just before closing time 
and asked to see some diamond rings. A 
tray was placed before her and she put 
a ring on each finger of her left hand 
and then held her hand before her face, 
apparently for the purpose of closely 
examining the jewelry. After a few 
moments, she appeared to take all the 
rings off, placed them back upon the 
tray and after saying she would not buy 
“because the rings are too expensive,” 
started to leave the store. McCarthy 
had perceived that when she had the 
rings on her fingers she had passed her 
hand very close to her mouth. He fol- 
lowed the woman and accused her of 
stealing one of the rings. She attempted 
to reply and the ring dropped out of 
her mouth. 








The Aronberg Jewelry Co., now located 
at 426 N. 6th St., St. Louis, Mo., has leased 
the store at 422 N. 6th St., and will move 
into the new quarters just as soon as up-to- 
date jewelry fixtures are installed and sev- 
eral alterations made. a 


103 


Lancaster, Pa, 





Abram Barr, of the Weber store staff, 
was a recent visitor to Philadelphia. 

J. F. Apple Co. has received large orders 
for gold class rings for the Pittsburgh High 
Schools. 

A recent visitor to Lancaster was Robert 
P. Murray, of the firm of Murray & Co., 
Williamsport. 

Harold E. Keller, son of Jeweler Eugene 
H. Keller, a student of St. -Vincent’s Semi- 
nary, Latrobe, Pa., spent a few days at 
home last week. 

F, A. Wheeler, of the Non-Retailing Co., 
have returned from a very extended tour of 
the southern trade, and C. E. Foose, also of 
the firm’s traveling sales force is back from 
the west. 

The beautiful silver cup presented as a 
prize by the Lancaster Live Stock Exchange 
for the champion steer exhibit at the big 
cattle show here, was furnished by J. W. 
Wood & Co. 

‘The annual May outing of the train finish- 
ing department of the Hamilton watch fac- 
tory was held at Pequea-on-the-Susque- 
hanna. Mr. and Mrs. M. J. Hauser were 
the chaperones. 

Lewis J. Schad, of Bellefonte, Pa., who 
was an instructor in the army branch of the 
Bowman Technical School during the World 
War, stopped over a few hours in Lan- 
caster recently en route to Philadelphia by 
automobile. 

The Lancaster Jewelry and Engraving 
Art Shop, 213 East Chestnut St., will open 
a night school on June 7, to teach young 
men jewelry making and repairing. If it 
proves a success, a day school will also be 
opened. The school will be in charge of 
Charles F. M. Gibbs. 


For the first time in its history, the Bow- 
man Technical School will be closed for a 
general vacation for instructors and stu- 
dents, The period being the two weeks from 
July 2 to 17 inclusive. Miss Hannah Starnes, 
daughter of Jeweler Starnes of Albermarle, 
N. C., has entered the school as a 
student in engraving. Boyd McWhorter, 
Moorefield, W. Va., has finished a course 
in engraving and jewelry work and re- 
turned home. Alexander Weck, of Miners- 
ville, Pa., and Frederick Neyhard, of Ber- 
wick, Pa., have entered the school as stu- 
dents in watchmaking and engraving. Boni- 
fus W. Potthoff, a former student, now with 
his father, a Latrobe, Pa., jeweler, was a 
recent visitor to Lancaster. 

With improving conditions here in busi- 
ness generally the jewelers are optimistic, 
and in spite of some drawbacks, look for at 
least fair trade from this time forward. The 
building trades strikes are over and every 
succeeding week sees fewer idle men on the 
streets. The printers are now the only dis- 
turbing element here and the employers 
appear firm in resisting the demand for a 
44-hour week with 48 hours pay, and thev 
now stand for the open shop. Memorial 
Dav being observed as a legal holidav by 
business concerns and factories. some of the 
jewelrv stores made special! disnlays along 
patriotic lines in their show windows. Tak- 
ing everything into consideration, the local 
jewelers, from their own reports, have little 
real cause for complaint and are enjoying 
good business. oe 
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Charles J. Callahan, of this city, has been 
granted a patent on a collar holder. 

John B. Berthieume has given a bill of 
sale of stock and machinery at Woonsocket, 
to George Vanasse. 

Mr. and Mrs. A. Tingley Wall are mem- 
bers of a party that are spending a short 
time at North Camp, Rangeley, Me. 

The United Jewelry Mfg. Co. has re- 
moved its factory and offices from 33 Eddy 
St, this city, to 49 Maiden Lane, New 
York city. 

Rodolphe L. Desaulniers has taken a po- 
sition in charge of the optometry depart- 
ment with Joseph J. Jalbert, 245 Main St., 
Woonsocket. 

Mr, and Mrs. Charles E, Hancock left 
Thursday for their Summe: home at Moul- 
tonbiro Neck, N. H., to spend the week- 
end and holiday. 

Mr. and Mrs. Jerome M. - FitzGerald, 
have purchased the Jackson cottage at But- 
tonwoods Beach which they will occupy 
during the coming season. 

Armanto Desrosier, employed by the War- 
wick Ring Co., lost three fingers of his left 
hand as the result of getting them caught in 
an automatic machine in the factory last 
Monday afternoon. 

The George H. Holmes Co. of this city, 
has arranged with Fred M. Ellis of New 
York city, as their eastern representative 
with headquarters at 11 Maiden Lane, 
Room 507, New York. 

Harold R,. Barker, of Barker & Barker, 
was elected a member of the executive com- 
mittee of Battery A, 103rd Field Artillery 
Veteran Association at the annual meeting 
held last Monday evening. 

Frederick A. Fairbrother, with the Prov- 
idence office of the National: Jewelers 
Board of Trade, has been elected a mem- 
ber of the membership committee of the 
newly organized South Providence Com- 
munity Club. 

Stanley H. Lyons, secretary and assistant 
treasurer of the Lyons Mfg. Co., formerly 
first lieutenant of the Third Company of 
the United Train of Artillery, was elected 
Lieutenant Colonel of the battalion last 
Tuesday evening. 

At the annual meeting of the British Em- 
pire Club held at the Turks Head Club last 
Wednesday evening, E. Merle Bixby was 
elected one of the vice-presidents and 
Hiram D. Murray and Art Hadley, metn- 
bers of the executive committee. 

The Monogram Engraving Co. has moved 
back to 44 Franklin St. in new quarters 
which have been prepared for the concern. 
On and after June 1 W. I. Lachlan, the pro- 
prietor, will conduct his engraving and en- 
gine turning busipess under his own name. 

Joseph K. Martynowitz has given a murt- 
gage on the machinery and fixtures in the 
Jewelry business at 212 Union St., this city, 
for $625 to Emil Rekrut. The mortgage is 
fled in East Providence, and is in part 
Payment in the dissolution settlemert of 
the two men. 

At the annual meeting of the Grand 
Lodge of Masons of Rhode Island held last 
week in this city, Adelbert E. Place of 
Oscar E. Place & Sons Co., was appointed 
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Junior Grand Steward; Sylvester N. Bud- 
long as Grand Lecturer and C. Henry 
Alexander as Grand Tyler. 

A. H. Bliss Co., Inc. of this city was 
granted a charter the past week under the 
laws of Rhode Island for the purpose of 
dealing in jewelry and precious stones. The 
capital stock is 250 shares without par 
value. The incorporators are Eugene P. 
Platt, David H. Butler and Frank H. Ham- 
mill. 

At the annual meeting of the First Light 
Infantry Veterans’ Association, held at the 
Hotel Dreyfus last Wednesday evening, 
Gregor Krichbaum was elected Senior First 
Lieutenant; A. Leo Kikenney, a member 
of the recruiting committee and William 
H. Mason and Frank L. Barrows uf the 
publicity committee. 

A charter was granted to the A. 'C. Stone 
Co., Inc., last week by Deputy Secretary of 
State Sprague for the manufacture of jew- 
elry, novelties and precious stones. The 
incorporators are Arthur C. Stone, Walter 
FE. Hatch and James B. Pierce. The con- 
cern will be located in this city with a capi- 
tal stock of $50,000. 

Among the jewelry buyers reported in 
this city and vicinity during the past week 
were the following: Mr. Wolf, of D. Marx 
Sons, St. Paul, Minn.; Ben Felsenthal, of 
Ben Felsenthal & Co., Inc., New York city; 
I. Lachman, of I. Lachman & Sons Co., 
Seattle, Wash., and Mr. Kaskell of Wierner 
Bros., New York city. 

Theodore B. Pierce of the Kinney Co., is 
chairman of the advisory board of cam- 
paign workers for the Salvation Army 
Home Service Fund drive for $28,000 that 
is being held here. Among the members of 
the committee are Governor Emery J. San 
Souci, former Governor R. Livingston 
Beeckman and Arthur Henius. 


Charles H. Fanning, retired, died sud- 
denly at his home, 58 Park Ave. Edge- 
wood, last Sunday morning at the age of 
86 years. He had been connected with D. 
Wilcox & Co., as an expert journeyman 
jeweler and diamond setter for about 40 
years previous to his retirement, 16 years 
ago. He is survived by his widow. He was 
born in Connecticut and spent a few of his 
early years in Jewett City, coming to Prov- 
idence at the age of 14. 

Among the jewelry buyers that were re- 
ported in this city and vicinity during the 
past week were the following: H. D. Stev- 
ens and Miss Fox of Strawbridge & Cloth- 
ier, Philadelphia; J. Kadden of Kadden 
Bros., Philadelphia; Mr. Moser of the New 
York Premium Co., New York city; Louis 
Wolfson of Charles Wolfson Co., Inc., 
New York city; Charles Meister of the 
Pittsburgh Dry Goods Co., Inc., Pitts- 
burgh; E. Fryer of Samuel Weinhaus Co., 
Inc., Pittsburgh. 

Dominick Fazzano, Michael A. Miranda 
and Felix A. Miranda, doing business at 
the Imperial Knife Co., 14 Blount St., this 
city, entered suit in the Superior Court 
here Saturday against the American Rail- 
way Express Co., to recover the value of 
a shipment of knives to Max Barish & Bro., 
of New York city. The plaintiffs allege 
that 25 gross of knives were delivered to 
the defendant express company March 12, 
1920, and that the consignees failed to re- 
ceive the goods, which were valued at 
$600. Damages are placed at $1,000. 
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Alexander J. Pipher, well known in the 
local jewelry trade through long years as 
foreman with several manufacturing con- 
cerns, died last week at his home in Edge- 
wood. He was born in Wisconsin and 
came to Rhode Island when a small boy at- 
tending the public schools and then became 
a cabinet maker. He later entered the em- 
ploy of Foster & Bailey, now Theodore W. 
Foster & Bro. Co., where he remained 35 
years. He was foreman of the stamping 
department for a long time. After sever- 
ing his connection with that concern, he 
worked short periods for B. A. Ballou & 
Co., Inc., T. Frank Hunt and William Hunt 
in this city and for the Aluminum Novelty 
Works, at Pawtucket. 


Paul D. Jorjorian of Cranston, and 
several others associated with him and 
doing business in this city as the New 
Acme Plating Co., are defendants in a suit 
for $15,000 that has recently been filed by 
the Kescot Mfg. Co., in the Superior Court. 
The plaintiff concern alleges that it made 
and delivered to the New Acme Plating 
Co., 15,186 shoe buckles, which were to be 
plated so that they would imitate a high- 
grade cut steel buckle. Only 2,594 buckles 
out of the lot were plated in a satisfactory 
manner and 12,592 were rejected as defec- 
tive and because the work was not done in 
accordance with specifications in the agree- 
ment between the parties, it is alleged. The 
Kescot Mfg. Co. sues for damages. 

Edward M. Donovan, who retired as 
office manager of -the Tilden-Thurber 
Corp. the past week to take a position with 
the Outlet Co. (J. Samuels & Bro., Inc.), 
was given a surprise presentation last Fri- 
day evening by the members of the office 
force under his supervision. Mrs. Annie L. 
Becker, speaking for the various employes, 
made the presentation of a gold-mounted 
billfold. A buffet supper was served and 
later a program of instrumental and vocal 
music given under the direction of Harold 
J. McMahon. Among those present were 
Gertrude E. Farrell, Annie L. Becker, Ruth 
R. Nelson, Doris A. Murray, Mildred R. 
Fitzpatrick, Marion E. Duggan, Frances W. 
Melanson, Ettie Blumenthal, Mary J. 
Crowley, Fannie Rosenberg, Shirley Wino- 
grad, Florence Mayer, Mary M. Daniels, 
Irene Jutras, Alice Connors, David J. Kelly. 

James W. Luther, formerly prominently 
identified with the lapidary and pearl find- 
ings business of this city, died last weck 
at his residence, 1003 Broad St., in his 80th 
year. He was born in Scituate, R. I., in 
June, 1841, and early in 1859, went to At- 
tleboro and entered the employ of his 
brother, Henry C. Luther, with whom he 
joined partnership in 1863. Two years 
lates, another brother, John, purchased 
Henry’s interests and from then for more 
than 45 years, John and James Luther con- 
tinued the business devoting their ene-gies 
entirely to lapidarying until 1876, when they 
started in the pearl findings business. In 
1914, the brothers retired from active busi- 
ness and James Luther removed to Provi- 
dence, where he kas since lived. He is sur- 
vived by his brother John, of Attleboro, 
and his widow. He had returned from a 
Winter in Florida only a few days previous 
to his death, but an attack of indigestioa 
with heart complications caused demise. 





(Providence Notes continued on page 150) 
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N answer tothe 
large number of 
inquiries that THE 
JEWELERS’ CIRCULAR is 
receiving all the time, as to the jewelry 
schedules of the so-called ‘Emergency 
Tariff Bill,’ which was signed Friday by 
the President and will remain in force six 
months, it should be pointed out that 
this so-called “emergency tariff’ affects 
our trade practically in no way as 
far as placing any definite duty upon 
precious stones, watches, jewelry, silver- 
wate or other lines which come into the 
industry. This emergency bill has to do 
entirely with farm products and the dye 
industry, and it is intended entirely as 
temporary legislation to meet a demand for 
relief coming from the agricultural sections 
of the country. 

Congress is at work on a new tariff to 
replace the Tariff Act of 1913, and hear- 
ings have been held on this subject even 
prior to the present session of Congress. 
That this new tariff will result in changes 
in the sections relating to the jewelry and 
kindred trades, there is no doubt, but what 
these changes will be is in no way settled 
at the present time, 

Before any legislation on jewelry lines 
is enacted the jewelry trade will be kept 
fully informed through the columns of 
this journal of the proposed measures which 
are under consideration in Congress and 
the arguments advanced by their sup- 
porters and opponents. The only reason 
that nothing has been published on the 
emergency tariff legislation heretofore has 
been due to the fact that there has been 
nothing ‘n the legislation itself that mater- 
ially affected the jewelry trade in any way. 


No Jewelry Sched- 
ules in Emergency 
Tariff Bill 





The Enforcement NEWS published in 
of the “a — — 
- telling of some cas 

Cromping. Kame brought before the 
Chief Magistrate of New York City involv- 
ing charges of violation of the New York 
Stamping Law, indicate that the work of 
the jewelry trade committee that has started 
out to see that the stamping laws are en- 
forced is already beginning to have an 
effect. The cases referred to are the first 
of a large number on which complaints 
were brought by the agents of the good 
and welfare committee of the National 
Jewelers’ Board of Trade which, as pre- 
dicted some time ago, would start in a 
campaign for the enforcement of the stamp- 
ing laws of New York (gold, silver and 
platinum) and of the National Stamping 
Law, at an early date. In this work this 
committee has the co-operation of the 
Jewelers’ Vigilance Committee, the Jewelry 
Crafts Association and of the Bureau of 
Weights and Measures of New York city. 
The two other associations mentioned con- 
tributed liberally to a large fund raised to 
finance the enforcement of the laws, while 
through the Bureau of Weights and Meas- 
ures a large part of the work of investigat- 
ing and purchasing is being done. 

Although summonses are continually 
being served by the agents acting on behalf 
of the jewelry trade, and though many 
cases are bound to come up within the next 
few months, it is not in this or the convic- 
tions that may be obtained therefrom that 
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the greatest good to the jewelry trade will 
come. The work of the agents of the 
National Jewelers’ Board of Trade has 
already resulted in the abolition of a large 
number of questionable products on the part 
of reputable and semi-reputable houses in 
and out of the jewelry trade, for in many 
cases of complaints investigated it was found 
that the defendant was acting on the border 
line of the law, but was perfectly willing to 
stop as soon as this was called to his 
attention. This has been particularly true 
of some of the larger houses outside of 
the jewelry trade which handle jewelry as 
a side line. 

Another good effect has come from the 
fact that, as it has become known that the 
law would be enforced, a great number of 
violators of the law have ceased to manu- 
facture or sell spuriously marked articles 
altogether, and more and more are doing 
so as the knowledge of the work being done 
is brought home to them through the pub- 
licity that has followed the first court pro- 
ceedings. 





Greater Interest | i looks now as if 


Shown in Work the entire jewelry 
of Trade Publicity trade, retailers, whole- 
salers, and manufac- 
turers alike, had awakened to the im- 
portance to them of the work of the 
National Jewelers’ Publicity Association in 
putting over the slogan “Gifts That Last” 
to the public in a way that will indelibly 
associate the idea of gift with jewelry and 
bring up a mental picture of the jewelry 
store as the place where that gift should 
be purchased. With the formation of a 
committee of Newark manufacturing 
jewelers and the discussion of the subject 
before practically all the leading manufac- 
turers of that city at a luncheon held last 
Thursday, the jewelry centers may be said 
now to be properly organized in a way to 
co-operate with the national association in 
developing proper publicity for the jewelry 
trade in all its forms. The New England 
manufacturers were among the first to 
come in and co-operate in this movement 
practically as a unit; the jewelry centers 
of the west and middle west followed suit 
and recently New York became active as 
a center. With the organization of Newark 
and the co-operation manifested by these 
manufacturers the last link in the chain 
seems to have been welded. 

While the putting over of the “Gifts That 
Last” slogan is but one of the features of 
the work to be done in this publicity move- 
ment, it is the first and one of the most 
important. The idea of establishing in the 
minds of the public the fact that jewelry is 
the gift par excellence, should have the 
support of every one connected with the 
various industries whose product goes to 
the public through the jewelry store. For 
jewelry is the gift that brings a lasting 
pleasure and the one whose value lasts. 

But despite the fact that jewelry has no 
real rival as the most acceptable present, 
the buyers of gifts of all kinds are being 
solicited by manufacturers in many indus- 
tries outside the jewelry trade, among the 
most important being the florists, the candy 
men, the tobacco men, the furniture dealers, 
and last but not least the automobile man- 
ufacturers. Millions of dollars are being 
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spent by these itidustries to make the public 
think of gifts in terms of their product, ang 
there is no doubt that hundreds of millions 
of dollars have been and will be expendeq 
for these articles unless the jeweler takes 
active steps to see that the money comes to 
the place where it Igitimately belongs— 
namely, the jewelry store. Naturally, the 
jeweler should have the first call from the 
gift buyer because his products have been 
associated with sentiment, particularly with 
love and affection and esteem, from time 
immemorial, and it is he who gives most 
to the purchaser for the money expended; 
but best of all, it is he who gives most 
also to the recipient, for his product con- 
tains value and lasting quality and possesses 
a sentiment or symbolic significance, which 
is associated with the idea that prompts the 
gift. 

Of recent years the jeweler has realized 
that his great competition comes not from 
his brother jeweler, but from the merchant 
without his trade, and it is particularly so 
in regard to the sale of gifts. Efforts at 
meeting competition have in the past been 
confined to work within the trade, and these 
have resulted not in enlarging the field for 
jewelry purchases but simply in diverting 
sales within the trade from one man to 
another. The publicity work behind the 
slogan “Gifts That Last” is constructive 
and progressive because it seeks to enlarge 
the field of jewelry sales and to fight com- 
petition, not of jeweler with jeweler, but 
that coming from the merchant in other 
fields who seeks to get the jewelers’ 
potential customers. 

Every jeweler should co-operate in this 
work by pushing the slogan “Gifts That 
Last” in his advertising, by contributing 
to the fund of the National Publicity Asso- 
ciation or by co-operation with this com- 
mittee in establishing the movement on the 
permanent basis. In doing so he is helping 
not only the entire trade, but is also help- 
ing himself. The benefits that will accrue 
as a result of this work will come to all, 
and what is more, will be of a permanent 
and not of an evanescent character. The 
jewelry trade can be congratulated that the 
movement for proper publicity has tow got- 
ten a strong foothold, but it must be borne 
in mind at all times that this is not the 
end but the beginning of the work; that the 
results achieved now are small to what can 
be expected in the future, and that the 
greater the support and the longer the 
work is continued, the greater and more 
regular will be the dividends that will come 
to all. 








Manufacturing and dealing in every known 
kind of metals is among the principal objects 
of the Triangle Service Corporation, which 
has been chartered in the office of the Secre- 
tary of State at Trenton, N. J., to operate 
from 763 Broad St., Newark. The concern 
has a capitalization of 12,500 shares of pre- 
ferred stock at $10 per share and amount- 
ing to $125,000 and 12,500 shares of common 
stock of no nominal or par value, while the 
amount that will be devoted to the starting 
of business is $5,000. The incorporators 
and the number of shares held by each are 
Harry S. Crawn, of East Orange, 200; 
George W. Brodhead, of Newark, 200; 
George W. Wall, of East Orange, 50, and 
George B. Frost, of Newark, 50. 
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A charter of incorporation was filed at 
Albany, N. Y., recently by the M. S. W. 
Jewelry Co. of this city. The concern has 
a capital of $6,000 and was incorporated by 
A. Weiner, D. Miller and C. Schwartz. 

Jack R. Diamand, formerly with Dia- 
mand & Singer, is now traveling for Aisen- 
stein-Woronock & Sons, Inc., wholesale 
jewelers’ 20 Eldridge St. Mr, Diamand 
will leave early this month for his territory. 

The business of Jaeger & Postley, 
jewelers, this city, was incorporated at 
Albany, N. Y., several days ago with a 
capital of $20,000. The incorporators 
are I. P. Jaeger, S. R. Postley and S. 
Dannenberg. 

Harold M. Bennett, agent for Carl Zeiss, 
optical and scientific apparatus, has leased 
from the Lane Realty Co., Inc., the entire 
llth floor in the Sussfeld, Lorsch & 
Schimmel building at 153-157 W. 23rd St., 
for a term of years. 

A charter of incorporation was issued at 
Albany, N. Y., last week to Saidel-Murray, 
authorizing this concern to make jewelry in 
this city. The capital is placed at $50,000 
and the incorporators are, M. Saidel, J. P. 
Murray and J. A. Roth. 

In a note appearing in these columns last 
week the names of Jacob Waas and George 
Waas erroneously appeared as Jacob T. 
Woos and George ‘Woos. The correct 
name of the firm is the Abbey-Waas Co., 
manufacturers of jewelry and novelties, 49 
Maiden Lane. 

The 34th annual exhibition of the work 
of the Pratt Institute students of the School 
of Fine and Applied Arts will be held at 
the institutions main building from Thurs- 
day, June 2, to Saturday, June 4. The first 
two days of the exhibition visitors will be 
admitted from 2 p. M. to 6 Pp. M. and then 
from 7:30 ep. M. to 10 p. mM. On Saturday, 
however the exhibition will be open from 
10 aA. M. to 5 P. M. 

Jewelers in this city were interested in a 
spirited speech in the Immigration Restric- 
tion Bill delivered in Congress recently 
by Honorable Aibert B. Rossdale, Con- 
gressman from the 23rd New York Dis- 
trict. Mr. Rossdale is a member of the 
Rossdale Co., jewelers, 87 Nassau St. In- 
cidently Mr. Rossdale is believed to be the 
only jeweler in Congress. He is a Republi- 
can and was elected from the Bronx at the 
last election, 

Carvings of rose quartz brought most of 
the higher prices at the sale of the second 
part of the K. T. Wong collection at the 
American Art Galleries recently. The top 
price of $320 was given by Edward I 
Farmer for a large rose quartz vase with 
cover, Another rose quartz vase with 
cover, flattened oviform with fungus han- 
dles and carved lotus sprays in low relief, 
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was purchased by the Long, Sang Ti Co. 
for $130. To R. Moore went a 13-inch high 
rose quartz vase with cover. 

A meeting of the eastern creditors of the 
Peoples Trading Co., Tulsa, Okla., was 
held last Wednesday afternoon in the rooms 
of the National Jewelers’ Board of Trade, 
15 Maiden Lane. The meeting was well 
attended by many creditors and was in 
charge of Joseph H. Frier and John F. 
Paulis of Greenbaum, Wolff & Ernst, at- 
torneys. The legal representative of the 
Oklahoma concern reported that his client 
has liabilities totalling $40,000 and nominal 
assets amounting to $70,000. The creditors 
present representing about $32,000 of the 
concern’s indebtedness accepted a settle- 
ment of 50 cents on the dollar. This set- 
tlement is payable 15 cents in cash when the 
compromise is confirmed and the remainder 
in notes of 5 per cent payable monthly or 
the business 


more frequently if war- 
rant it. 
It was announced recently by the 


committee in charge that the reorganiza- 
tion of the business of Robt. H. Ingersoll 
& Bro., makers of watches, is proceed- 
ing satisfactorily. A complete plan of 
reorganization is expected to be ready 
within 10 days. One of the features of 
this plan will be the incorporation of the 
firm, taking the place of its present form 
of joint stock association. The Ingersoll 
watch factories at Waterbury, Conn., and 
Trenton, N. J., which have been closed 
for two months on account of poor busi- 
ness conditions, have been reopened, and 
2,500 workers are put back on an earning 
basis, according to the announcement. 
Another important development in the 
reorganization is the reduction of the 
watch that made the concern famous 
from $2.50 to $1.75. 


One evening recently, at the First Metho- 
dist Episcopal Church, Crawfordsville, Ind., 
the ceremony was solemnized which united 
in marriage Miss Elsa Louise Otto, young- 
est daughter of Louis W. Otto, a Craw- 
fordsville jeweler, and George Storey 
Springsteen of Forest Hills, L. L, son of 
Mrs. Anne Springsteen and the late David 
Springsteen. Immediately following the 
service at the church a reception was held 
at the home, 114 S. Walnut St. The home 
was prettily arranged with a profusion of 
Spring flowers. The bride is one of the 
city’s most popular and likeable young 
women. She was graduated from the local 
high school with the class of 1916. She 
attended Vassar College and Chicago Uni- 
versity, being graduated from Vassar Col- 
lege with the class of 1920. She is a mem- 
ber of the local chapter of the Phi Kappa 
Theta Sorority. 


At Farrish’s Chop House, John and 


William Sts., one evening recently, a fare- 
well dinner was tendered to Charles 
Voegeli, watchmaker for Cross & Be- 
guelin, 21 Maiden Lane, who will sail 
for Switzerland shortly to visit his 
mother. Mr. Voegeli has not visited his 
home in Switzerland in 20 years. After 
a short stay he expects to return to this 
country, probably some time in July. 
The dinner was given by Mr.. Voegeli’s 
associates at the Cross & Beguelin estab- 
lishment. Following the discussing of 
an excellent menu, dancing was enjoyed 
by those who attended. Among those 
present were Wiiliam Voegeli, Charles 
Voegeli, Albert Baman, Mabel Bane, 
Charles Bower, Mr. and Mrs. William 
Elias, Helen Finn, Jules George, Ger- 
trude Liptrot, Florence Lawenstein, Rob- 
ert Quayle, Susie Rudolph, Bertha 
Knapp, Edward Smith, Urban Saum, 
Anna Tate, Harold Voorhees, Frank 
Williams, Arthur McGie and ‘Albert 
Amuat. 

On the second application by Graff, 
Washbourne & Dunn, Inc., for an injunc- 
tion against Local 38 of the Amalgamated 
Silversmith’s Union to restrain picketing, 
Supreme Court Justice Whitaker has 
granted an injunction. When the case was 
heard first the only allegation of violence 
was by a former soldier, who was gassed 
in France, and who was accused of striking 
a one-legged employee of the plaintiff. The 
union contended that he was not assigned to 
picket duty because of his condition, and 
Justice Delehanty denied the injunction, 
with leave to renew if an act of disorder 
by a picket was reported. The second 
application showed that Walter Parish, a 
picket, was guilty of a disorderly act toward 
one of the employees, but he insisted that 
his act was brought on because the em- 
ployee said to him, “Any man who won't 
work 48 hours a week is lazy.” The strike 
against the firm was called when a demand 
for 44 hours work a week instead of 48 
hours was refused. The firm, however, is 
gradually getting together a new staff of 
workers to take the strikers’ places, and 
claim to be working at the present time 
almost at capacity. 

William Trefry, alias “Canada Bill,” who 
as reported in these columns, was arrested 
on a charge of taking part in the hold-up 
and robbery of the jewelry store of David 
Gumbiner, Broadway and 105th St., was ar- 
raigned on Tuesday afternoon, after THE 
JEWELERS’ CIRCULAR had gone to press. The 
prisoner when brought before Magistrate 
McGeehan in the 54th St. Court, waived 
examination and was held in $25,000 bail. 
Trefry has been identified as one of the 
bandits who took part in the hold-up on 
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“The Case That Courts 


Comparison” 


Mr. Retailer: 


Discriminating jewelers have featured Solidarity 
Gold Cases for OVER THIRTY YEARS— 


Could any higher tribute be paid our product? 


Representative Watch Jobbers 
are Solidarity Jobbers 


SOLIDARITY WATCH CASE CO. 


LOUIS J. MONTAGNON 
Secretary-Treasurer 
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May 25, 1920, at which time the thieves 
stole jewelry worth about $30,000. 

On June 3 Weber-Lisson Co., Inc., im- 
porters and wholesalers, 54 Maiden Lane, 
will move to the eighth floor at 73 
Maiden Lane. 

Carl Gipperich, manager of the watch 
department and secretary of the George 
Bell Jewelry Co., Inc, 4 E. 42nd St. 
died May 26, after an illness of three 
months. 

The business of the Salon des Bijoux, 
jewelers, was incorporated at Albany, N. 
y, last week with a capital of $10,000. The 
incorporators are M. and M. Rothkrug and 
Cc. §. Moore. 

After being located in rooms at 192 Third 
Ave, for 25 years, the New York Watch- 
makers Society was compelled to vacate its 
old quarters and is now at 1253 Lexington 
Ave, corner of 85th St. 

H. H. Kapeker, head of the firm of Kape- 
ker & Blum, has withdrawn his interest 
in that house and will now continue 
business under the name of H. Kapeker 
at 49 Maiden Lane, room 904. 

Bayer, Pretzfelder & Mills, Inc., im- 
porters of watches at 15 Maiden Lane, 
have moved their shop and material de- 
partment to 49 Maiden Lane and are now 
operating in their new daylight shop. 
The office will still remain at 15 Maiden 
Lane. 

William Aisenstein, son of the head of 
the firm of Aisenstein-Woronock & Sons, 
Inc, 22 Eldridge St. who for the last 
three and one-half years has been connected 
with the Wilmort Mfg. Co., Chicago, has 
recently severed his active connection with 
that concern to join his father’s house in 
New York. Mr. Aisenstein continues his 
financial interest in the Wilmort house. 

Friends of David Kaiser, vice-president 
of the Powers & Mayer Corp., and one 
of the most widely known jewelers in 
the country, were grieved to learn last 
week that he had been taken ill in Cin- 
tinnati. Mr. Kaiser was first taken to 
the Christ Hospital in that city and was 
brought back to New York on Monday. 
He is now in Stern’s Private Sanitarium 
on West End Ave., where he was to un- 
dergo an operation yesterday as THE 
JeweLERs’ CIRCULAR went to press. 

According to an announcement made 
lat week, Max Gerstenblith and Saul 
Frostier have bought out the interest of 
B. Panetta in the firm of M. Gerstenblith 
& Co., manufacturers of platinum jewel- 
ty, 15 John St. Mr. Panetta has with- 
drawn but in the future the business will 
be continued under the same style. 

An involuntary petition in bankruptcy 
was filed in the United States District 
Court, this city, last Friday against Ben- 
jamin-Burger, Inc., jeweler, 81 Nassau 
8. The petitioning creditors are Neu- 
mark, Flakser & Co., with a claim for 
$206.02; Paul Ditisheim Co., $256.05, and 
R. Gsell, $159. According to the petition, 
the concern has assets of about $9,000, 
while the liabilities approximate $15,000. 
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On Saturday, Judge Hand appointed Carl 
J. Austrian as receiver under a bond of 
$2,000. This concern executed a general 
assignment for the benefit of creditors 
May 13 last, naming Morris Greenberg 
as the assignee. 

Several months ago, the creditors of 
George Crystal, jeweler, 87 Nassau St. 
against whom involuntary bankruptcy pro- 
ceedings were instituted last April, held a 
meeting at which time an offer of settle- 
ment of 35 cents on the dollar was accepted. 
This offer was payable 10 cents in cash 
and the balance in notes, extending over a 
period of 11 months. Since that time, how- 
ever, Mr. Crystal has been unable to carry 
out the terms under this settlement, due to 
the fact that it was impossible for him to 
finance this proposition. For that reason 
another meeting of creditors was held last 
Thursday at the rooms of the National 
Jewelers Board of Trade, 15 Maiden Lane. 
At that time, various new propositions were 
offered and discussed at great length and it 
was finally decided to accept an offer of 
20 cents in cash in settlement of ali claims. 
This proposition also had the approval of 
the creditors’ committee. Mr. Crystal, as 
reported in these columns, has assets of 
about $90,000, of which amount approxi- 
mately $35,000, is doubtful and believed un- 
collectible. The liabilities will probably 
total $110,000. 








BEWARE OF THIS MAN 


Swindler Who Poses as Brother-in-Law of 
Dallas, Tex., Jewelers Gets New York 
Concern to Cash Bogus Check 


A check swindler operated in New York 
last week and as far as could be learned 
succeeded in victimizing at least one large 
down-town diamond importing concern, The 
swindler represented himself as a brother- 
in-law of prominent Dallas, Tex., jewelers 
and by a clever ruse obtained $200 in cash. 

The swindle occurred. on Monday, May 
27, and was perpetrated by a man repre- 
senting himself as “M. J. Meyerfield.” On 
that day a man posing as the brother-in- 
law of members of a firm of Dallas, Tex., 
jewelers, presented himself at the office of 
a New York diamond importer and asked 
for one of the members of the concern. He 
said that he understood that a member of 
the firm had just returned from Dallas, 
Tex., and that he believed this member had 
called on the firm conducted by his brothers- 
in-law in that city. 

The man posing as “Mr. Meyerfield” also 
stated he expected to. find one of his 
brothers-in-law in the diamond importer’s 
office, and not finding him there requested 
that he be allowed to call up the office of 
another concern where he thought his rela- 
tive might be. He called up the office of 
the other concern and inquired if his 
brother-in-law was there, and when in- 
formed that he was not, asked if they ex- 
pected him and left word that if he should 
call that he telephone “Mr. Meyerfield” at 
the office of the diamond importing con- 
cern, Apparently this was a pretext with 
a view to deceiving the victim. 

After conversation with the member, 
“Mr. Meyerfield” stated he was on his way 
to Chicago and found himself short of 
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funds, and desired to know if they could 
not cash his check. He apparently desired 
to impress the member that he was rather 
reluctant to do this, but the bookkeeper was 
instructed to draw a check and went to the 
bank and returned with $200. “Mr. Meyer- 
field” gave a draft for this amount drawn 
upon the American Exchange National 
Bank of Dallas, Tex. 

A member of the downtown firm became 
suspicious and after making investigation 
found that the same man had visited an- 
other firm in the trade but without success. 
The victim then telegraphed to Dallas,Tex., 
where he learned that the man was an 
imposter. 

The stranger is described as a heavy set 
man weighing about 200 pounds. He stands 
about 5 feet 8 inches tall and is believed to 
be between 45 and 50 years old. He 
dresses neatly and conservatively. He 
carries two watches, one showing standard 
and the other daylight saving time. He 
seems well posted on the Dallas trade and 
is apparently well aware of the inside work- 
ing of several concerns in that city. 











H. B. Hayes, now of North Carolina, has 
been spending several weeks here. He was 
formerly with the Hardy & Hayes Co. 

Francis J. Keating, of the Grogan Co., is 
sailing this month from New York, on a 
trip to Europe and will accompany some 
jewelry friends to the ‘other side. 

The S, Davis Co. had its annual holiday 
display of ivory goods last week and dec- 
orated the place with potted plants, which 
helped to give it an additionally attractive- 
ness. 

J. Loughrey Roberts, of the John M. 
Roberts & Son Co., left here Saturday 
night for New York, accompanied by Mrs. 
Roberts on a several months trip abroad, 
including a visit to the battlefields of 
France. 

Pittsburgh is now on daylight saving 
time; all who had been opposing it having 
gone along in making the thing unanjmous. 
All of the stores of the community are 
opening and closing on a daylight saving 
schedule. 

Sam F. Sipe is building a new front in 
his place of business on Fifth avenue, and 
will have a much more attractive appear- 
ance, when it is finished. Harry A. Sipe, 
of the Sipe house, and his bride are also 
back from their wedding trip to the East. 

The Providence Jewelry Co., which sus- 
tained considerable loss by a fire, settled 
with the insurance companies last week and 
opened for business. The firm among other 
things, had 5,000 clocks in the basement of 
the building, these being principally alarm 
clocks and the greatest loss was on clocks. 
The fire appears to have started between 
the partitions of the building and was 
caused by electric light wires. At least 
this is the conclusion arrived at. The firm 
will have a retail sale of all damaged goods, 
in the hope of getting rid of the merchan- 
dise to retail buyers. The sale will be 
started this week and will continue until the 
damaged goods are disposed of. 
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Harris-Kober Diamond Importing Co. 


Are pleased to announce the 


OPENING 


of their new offices 
Suite 200-205 


REPUBLIC BUILDING 


SEVENTH AND OLIVE STREETS St. Louis, Missouri 
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The Two Latest Novelties and Best Sellers of the Year F reas, 
. e f - 4 
F ° 
The Rivoli Perfumette! pb ee 
° cof 2) 
A handy luxury necessity for every woman! An’invisible glass bottle set ; f ; ( y 
in an ornamental metal, non-leakable receptacle that may be carried in a : i i 
purse or on a chain suspended from the neck or as a Bangle on a Bracelet. J f 
They come in gold and silver finish. i f { § 
Less 2% in 10 days Price complete per gross $48.00 Send your order j j f f : 
£6. & B.. ¥. - “ dozen 4.25 without delay! ; ‘ ry § 
Put and Take!—The Great Home Game! | {| ' | 
The Novelty in greatest demand today! i § 1 i f “4 
Start one and get everybody in- Price per Gross........ $15.00 ‘ j | * j | 
: terested! You will be surprised Bcc TR ' a | e: E. | 
U 2 $ at how fast they sell! Less 2% in 10 days | Neate , Nag 
; Shy Made in Brass and Silver Finish F. O. B. N. Y. | De | 
Lippmann, Spier & Hahn, Makers of Novelties § Be = 
No. 7030 with Fancy Bead Necklaces, Earrings, Etc. No. 7631 with 
Adjustable Cord Chain 1261 Broadway, Corner 31st St., New York City Metal Chain 
" This is DAN I. MURRAY 
the most celebrated jewelry auctioneer in the world, 
Chinese Jade Jewelry ee ae 
i Pte ee Sar ae 
Brooches, Rings and Earrings closed out, stock and Sxtures complete ak 8 prof ore 
Filigree Leaf and Dragon Mountings of the best ro ml ‘- ioe a vy sales- 
Ask for Memo. package. men. Can send one to consult with you from Cincinnati, 
. “ singed —, —s nt Wayne, _ ved aa . 
Asiatic Art Jewelry Co. eh hy a 
12 John St., New York Tel. Cortland 5921 Dan I. Murray 2 sae an, ae ee 
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R, Brettner, of Newark, has been granted 
a patent for a cuff link, — 

The home of Joseph Riker at 70 Sheerer 
Ave. was entered by a thief who climbed 
through an unlatched window from the 
front porch and stole a diamond ring valued 


Mee. i. Phang and Petiling Ca, & 
the trade name which has been filed for the 
plating business, conductéd at 67 Cortland 
St., Bellville, by Frank Carroll, of the same 
address, and Richard Finaldi, 967 William 
St., East Orange. 

Incorporation papers have been filed for 
the International Ring Mfg. Co., Inc., whose 
registered office is at 156 Market St. The 
registered agent is Nat M. Fruchtman. The 
authorized capital stock is $100,000. The in- 
corporators are Nat M. Fruchtman, Her- 
man A, Sarwin and Emil Klein. The com- 
pany manufactures jewelry. 

The annual meeting and election of the 
North Jersey Association of Credit Men, 
which is the successor to the Newark Asso- 
ciation of Credit Men, will be served. C. D. 
West, who goes under the pen name of 
“Zephon” will be the speaker at the dinner. 
He is chief of the investigation and prose- 
‘cution department of the National Associa- 
tion of Credit Men. 

Samuel Grobman has sold his stock in the 
Granite Jewelry Mfg. Co., 38 Crawford St., 
to John H, Heitzenroder. Mr. Heitzenroder 
has been elected president and J. C. Grebe 
secretary and treasurer. Mr. Heitzenroder 
having been in possession of half of the cor- 
poration stock now has the controlling in- 
terest. Before the organization of the com- 
pany two years ago he was with Allsopp 
Bros. for 14 years. 

The various committees of the Retail 
Jewelers’ Association of New Jersey are 
completing arrangements for the annual 
convention which will open at the Coleman 
House, Asbury Park, which will be held on 
June 5 and 6. A large attendance is ex- 
pected. The members from North Jersey 
will go by automobile. Any manufacturer, 
wholesaler or jobber who would like to at- 
tend the convention will be welcome. 








Rochester, N. Y. 





Roy Present leaves for the mountains 
this week for a short vacation. 

Nathan Rosenberg has entered the jewel- 
ry business with the M. Rosenbloom Co., 
Main St., E. 

An auction of the stock and fixtures of 
Phillip Campagna, 329 North St., was held 
on Thursday, May 26. The stock was ap- 
praised at $2,700 and the fixtures at $1,200. 

The Rochester Retail Jewelers’ Associa- 
tion will hold the first outing this season 
on Thursday, June 9. The jewelers will 
motor to Canandaigua and dine at the 
‘famous Flannigan Restaurant. Jewelers in 
the nearby towns are invited to join the 
party. 

S. D. Burritt starts for the woods in 
Canada early in June. He says jewelers 


are not supposed to go away in June but. 


he is going. Frank Tarrant of South Ave., 
has recently returned from a trip to Cali- 
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fornia. He is arranging to go on a fishing 
trip in June. 

The Rochester Patriotic and Community 
Chest Fund drive has been very successful. 
Reports shows thousands of dollars over 
the quota for the charities and relief work 
of the various institutions needing assist- 
ance, was given by popular subscriptions, 
and the jewelers did their share. 

A judgment of $500 was given to Ber- 
tram Moll against the Jewelry Shop 
which was located on Clinton Ave. N. 
Sam Levine and Ben Weinrive conducted 
the business, which was recently removed 
from East Ave., where business was oper- 
ated under the name of the East Avenue 
Jewelry Shop. 

Harvey Meltzer has been in the retail 
jewelry business at 332 Joseph Ave., for 
the past four years. He has recently 
opened a new jewelry store at 177 Central 
Park. This section of the city is growing 
fast and offers good openings for retail 
trade. The city is reaching out in the 
northeastern section and will be in line for 
much building. High rents are driving the 
retail business off Main St. 











Horace R. Holbrook observed the 50th 
anniversary of his wedding last Thursday. 

Several of the large manufacturers of 
jewelry have started in the manufacture of 
gold and silver pencils. 

Frank Nerney, of the Bay State Optical 
Co., is now president of the Angle Tree 
Stone Gun & Rod Club. 

Work on the new Hayward athletic field 
which was given to the city by Harold E. 
Sweet was started Monday morning of this 
week, 

Joseph Finberg and Fred L. Torrey were 
elected directors of the Co-operative Bank 
at the annual meeting held in this city 
last week. 

Ervin E, Sweet is chairman of the Elks 
committee in charge of the flag day exer- 
cises scheduled to be held June 14 in 
Capron’s park. 

The Superintendents’ and Foremen’s As- 
sociation held a meeting last week and 
heard talks by several of the oldest foremen 
in this vicinity. 

William H. Saart was officially pro- 
claimed president of the Attleboro Cham- 
ber of Commerce at its annual meeting held 
last Thursday night. 

The local papers printed last week the 
address delivered by S. O. Bigney before 
the Michigan retail jewelers at their recent 
convention held at Flint, Mich. 

All of the jewelry factories closed Satur- 
day until Tuesday morning in observance 
of Memorial Day. Many of the manufac- 
turers donated their automobiles to carry 
the veterans in the parade Monday morn- 
ing. 

The early train from Providence over 
which there has been considerable contro- 
versy has been put ahead five minutes so 
that it will arrive in Attleboro at 7.10, This 
will give the train a clear road and will 
accommodate many jewelry employees, who 
come to Attleboro to work. 








Harry Fisher returned last week from a 
business trip made for Swift & Fisher. 

Howard R. Grant of T. G. Frothing- 
ham & Co. returned last week from an ex- 
tended business trip. 

Frank Waite, of the sales force of the 
Webster Co., has taken up his Summer resi- 
dence at Riverpoint, R. I. 

The Whiting & Davis team defeated 
Domnick & Haff last Wednesday night by 
the score of 9 to 8 in the Twilight league. 

Thomas Totten, a retired manufacturing 
jeweler who is now living in California, will 
spend the Summer as usual in North Attle- 
boro. 

Several of the North Attleboro manufac- 
turers have started national newspaper ad- 
vertising campaigns to assist in stimulating 
the sales of their goods. 

Roswell Blackinton, of R. Blackinton & 
Co., entertained Larry Paton and “Bob” 
Harlow of Boston last Thursday at the 
Highland Country Club golf course. 

Corporation returns have been made for 
the following North Attleboro firms: C. 
Ray Randall & Co., Inc., Alton H. Riley, 
treasurer; machinery, $2,913; cash, $796; 
accounts receivable, $52,337; investments, 
$1,155; notes, $215; merchandise, $14,208; 
prepaid insurance, $25; total, $71,649; cap- 
ital, $10,000; accounts payable, $16,835; 
notes payable, $39,235; surplus, $5.579; 
total, $71,649. G. C. Hudson & Co., Inc., 
machinery, $3,963; cash, $1,235; accounts 
receivable, $44,364; investments, $850; notes, 
$3,562; merchandise, $4,000; furniture, fix- 
tures, tools, $108; total, $58,082. Capital, 
$40,000; accounts payable, $11,077; notes 
payable, $2,500; surplus, 4,505 ; total, $58,082. 











Charles G. Smith of Brookhaven was in 
New Orleans recently. 

W. E. Taylor is traveling through the 
south on a business trip. 

Mrs. I. Beck, of Leonard Krower & Son, 
has gone east to visit her sons. 

C. L. Partin, Meridian, Miss., was in New 
Orleans on a brief visit recently. 

G. Michaelis & Co. are now conducting a 
liquidation sale, having announced their in- 
tention to retire from business. 

T. Finley Wiley, of Leonard Krower & 
Son, is now in Boston visiting relatives. 
J. T. Kirtland and Mrs. Kirtland are also on 
a vacation trip in the east. 

G. M. and L. C. Churchill are increasing 
their establishment at 407 Royal St., where 
they have a manufacturing and diamond set- 
ting business. They have with them now 
E, H. Ganucheau who is street salesman, 
L. C. Churchill is also on the selling line and 
N. Hellwig is doing engraving. 

Miller Bros., now successfully conducting 
a store at 830 Canal St., have signed a lease 
for the premises 930 Canal St., now occu- 
pied by I. Antis, jeweler, and S. D. Siler, 
book dealer. The Miller Bros, will not get 
possession until after Oct. 1. At that time 
they expect to remodel the buildings and 
make an attractive store. 
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The Name on the Dial 


To you an assurance of quality. 
To us an acceptance of re- 


sponsibility. 


Illinois Watch Company 


Springfield 



































Chicago Notes. 





M. H. Kling of New York spent last 
week in Chicago visiting the trade. 

Morris Levy of Morris Levy & Co., S. 
Market St. returned last week from the 
eastern markets, 

L. M. Levy, vice-president of Holsman 
Co. is recovering very rapidly after a suc- 
cessful operation. 

Otto Lieberman, representing the Stein 
& Ellbogen Co., returned last week from a 
trip through Michigan. 

Dave Goldstone of the Blauer-Goldstone 
Co. left last week for a business trip through 
Nebraska and Wyoming. 

Harry Miller returned last week from an 
auto trip through Michigan, on which he 
combined business and pleasure. 

M. A. Zolla of M. A. Zolla & Co., Hey- 
worth building, has just returned from a 
ten days’ business trip to New York. 

Sam L. Adelsdorf of the Goldsmith Bros. 
returned last week from Peoria, IIl., where 
he visited the manufacturing jewelers. 

I, Lachman of Isadore Lachman & Sons 
Co, Seattle, Wash., spent a few days here 
last week en route to the eastern markets. 

Victor B. Hume, Heyworth building, has 
taken on a new line of 14-karat and plat- 
inum mesh bags, cigarette cases and novel- 
ties, 

Sandack Bros. are now installed in their 
new quarters at 52 W. Madison St. They 
formerly were located at 603 Mallers build- 
ing. 

George A. Armstrong of the Sandfelder 
Corp., returned last week from a six weeks’ 
trip, calling on the big trade through the 
East. 

George Schmoll of Fruer & Schmoll, and 
Dave Helfer of the Block-Weinfeld Co. 
spent the week-end camping at Des Plaines 
River, 

The Clarke Jewelry Co. is now located in 
enlarged quarters at 60 W. Madison St. 
The concern formerly was located at 52 W. 
Madison St. 

E. J. Doyle, representing the Paramount 
Jewelry Co., New York, is spending a week 
here calling on the trade, before leaving 
for the West. 

Fred C. Emerson of the Chicago office of 
the Eisenstadt Mfg. Co. is spending a month 
in Canada, and expects to return to Chicago 
about June 25. 

A. H. Cohn, Inc., 500-501 Heyworth 
building, are now settled in their new en- 
larged quarters and able to attend to their 
customers’ wants. 

Harry Doelling, buyer for the S. A. Rider 


———— 
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Jewelry Co., W. Adams St., returned last 
week from the east, where he has been 
visiting the markets, 

Herbert L. Nussbaum, secretary of Gold- 
smith Bros., and manager of their Canadian 
office, spent a few days here last week 
transacting business. 

J. A. Rogers, representing A. S. Hirsch- 
berg, New York, diamond importers, called 
on the trade here last week, as did Louis 
Schoolhouse, New York. 

Eugene Edelstein of the Illinois Watch 
Case Co. left last week on a trip to the 
South and Pacific Coast cities, and will re- 
turn to Elgin in about a month, 

Miss Mary F. Green of the Harry J. 
Baby Co., Heyworth building, returned last 
week from a week’s pleasure trip to Mil- 
waukee, where she visited friends. 

Lon R. Richards, representing E. I. 
Franklin & Co., and the LeStage Mfg. Co., 
returned last week, after visiting the job- 
bers in the cities of the middle-west. 

Charles H. Fuller, of the George H. 
Fuller & Son Co., accompanied by his wife, 
arrived at the Chicago office last week after 
motoring here from Pawtucket, R. I. 

Frank P. Kennedy of Kennedy & Co., 
North Attleboro, Mass., left for home last 
week, after spending several weeks calling 
on the trade through the middle west. 

W. O. Kellogg of the Watson Co., re- 
turned last week from Champaign, III, 
where he was visiting his daughter, who is 
a student at the University of Illinois. 

Martin F. Lenz, Heyworth building, ac- 
companed by his wife, left last Saturday 
to attend the auto races at Indianapolis, 
and expects to return about the middle of 
next week. 

William A. Kinsman, general manager 
for the Towle Co., Newburyport, Mass., 
accompanied by Mrs, Kinsman, spent a few 
days visiting their Chicago office, on their 
way home from the Coast. 

Joe Limbach, formerly Chicago manager 
for the Theo. W. Foster & Bro. Co., re- 
turned last week from Florida, where he 
has been enjoying himself since last October. 
He reports fishing very good there. 

Joe Block of the Block-Weinfeld Co., has 
finished traveling for the season, and will 
shortly leave on a vacation. B. F. Drach 
of the same firm left last week for a 
month’s vacatidn to Ottawa Beach, Mich. 

A. M. Rohde, president of the Rohde- 
Spencer Co., West Madison St., has an- 
nounced to his friends his engagement to 
Miss Bessie Levin, daughter of Morris 
Levin of Levin Bros., wholesale jewelers at 
Terre Haute, Ind. 








John Gardner, silverware buyer for Car- 
son, Pirie, Scott & Co., retail, accompanied 
by his wife, returned from Champaign, 
Iil., recently, where they were visiting their 
son and daughter, who are attending the 
University of Illinois, 

“Billy” Little of George H. Fuller & 
Sons Co. returned last week from a trip 
through Omaha, St. Louis and the Mis- 
sissippi Valley. “Billy” Lamb of the same 
firm returned recently from a visit to their 
factory at Pawtucket, R. I. 

George and Fred Spies were considered 
ferocious old-time pirates at the Pirates’ 
ball, given by the Chicago Yacht Club at 
the Drake Hotel one evening last week. 
They claim their experience in the jewelry 
business has made pirate business easy for 
them, 

Briggs & Reid, auctioneers, are conduct- 
ing a sale at Lansing, Mich., for Horace B. 
Morgan. Mr. Morgan is retiring from 
business, but his sons are taking the busi- 
ness over, and as soon as the sale is over 
will move into their new store, which is 
now being prepared for them. 

J. S. Loftis returned last week from a 
visit to his firm’s branch stores in Detroit, 
and also visited Ojibway, Mich., which 
promises to be a great steel center in the 
near future. While there he looked around 
for a suitable site where they may open a 
new store in the near future. 

Friends of Louis C. Lossau, representing 
the Hart Jewelry Co., have extended their 
sympathy to him on the loss of his wife, 
who passed away last week after a brief 
illness. Funeral was held last week from 
her late residence, 5322 Washington Boule- 
vard. Burial was at Mt. Greenwood Cem- 
etery. 

F, A. Ott, jewelry buyer for Morris, 
Mann & Reilly, who returned recently from 
Europe, where he spent 13 weeks on a 
buying trip, reports that conditions seem 
to be assuming a normal state very rapidly 
in most of the markets, and that he was 
able to make very satisfactory purchases at 
prices which seemed very reasonable. This 
was especially true in bags and bead chains, 
and novelty jewelry. 

The employes of the Loftis Bros. & Co.’s 
Chicago stores have formed a club, under 
the name of the “Loftis Booster Club.” 
All employes of the out-of-town stores 
hold an honorary membership. Their first 
event will take place on Friday evening, 
June 10, in the grill room of the Stevens 
building, which will be a “bunco” party and 





(Continued on page 121.) 
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YOU TAKE A STEP. 
IN THE RIGHT DIRECTION 


When you clean out all of your dead stock. Merchandise that is 
not moving. It lays there year in and year out, eating the heart 
out of your profits. Get rid of it now. There is no time like the 
present. Convert it into cash with which to buy live, up-to-date 
and attractive jewelry. The kind that creates new business. 


Ship Your Old Stock to Us 


We will be glad to place the highest possible value on it and send 
our check by return mail. Then your shipment will be held subject 
to your approval of our offer. 


Also Send Us Your Present Accumulation of 


Bench and Floor Sweeps 
Hand Washings—Polishings 
Gold—Silver and Platinum Scraps, etc. 


THOMAS J. DEE & CO. 


Refiners and Manufacturers 


CHICAGO 


Purchasing and Sales Dept. 
5 So. Wabash Ave. 


Refining and Mfg. Plant 
317-318 E. Ontario St. 























June 1, 1921. 
Chieago Notes. 





(Continued from page 119) 





dance. After they get started their main 
desires are to assist our crippled soldiers 
and other charitable causes. V. A. Cor- 
coran has been elected president. 

R. L, Klein of Goldsmith, Stern & Co. 
recently returned from a five weeks’ trip to 
the Coast. ; 

H. Choeffet, representing the Bryant 
Ring Co., Newark, N. J., returned last week 
from Ohio. 

E. G. Spears of C. H. Knights-Thearle 
Co. returned last week from a trip through 
Central Illinois. 

Howard C. Rowbotham returned last 
week from a two weeks’ trip through 
the northwest. 

C. W. Thomas, representing Allsopp 
Bros., left last week for a 10 days’ trip to 
Detroit and Cleveland. 

Frank Hillinger, and family left last week 
for a week’s vacation in Michigan, before 
starting out on the road. 

M. Wolfe, diamond importer, of New 
York, spent a few days here last week, on 
his way home from the West. 

E. A. Moore, representing the R. F. Sim- 
mons Co., returned last week from a short 
trip through the Middle West. 

M. C. Goldsmith, representing the L. 
Seligman Jewelry Co., returned last week 
from a trip through the Northwest. 

F. E. Quinn, Chicago manager for the 
Homan Mfg. Co., returned last week from 
a business trip through the northwest. 

Mr. Thurer of Crane & Thurer, Newark, 
N. J., spent a few days here last week, 
calling on the trade, on his way West. 

A. L. Hancock of the Bassett Jewelry 
Co. has returned from a four weeks’ trip 
through his Michigan and Wisconsin ter- 
ritory. 

B. M. Engelhard, Columbus building, left 
last week for New York, to combine busi- 
ness with pleasure, and will return in about 
ten days. 

E. A. Kelly, Chicago manager for the 
North American Watch Co., returned last 
week from a short trip to St. Louis and 
Kansas City. 

Frederick Gottlieb of Gottlieb & Wiegand, 
Republic building, returned recently from 
New York, where he combined business 
with pleasure. 

E. Schultz, watchmaker in the Stewart 
building, left last week for a month’s vaca- 
tion through the west, taking in all the 
sights possible. 

Mrs, H. W. Sherrill, wife of H. W. 
Sherrill, of Sinnock & Sherrill, Silver- 
smiths building, is rapidly recovering from 
a recent operation. 

R. Bratland, watchmaker in the Columbus 
building, has given up his business here, 
and accepted a position with a retail store 
in Bloomington, Ill. 

Lester J. Murphy, representing the Bal- 
lou Mfg. Co., left last week for a two- 
months’ trip East, where he will combine 
business with pleasure. 


P. G. Marshall, representing R. B. Mac-- 


Donald & Co., and the W. H. Bell Co., 
returned last week from a two weeks’ trip 
through the Northwest. 

H. P. Kionka of H. C. Kionka & Co., 
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Columbus building, returned recently from 
Nebraska, Kansas and lowa, where he has 
been calling on his trade. 

Herbert Slaudt, of Koke, Slaudt & Liver- 
more, Los Angeles, Cal., spent a few days 
here last week visiting his many friends 
in the trade en route East. 

Howard E. Ravencroft of the Raven- 
croft Jewelry Co., Antigo, Wis., stopped 
here on his way home from a motor trip 
through Michigan and Illinois. 

James F. Peters, Silversmith building, 
left last week with a party of friends to 
motor to the northern woods of Wisconsin, 
and will return in about 10 days. 

C. J. Roehr, vice-president of the Bas- 
sett Jewelry Co., returned last week to 
New York, after visiting the Chicago office 
and friends for the past two weeks. 

A. J. Johnson, sales manager for the 
Western Clock Co., La Salle, Ill., spent a 
few days here last week visiting the Chi- 
cago office, and transacting business. 

J. H. Crawford, representing the J. W. 
Forsinger Co., left last week for a trip 
through Ohio, West Virginia and Indiana, 
and expects to return in about two weeks. 

H. J. Roovaart, Columbus building, is 
now making week-end trips to his Summer 
home at Momence, IIl., where he is able 
to fish and hunt along the Kankakee River. 

Ben Teitleman, Columbus building, re- 
turned home last week, very weak, but 
much improved in health. He was taken 
seriously ill while in Cleveland, six weeks 
ago. 

E. D. Rogers of E. D. Rogers & Co., 37 
S. Wabash Ave., accompanied by his wife, 
motored to Frenck Lick last week for a 
two weeks’ vacation at this well-known 
resort. 

M. T. Sherwood of the Bassett Jewelry 
Co. returned last week from a two months’ 
trip through his southern territory. He is 
leaving for a month’s vacation to Eagle 
Lake the first part of next week. 

The Glastonbury Silver Co. is now located 
in its new enlarged quarters in the LeMoyne 
building, where it will be better able to take 
care of customers. The concern was 
formerly located in the Kesner building. 

Mrs. Hillinger, wife of R. J. Hillinger, 
had a seyere fall last week while going 
down the stairs of their home, which re- 
sulted in her right arm being broken at the 
elbow. She is getting along about as well 
as can be expected. 

Among the out-of-town buyers here last 
week were George W. and Carl Flanders 
of G. W. Flanders & Son, Elkhart, Ind.; 
A. D. Miller, Naperville, Ill.; G. J. Jessen, 
Renssellaer, Ind.; J. L. Lowenstein of J. L. 
Lowenstein & Son, Valparaiso, Ind.; Keith 
Perkins, Columbus, Nebr. 

O. H. Piper, manager of the Winnipeg 
office for the’ Norris-Alister, Ball Co., ar- 
rived at the Chicago office last week, to 
transact business, and expects to remain 
about two weeks, Charles M. Slemmons of 
the concern returned last week from a trip 
through Ohio and Indiana. 

After several meetings of creditors of 
the E. & R. Jewelry Co., an offer has 
been sent out to creditors offering a 
compromise settlement of 45 per cent, 
payable 25 per cent in cash and 20 per 
cent in deferred payments to be evi- 
denced by endorsed notes. 


The golf committee of the Chicago 
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Jewelers’ Association met on Thursday 
of last week and arranged plans for the 
first golf tournament which will take 
place at the LaGrange Country Club on 
June 28. Mention of all events that will 
take place will be made next week. 

George H. Thomas, accompanied by his 
wife, left last week to motor East. They 
will stop at all the large cities en route, and 
will combine business with pleasure, They 
will also go to Northampton, Mass., and 
their daughter, who is a student at the 
Smith College, will return home with them. 

B. Schuette, formerly in the wholesale 
jewelry business, in the Heyworth build- 
ing, for 22 years, has opened up again 
at room 1005 Mallers building, in the 
jobbing jewelry business, after being out 
of business for the past five years, in 
which time he was doing the jewelry 
buying for N. Shure & Co. 

A “padded-brick” artist broke the win- 
dow of Rudolph Huebsch’s jewelry store 
at 4825 S. Ashland St. early last Friday 
morning and very leisurely selected the 
merchandise that struck his fancy. The 
loss is estimated at $200. All carded 
jewelry was carefuly removed from the 
cards and the cards returned to their 
places in the window. 

Theodore Leubusher, formerly of Mil- 
waukee, has recently opened a wholesale 
jewelry jobbing business in suite 1603 Hey- 
worth building, operating as the Theo. 
Leubusher Co. Mr. Leubusher has been in 
the wholesale jewelry business at Mil- 
waukee for many years and is well known 
to the entire trade of the northwest terri- 
tory. The change of location was made to 
secure better distribution facilities and ex- 
tend his efforts to additional territory. 

At a meeting of the creditors of Julius 
J. Reingold, held in the offices of Louis 
Goldman, attorney for the Chicago 
Jewelers’ Association, at which Mr. Rein- 
gold and his attorney were present, it 
was decided to submit to all creditors a 
settlement proposition on the basis of 60 
per cent, the entire settlement to be 
made in the form of notes. A letter to 
this effect was sent out last week and it 
is believed the settlement will be 
accepted. 


Edward A. Manheimer of. Louis Man- 
heimer & Bros. and chairman of the 
Optimist Club of Chicago, gave a very in- 
teresting talk on “The Art of Watchmak- 
ing” at their meeting last Friday, at the 
Hotel Morrison. Motion pictures were 
also shown, showing just how a watch is 
constructed. M. H. Duval of the Elgin 
National Watch Co. Elgin, and Mr. 
Thomas of their Chicago office were guests 
of Mr. Manheimers’, and Mr. Duval also 
gave a very interesting address on how 
watches are constructed. 

The Jewel Shop is the name of the new 
retail jewelry store opened by Simons 
Bros., at 4608 Sheridan Road. The entire 
business of their South Chicago store was 
transferred into their beautiful north side 
store, which had all new fittings built right 
in. Simons Bros. are also operating a store 
at Gary, Ind. Mr. C. J. Simons will remain 


at the Jewel Shop and his brother will 


manage the one at Gary. This store is lo- 


cated right near Wilson Ave., and this sec-- 
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The Cady & Olmstead Jewelry Co. has 
added about 100 square feet of space to the 
silverware department. 

C. M. Kiger has gone to New York on 
business. Later he will take a vacation in 
the White Mountains. 

J. F. Burgy is preparing to open a new 
store at 15th St. and Grand Ave. Mr. 
Burgy was a partner in the firm of Crellin 
& Burgy. When their lease expired they 
could not find a location and had to go out 
of business. 

The Green Jewelry Co. is working a force 
every night. Class pins and medals is a 
heavy part of the orders, but there is also 
a great deal of new work. The shop has 
been working full time and has been busy 
since Christmas. 

Mrs. L. M. Larwill, of Craven’s Diamond 
Shop, has a set of antique mosaics, a brooch 
and earrings, and a brooch which has been 
handed down in her mother’s family for 
250 years. The brooch is of very unusual 
workmanship and is said to have been made 
in Jerusalem. 


Among the recent visitors in the city - 


were: H. D. Inman, Lansing, Kans.; L. 
H. Smith, Adrian; W. S. Stafford, Pleasant 
Hill; A. G. Norris, Florence, Kans.; E. J. 
Huber, Boonville; L. E. Goyette, Rose- 
ville, Kans.; W. C. Meinhardt, Independ- 
ence, Kans.; L. G. Meyerding, Oklahoma 
City, Okla.; H. P. Blaine, Lexington; Miss 
Brinkley, Independence, Kans,; Charles H. 
Bard, Sedalia; A. G. Madtson, Ottawa, 
Kans.: M. A. Lewis, Bonner Springs, 
Kans.; W. S. Hake, Lamar; F. C. Beck- 
with, vice-president of the Hamilton Watch 
Co.. Lancaster, Pa.; C. T. Ross, of the 
Waterbury Clock Co., Chicago. 

George L. Goldman, a jeweler at 13th St. 
and Grand Ave., has leased the property at 
1228, 1230 and 1232 Grand Ave. for $1,084,- 
000. The property has a frontage of 75 
feet. The lease on 1228-1230 Grand Ave. 
guns for 99 years, while that of 1232 is for 
73 years. A three-story building occupies 
the entire site. The property is at present 
occupied by .a furniture company and a 
clothing company, both of which will con- 
tinue to rent their respective stores. The 
terms of the lease do not stipulate that any 
additional stories shall be added, but it is 
understood that Mr. Goldman will make im- 
provements as the property grows in value. 

The Harris-Goar Jewelry Co. will open a 
store in Lincoln, Nebr., June 1. The con- 
cern has assumed the 10-year lease of the 
J. C. Penny Co., 1330 O St., paying $61,- 
000, and has bought the improvements, 
amounting to $8,000 which the Penny com- 
pany had recently made. Possession of the 
property was taken May 1, and J. 
E. Goar has been in Lincoln for two 
weeks preparing for the opening. M. 
W. Ireland, who has been manager 
of the clothing department of the 
Kansas City store, will be manager of the 
Lincoln branch. Besides jewelry there will 
be a department for women’s ready-to-wear 
garments. Miss Jennie Carter, New York 
buyer for the Harris-Goar Co., will go to 
Lincoln for the opening and remain about 
three months. P. S. Harris says that every 
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branch of the company has shown an in- 
crease thus far over 1920, which was the 
most successful year. The Topeka, Kans., 
store has been moved three times in the last 
four years to secure more room. 








Mauston, were among the jewelers from 
various parts of Wisconsin who called on 
the trade in Milwaukee during the past 
week, 

Hans Clare, operating a jewelry store in 
the Kranzfelder building, on Rittenhouse 
Ave., Bayfield, has made several improve- 
ments to the store. The show windows will 
be protected from the sun by the handsome 
new awning that has been added with the 
other improvements, 

Mr. ard Mrs. Maurice Strelitz and fam- 
ily have returned to the city from California, 
where they spent the Winter months. They 
are now occupying their Summer home at 
lox Point, on Lake Michigan, north of 
Milwaukee. Mr. Strelitz is head of the 
Maurice Strelitz Co., 221 Grand Ave. 

The Bunde & Upmeyer Co. and other 
Milwaukee jewelers co-operated with the 
American Legion drive in selling poppies to 
be worn during Poppy Week, in commemor- 
ation of heroes of the World’s War. At 
the Bunde & Uymeyer store, permission was 
granted to establish a booth where the pop- 
pies were offered for sale. 

Hiram J. Smith, jeweler and optometrist 
of Racine and Milwaukee, has purchased 
the beautiful Summer home known as the 
Thomas property on the west shore of 
Brown’s Lake in Racine county. Improve- 
ments have been completed to the property, 
which is now being occupied by Mr. and 
Mrs. Smith for the Summer. 

Business sessions at the Elks Club at 
Green Bay by the Fox River Valley Jewel- 
ers’ Club on Thursday were followed by a 
banquet at the Beaumont Hotel. The meet- 
ing was well attended by jewelers from 
Fond du Lac, Oshkosh, Appleton and other 
cities on the Fox River. The uniform sales 
tax plan was endorsed at the meeting as 
preferable to the present luxury tax on 
jewelry. 

Work on remodeling the building at 21 
N. Pinckney St. has been started for O. M. 
Nelson & Sons, Madison jewelers, now lo- 
cated at 112 E. Main St. The present brick 
front is to be replaced with new stone, rais- 
ing the floor to the level of the sidewalk 
and making extensive interior changes. New 
furniture and fixtures will be installed. The 
new store will be a model retail establish- 
ment and is to be ready for occupancy 
within two months. During this period the 
Nelson jewelry store will continue to oc- 
cupy the E. Main St. store. 

At the annual meeting of the John P. 
Hess Co., operating a retail jewelry busi- 
ness on S. Main St., Fond du Lac, Wis., 
reports showed a favorable gain in business 
during the past year. John P. Hess was 
elected president and general manager of 
the company; Frank Leitenberger, vice- 
president, and Evelyn Klee, secretary and 
treasurer. The board of directors includes 
the officers and M. K. Raidy and Henry 
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Ross. The stockholders include employes 
who have been with the firm a number of 
years and allowed to acquire an interest jn 
recognition of services. 

Fight against the itinerant merchant has 
been renewed by Milwaukee jewelers and 
other merchants, who declare that the ¢¢ 
has lost thousands of dollars by its failure 
to enforce the so-called “transient mer- 
chant” ordinances. Outside merchants com- 
ing under the transient classification are re- 
quired to first obtain a permit from the 
mayor and file a $1,000 bond with the City 
clerk. During the last seven or eight years 
only a few such bonds have been filed. The 
ordinance, which was passed as the result 
of activities of jewelers and others, algo 
requires a daily fee equal to 10 per cent. 
of gross sales, not exceeding $25. The 
penalty for violation is $100 for each of- 
tense. 

Milwaukee jewelers will be represented 
in the trade booster trip under the auspices 
of the Association of Commerce jobbing 
division the week of June 6. Reservations 
have been made for a special train of seven 
coaches, which will carry more than 100 
local business men through the richest sec- 
tion of Wisconsin, Iowa and Minnesota, 
the itinerary to take in 45 cities and towns. 
Various folders, buttons and similar adver- 
tising novelties boosting Milwaukee and its 
industries will be distributed en route. E, 
H. Warnke, of E. H. Warnke & Co.; Ar- 
thur Kuesel, of the Kuesel Bros. Co., and 
William J. Boszhardt, of the Boszhardt- 
Possin Co., local jewelry jobbers, have 
signed for reservations and will make the 
trip. 

Members of the forces of O. H. Bingen- 
heimer & Co, and Fred J. Theleman, Mil- 
waukee, made up a party which motored to 
Chicago last week to attend a big league 
baseball game in the “Windy City.” Those 
who made the trip were Fred J. Theleman, 
James Havilsta, Robert Olson and Arthur 
T. Manthy. The trip to Chicago in Mr. 
Theleman’s car was thoroughly enjoyed ex- 
cept that the “flivver” developed some un- 
fathomable disorder. Running out of gas 
they were compelled to “beg” a supply from 
one of the homes along the famous Gold 
Coast of the North Shore just outside of 
Chicago. Being unable to again start the 
car the jewelers picked on Bob Olson, who 
confessed absolute ignorance of familiarity 
with mechanics, to investigate and he found 
a loose wire which had caused the trouble 
and baffled the experts of the party. The 
remainder of the trip was without any 
further trouble. At Chicago, the jewelers 
joined members of the Milwaukee Elks 
lodge, who had gone in a body to take in the 
baseball game in which a member of the 
lodge featured. 





Market Prices for Silver Bars 


The following are the quotations for sil- 
ver bars in London and New York as re- 
ported the past week: 


Domestic 
Selling Price Silver 


London U.S. Gott. Standard 
Date. Official. Assay Bars. Price. 
en 3334 605% 99% 
ER a ae hxc eS 33% 60% 99% 
ERY ED 6565 kane nee 33% 605% 99% 
Se A eee 337 60% 99% 
“a a re 34 61} 99% 
| i er 341% Holiday 99% 
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G. D. Davidson and Mrs. Davidson have 

gone on age trip to San Francisco and 
nto. 

mtred Levy, of England, Klein & Levy, 

New York, is spending some time here. His 

wife is with him. 

Charles E. Perham, San Pedro, has re- 
turned home, after about two weeks spent 
at Hot Springs for the benefit of his health. 
He wag materially benefited. 

The’ windows of the Crowell Optical Co. 
and those of Ewart & Co., Riverside, were 
broken recently and robbed of between 
$3,000 and $4,000 worth of goods. 

George E. Feagans has closed his home 
in Los Angeles and moved with Mrs. 
Feagans to Ocean Park, where he has taken 
rooms at a hotel for the Summer. 

E. A. George and the Brilliant Jewelry 
Co. both located in the Title Guarantee 
building, are recent accessions to the Los 
Angeles Wholesale Jewelers’ Association. 

L. R. Gillette, Watts, is preparing to move 
into a new building soon to be completed. 
Mr. Gillette is optimistic as to the outlook 
for business in this growing suburb of Los 
Angeles. 

Otto Jaeschke, head of the watch repair 
department of the G. D. Davidson Co., has 
returned to the store, after a vacation of 
three weeks, most of which was spent in 
motoring through southern California. 

B. V. Miller, formerly of Peoria, IIl., has 
bought the business of G. L. Skinner, 4811 
S. Vermont Ave. Mr. Miller’s son has be- 
come associated with him and the business 
will be conducted under the firm name of 
Miller & Son. 

Carl Bechtel, formerly in business in 
Venice, Cal., passed through Los Angeles 
recently on his way to Nevada, where he 
intended to resume business in one of the 
smaller towns in the center of a large min- 
ing and cattle country. 

Word has reached here that David Stein, 
Salt Lake, Utah, has discontinued his auc- 
tion and started a flat sale, preparatory to 
discontinuing business temporarily. Later 
he will renew his stock, install new fixtures 
and open again in the Fall. 

Mr. Eppenstein, representing the Iilinois 
Watchcase Co., is here calling on the trade 
and expects to be joined here soon Ly Eu- 
gene Eidelstein, of the same company. 
Maurey Mayer, of Mayer & Weins‘enk, 
San Francisco, is also here on a business 
trip. 

Samuel Prager, 741 S. Spring St. has 
so far recovered from the injuries received 
in his encounter with a robber in his store 
some time ago as to be able to resume his 
place again. He was seriously hurt about 
the head and was in a hospital for several 
weeks, 

Mr. and Mrs. H. H. Harris, proprietors 
of the L. Eaves Jewelry Co., Santa Barbara, 
lost practically all their personal effects by 
fire when the big Ambassador Hotel was 
destroyed. They were, at the time, on their 
way home by motor from San Francisco 
and did not know of their loss until they 
arrived at Santa Barbara. 

E. Bastheim and Herbert Brandt, the lat- 
ter a salesman for the E. Bastheim Co., iti- 
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tend to motor to the Yosemite scon and 
spend two weeks there. Mr. Brandt has 
just returned from a trip through central 
California, Nevada and Utah. He reports 
a general improvement in business in the 
San Joaquin valley, and fairly good busi- 
ness in Nevada, with slightly less activity 
in Utah. 

Among the out-of-town jewelers who 
have been here recently are: H. W. Hanf, 
son of Charles E. Hanf, San Bernardino; 
E. C. Miller, Van Nuys; C. J. McCormick 
and S. B. Clem, Redondo; R. F. Winslow, 
San Pedro; W. W. Hauk, Long Beach; A. 
J. Dutton, Anaheim; M. A. Stallmeyer, 
Fullerton; E. B. Finseth, Placentia; Ray- 
mond Finch, Covina; W. G. Barks, Mon- 
rovia; R. B. Wilson, San Bernardino; T. 
S. Lailey, El Monte. 

The window of S. M. Reinhardt’s store, 
509 S. Hill St., was broken at 5.30 a. M., 
recently. The glass had been cut with a 
diamond and a stone weighing six pounds 
was found inside. Merchandise worth $110, 
consisting mostly of blister rings and some 
souvenir coins, was taken. Singularly 
enough the burglar missed a $100,000 pearl 
necklace which had been left in the window 
by oversight. The box in which the neck- 
lace had been placed had been struck by 
the stone, thrown to one side and concealed 
under it. The necklace was one which had 
been left by a customer to be sold. Be- 
tween $1,500 and $2,000 worth of other 
goods in the window were not taken, the 
presumption being that the burglar was 
frightened away before finishing his work. 








Evansville, Ind. 





TRADE CONDITIONS 


May brought in a very nice volume of trade to 
the retail and wholesale jewelers of this city and 
they are expecting June to show some improve- 
ment in trade over that of May. Collections are 
reported very good and general trade conditions 
ccntinue to pick up. Both the local and out of 
town trade has held up remarkably well this 
year in view of the business depression, that has 
been general over the country. The outlook is 
fairly promising at this time and wholesalers are 
of the opinion that their Fall and Winter trade 
wili be brisk. They argue that the worst of 
the business depression is over and that things 
will get better right along from this time on. 





Carl Stocking, retail jeweler of Division 
St., has returned from a business trip to 
Rockport, Ind. 

Charles F. Artes, of the Charles F. Artes 
Co., Inc., 321 Main St., has returned from 
a business trip to Indianapolis. 

Earl Sisson, pearl buyer of Decker, Ind., 
was a business visitor in Evansville a few 
days ago and reported that there is now in- 
creased activity along the mussel camps 
along White River. 

T. C. Basye, Rockport, Ind., and secretary 
of the Spencer County Fair Association, is 
arranging the program for the next big fair, 
which will be held at Rockport during the 
last week in August. 

Jewelers at Winslow, Ind., will join hands 
with the other retail merchants of that town 
to give a Boosters’ Day sale some time in 
the near future. There will be several free 
attractions given by the merchants on that 
day. 

Walter O’Brian, who is connected with 
a large retail jewelry store at Columbus, 
Ind., is expected here within a short time 
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to visit his parents, Mr. and Mrs. R. B. 
O’Brian, of Line St. Mr. O’Brian formerly 
lived in Evansville and was educated in 
the public schools here. 

Joseph Schlomer, Mt. Vernon, Ind., has 
been absent from his place of business for 
the past week or so, due to a badly ul- 
cerated throat. A_ specialist was called 
from Evansville to look after his case. 
Clarence Schlomer, who is employed in a 
jewelry store in East St. Louis, ll, is in 
charge of his father’s store during his sick- 
ness. 

John & Anslinger is the name of a new 
retail jewelry firm that will open for busi- 
ness on June 1 at 206 Upper 3rd St. The 
members of the new firm are F. W. John, 
jeweler, now located at 300 Edgar St., and 
Joseph Anslinger, of 1033 Oregon St, a 
watchmaker. The new firm has selected 
a fine location and will carry an up-to-date 
line of jewelry. Both are well known to~ 
the local trade. 

Mrs. Rose Boyle Jageman, 71 years old, 
widow of Gus H. Jageman, who for many 
years was engaged in the retail jewelry 
business here, died at St. Mary’s Hospital 
on Monday, May 23, following an operation 
for appendicitis. She was a life-long mem- 
ber of the Church of the Assumption and 
was one of the best-known women in Evans- 
ville. She is survived by three brothers, 
one of whom is Harry Boyle, of Terre 
Haute, Ind. Mrs. Jageman had for several 
years been connected with the Hughes de- 
partment store here. 

Many of the local retail jewelers have 
been appointed on various committees to 
help arrange for the annual State conven- 
tion of the Indiana Elks that will be held 
in this city June 8 and 9. Among those 
who have been appointed on committees 
are Theodore Bitterman, of Bitterman 
Bros.; Mark Salm and Oscar Esslinger, of 
Esslinger & Salm; Ben Kruckenmeyer; 
Dave Cohn, of Kruckenmeyer & Cohn, and 
Dr. George C. Ridgeway, the well known op- 
tician. It is expected that the convention 
will bring about 2,000 Elks and their friends 
to Evansville. 





Traffic representatives of manufacturing 
companies which distribute their products 
through public merchandise warehouses will 
meet in convention at the William Penn 
Hotel, Pittsburgh, on June 16 and 17. The 
convention will be held under the auspices 
of the Shippers’ Warehousing and Dis- 
tributing Association, which was organized 
at Chicago a year ago for the general pur- 
pose of effecting standardization and sim- 
plification of forms, documents, practices, 
rules and regulations in the business rela- 
tionship between the manufacturers and the 
public warehouse industry. Uniformity, 
overages and shortages, taxation on stocks 
in warehouses, methods of billing, systems 
of reporting of stocks—these will be some 
of the general subjects which will be dis- 
cussed at the Pittsburgh convention. So- 
lution of the various problems with which 
shippers are confronted in distributing prod- 
ucts from factory through the public ware- 
house to retailer and consumer will work 
toward cutting down the costs of distribut- 
ing. Details regarding the convention may 
be obtained by addressing the secretary, Kent 
B. Stiles, 239 W. 39th St., New York. 
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NEVER-WIND 














A Good Selling Article 
Retails $35.00 sexi ciew 


Shows a Good Profit 
Guaranteed so Years 


Runs without Winding 


A Wonderful Window Attraction 


NEVER-WIND 


Stand 11 in. high, has 4% in. Porcelain Dial. 
Diameter of base 7 in. Clear Glass Globe. 


If your jobber does not handle 


Write Direct 


GIFFANY S2sex< CORPORAGION 


BUFFALO, N. Y. 





Le , 











New Haven Tambour No. 3 


Wm. Hobbs Clock Co. 


Incorporated 


10-12 Maiden Lane, New York 


Wholesale Distributors 

Seth Thomas Clock Co. 
New Haven Clock Co. Sessions Clock Co, 
Waterbury Clock Co. Wm. L. Gilbert Clock Co, 
Herschede Hall Clock Co. Western Clock Co, 

















HOPE MFG. CO. 


Trade Mark 


, DEHOPE 


Jewelry 


Enameled—Sterling—Plated—Plate 


Cuff-Links, Separable Buttons 
and Ribbon Sautoirs 


Wholesalers ask for price list and samples 
Retailers get information from wholesalers 


Factory and Main Office 
102 Friendship St. 
Providence, R. I. 


BRANCHES: 
243 Pitth Awe, .ocsscsss New York 
1102 Heyworth Bldg...... Chicago 
322 Phelan Bldg., San Francisco 














- ana There has been created a big 

demand for this Mazuza Charm. 
pol of Displayed in your show window, 
a Full Sized will add more sales to you. 


Plain 14K Gold....... $2.00 Set with Diamond, 14K 

Engine Turned 14K Gold. $2.50 ps4 > eens $8.00 each 
Zionist Emblem = Gold. $2.50 each starting | ee $1.00 
14K Gold Filled....... -50 each With Zionist Emblem... .$1.35 each 


Made by LIEBERFREUND BROS., Manufacturing Jewelers 
Originators of this Mazuza Charm—Sole makers and distributors. 


116 FULTON STREET - - = = - NEW YORK 














The New — Ribbon Bracelet iriting ceric 


Safe, strong, inexpensive and 
well made in the finest of rolled 
gold plate. 

Write us for the name of a job- 
ber near you who has them for 
Fall delivery. 


urers bl Ribb 
R.A.Shaw & Co., Attleboro, Mass. Manufacturers of ee lerinks, etc 




















Brocade and Engine-Turning 


Straight Line and Circular Work 
Artistic Designs. Brocading on all shapes of Articles. 


EARL R. MULCHAHEY 


95 Chestnut Street, Providence, R. 























H. H. Rude has returned from a short 
trip for S. J. Hammond. 

L. Winternalter, well-known jeweler of 
Butte, Mont., is here on a vacation. 

_ B. Bridges has just returned from a 
trip to Honolulu for the International Silver 


© soyd Haley, son of Frank Haley, has 
joined the force of Julius Wise, of 704 
Market St. 

Burr W. Freer, president of the Burr W 
Freer Co., has returned from an extended 
trip to the east. 

Clyde J. Schoenfeld, representing William 
Davidson, has returned from a trip around 
the Sacramento Valley. 

Fritz Barkan, diamond importer of. this 
city, has left for his northern trip through 
Oregon and Washington territory. 

Edwin H. Segerman of Wall & Dougherty, 
Honolulu, has been here for some weeks on 
a vacation and is now returning to Hono- 
lulu. 

William Fulton, manufacturers’ represen- 
tative has left for Los Angeles and the 
south generally, carrying the lines he rep- 
resents, 

Mrs. A. G. Heermance, wife of a Suisun 
City, Cal., jeweler, has come to San Fran- 
cisco on account of illness. She is now at 
the University Hospital. 

His first trip through California territory 
is being made by H. Railsback, representing 
the Frank Krementz Co., and he is rapidly 
becoming acquainted with the trade. 

A number of jewelers, as friends of the 
family, attended the funeral, on May 13, 
of Louis Levene, father of Emanuel Levene, 
a wholesale jeweler of 704 Market St. 

Horace H. Allen, local manager of the 
Oneida Community Ltd., has returned from 
a business trip to Los Angeles and B. F. 
Richardson, of the same firm, is now in the 
south, 

C. J. Grandjean, of the watch department 
of Nordman & Aurich, recently had an ac- 
cident which, it is feared, will incapacitate 
him for some time. He is at present rest- 
ing at San Rafael. 

A. W. Huggins and Mrs. Huggins have 
reached China, after visiting Japan. The 
home office of A. I. Hall & Son, of which 
Mr. Huggins is president, is taking a keen 
interest in their trip. 

Edward T. Willis, representing the Burr 
W. Freer Co., has just returned from a trip 
through southern California. Edward C. 
Prentiss, of the same firm, has returned to 
the home office, after traveling through his 
territory. 

Herman Winters, representing Wittnauer 
& Co., New York, formerly came here as a 
traveler. However, he married some 
months ago and has now made San Fran- 
cisco his home. 

F, L. McCabe, Pacific Coast manager for 
Manning, Bowman & Co., has returned for 
a visit of some two months to his San Fran- 
cisco headquarters. Mr. McCabe has been 
away for three months, traveling through 
the entire west. 

Gratification is being expressed in whole- 
sale jewelry circles that Bert Nordman, of 
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Nordman & Aurich, was elected national 
vice-chairman at the recent convention of 
material jobbers of the National Wholesale 
Jewelers’ Association. 

The University of California recently an- 
nounced that Maurice Huggins, son of A. 
W. Huggins, president of A. I. Hall & Son, 
has had the honor of receiving the Dupont 
Fellowship in chemistry for the coming year. 

California visitors in town last week in- 
clude Mark Lichtenstein, a leading jeweler 
of Bakersfield, who is here with his wife; 
S. F. Hollander, Eureka; L. Trumbly, Santa 
Cruz; J. D. Bennett, San Rafael; L. C. 
Koberg, Healdsburg, and Carl Noack, 
Sacramento. 

A distinguished visitor here is Paul Blum, 
representative of the J. Blum-Schwob Watch 
Co., of la Chaux de Fond, Switzerland. Mr. 
Blum, who is on a trip around the world, 
has covered the principal seaports of North 
Africa and Asia and is about to return to 
his native city, via New York. 

Among the eastern visitors in the city last 
week were: L. Finch, representing the 
Shiman-Miller Mfg. Co. of Newark, N. J.; 
“Dan” Child, representing C. A. Marsh & 
Co. of Attleboro, Mass., and Payton & Kelly 
of Providence, R. I., and Alfred Moss, rep- 
resenting the J. J. White Co. of Providence. 

Louis Strauss, of the California Jewelry 
Co., is on his way back from Honolulu, on 
account of the seamen’s strike, it is stated, 
Roger Cooper, of M. Schussler & Co., has 
also returned from the Islands. There seems 
to be a widespread fear that, if the strike 
continues, travelers may be marooned in the 
paradise of the Pacific. 

Edward V. Saunders, manager for the In- 
ternational Silver Co., has three men and 
one young woman whose duties consist sole- 
ly of “selling” advertising gratis, in the Cali- 
fornia territory, to dealers. The men ex- 
plain how to link up with national adver- 
tising, etc., and the young woman instructs 
sales girls in their duties and shows how 
to lay a table, etc., effectively. 

S. H. Friend, diamond merchant of 704 
Market St., and his daughter, Miss Frances 
Friend, are scheduled to sail from New 
York on June 11, by the Nordam. Mr. 
Friend will visit the European diamond 
markets and Miss Friend, who is an ac- 
complished musician, will spend the Winter 
in Vienna in order to pursue her vocal and 
instrumental studies at a conservatory of 
music. 

J. H. Spiro has just returned from a five- 
weeks’ business trip which he says was fair- 
ly successful. Mr. Spiro believes that con- 
ditions in all the northwest territory through 
which he traveled will not improve mate- 
rially till about the Fall of the year, as the 
market is overstocked in every line and three 
bank failures have affected jewelers who 
were depositors. The banks are those at 
Pocatello and at Bain, Idaho, and one at 
Tacoma, Wash. 

People passing the fifth floor of the 
Jewelers’ building, constantly ask the ele- 
vator boys to let them out, in order that 
they may see, at close range, the Rogers 
“Ambassador” display in the lobby window 
of the International Silver Co. Against a 
background of blue, the “Ambassador” pic- 
ture is displayed with “picture” lighting. 
Above it are flags, and in front is one Rog- 
ers “Ambassador” teaspoon. Edward V. 
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Saunders, manager, says that is his idea of 
advertising. A mass of silver would give 
a conglomerate effect, but the solitary spoon 
is the pivot, so to speak, of the whole dis- 
play, which often has a dozen or more peo- 
ple gazing at it. 





Pacific Coast Notes. 





Felix Friedlander, Portland, Ore., is hold- 


ing a sale, but he is not closing out his 
business. 

R. H. Leach, manufacturing jeweler of 
Bellingham, Wash., has been forced to en- 
large his establishment on account of in- 
creased business. 

Many improvements are being installed by 
L. H. Walgren, late of Menatchee, who pur- 
chased the jewelry and watch repairing 
establishment of W. E. Burger, Auburn, 
Wash. A department of optometry is being 
installed. 

L. H. Service, for many years owner of 
the Service jewelry store, 2203 Shattuck 
Ave., Berkeley, Cal., has announced his re- 
tirement from business, having sold his 
jewelry firm to his son, Leonard H. Service; 
W. E. Swim and W. S. Skoifield. The firm 
is still known as the L. H. Service Co., a 
name. it will retain. 

E. J. Jaeger, Portland, Ore., jeweler, and 
Mrs. Jaeger, expect to leave on June 15 for 
an extensive eastern and European trip. Mr. 
Jaeger will visit large jewelers of eastern 
cities, later sailing from Montreal for 
Southampton, England, after which they 
will visit a number of countries on the Con- 
tinent, including diamond centers. 





West Virginia Notes. 





Vernon, M. Neal, aged 41, who was 
associated in the jewelry business with 
his father, Olin V. Neal, at 5th and Mar- 
ket Sts., Parkersburg, W. Va., died sud- 
denly of heart failure at his home, 1006 
Charles St., in that city. He was a mem- 
ber of St. Paul’s M. E. Church South 
and of the A. O. U. W. He is survived 
by his widow and six children. 

A. Hirsh has had his jewelry store on 
Madison St., Fairmont, W. Va., entirely 
remodeled and transformed into a mod- 
ern store with new equipment through- 
out. He held a formal opening, which 
proved a great success. Many visitors 
went through the store and admired its 
beauties and splendid arrangement. Each 
visitor was given a carnation. 

A bucket of sand was the unusual hid- 
ing place for $400 worth of watches and 
jewelry stolen from C. D. Crawford’s 
jewelry store in Glen Jean, W. Va. The 
jewelry had been placed in the bucket 
near the scene of the robbery and though 
it had been exposed to all kinds of 
weather for several weeks, it was unin- 
jured. Two negroes were arrested for 
the robbery. 





Calmet’s old Dictionary says that the 
Arabian princesses wore golden rings on 
their fingers, to which little bells were 
suspended. The tinkling of the bells pro- 
claimed to people in their vicinity the 
high rank of the wearers. 
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Today It’s Style 
That Sells 





11,39, leg —S | There is no use denying the tendency to go without 
, things that exists today. 

Many a man has said to himself, “I’ll wear the old 
watch a little longer and won’t buy the new one just 
yet.” 





There is just one thing that will move him to get 
out of that “won’t buy” attitude and decide to pur- 
chase the new watch NOW. 








That one thing is a stylish case and dial design 
that just exactly strikes his fancy and arouses his 
desire to carry that particular watch. 


Of course he wants to be sure of accuracy and 
service at the same time, and will not buy an un- 
known, unstandardized timepiece which has nothing 
to recommend it but design. 


But style is the thing that swings the sale quickly. 
The jeweler who features South Bend Watches in 
the late models with the new 1921 dial and case 
originalities is splendidly equipped to get this busi- 
ness, and he knows that “South Bend accuracy” may 
be depended on to keep the customer permanently 
satisfied. 


Write for colored illustrations of new dial effects. 
Get this added stimulus behind your watch business 
now. 


SOUTH BEND WATCH COMPANY 
South Bend, Indiana 


For Years, Makers of Standard Railroad Watches. 


South Ip 
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partment shall prove mutually bene- 
ficial io our readers, it is desirable that the mem- 
bers of the trade generally communicate with Tur 
JEWELERS’ CircuLaR regarding 
device or plan which they 
nection with their business. 
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Background Color in the Show Window 


Color Complements and Contrasts . 





Written Expressly for The Jewelers’ Circular 




















NEXI to newspaper advertising, the show 
window is the retailer’s best advertise- 
ment. The window should advertise the 
goods sold in the store, and like a news- 
paper advertisement it should, first, attract 
attention; second, excite interest; and third, 
induce a person to purchase. The first can 
be accomplished by a novel and artistic 
arrangement of the merchandise and the 
color schemes to attract the eye and properly 
display the goods; the second and third, 
by showing goods in demand and offering 
special values or bargains. 

Much has been written regarding the 
methods used in dressing up show windows, 
but more attention should be given to the 
color of the background used in display- 
ing goods in order to attract the eye of the 
passerby and to make the goods show up 
more prominently. Window dressers have 
devoted so much time and study to neat 
and artistic arrangements that they have 
overlooked the background color upon 
which a great deal of the effectiveness of 
the display depends. 

In many instances it is wrong to make 
the same background serve for a large 
variety of different articles. There are 
some set rules to go by in selecting a color 
for the background of show windows, 
which it will profit the merchant to learn 
and put in use. 

Backgrounds should be of a color which 
will be complementary to the color of the 
goods shown. The principle to follow is 
that light-colored articles stand out more 
prominently the darker the background, and 
dark-colored articles the lighter the back- 
ground. The art lies in selecting the color 
which will harmonize with the color of 
the goods to be displayed. In other words, 
backgrounds and goods should be con- 
trasts of harmony, 

A great many péople are almost as sen- 
sitive to color harmony.as to harmony of 
sound. A discordant note in music shocks 
the ear, and badly selected colors offend the 
eye and repel observation. Good color con- 
trasts attract and hold the eye. 


Every color has its complementary color, 
and when used together the two brighten 
each other and are pleasing to the eye. Why 
this is so may be explained by the fact that 
when the eye looks at an object of one 
color, not the color itself, but its opposite, 


is the complement of yellow. For an orange 
the eye will absorb blue, its complementary. 

It is quite evident that when one color 
is seen, it is important that the next color 
the eye turns to shall harmonize with the 
color nature has formed in the eye, or an 
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that is, its complementary, is absorbed by 
the eye. If the eyes are closed the object 
will be seen, not in the color the eye saw 
when open, but in its complementary color. 

For instance, if you look at a red-colored 
object until your eyes are saturated with 
that color, then close them, the object will 
be seen with the closed eyes in a bright 
green, the complementary color for red. If 
you look at a bright yellow until the eyes 
are filled with that color, it will be seen 
with the closed eyes in a rich purple, which 


unpleasant shock will be experienced and 
the pleasing sensation of harmony destroyed, 

When a person gets partially color blind, 
he sees certain colors not in their true color 
but in their complementary color. Refer- 
ence to the table given herewith will enable 
the reader to locate the complementary col- 
ors and also those which would serve to 
make good backgrounds. 

All colors are combinations of: the three 
original colors, or primary colors as they 
are called, namely: red, yellow and blue. 
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OLAF OHLSON . 
Inventor and Master Watchmaker 


ACCORA 


The Various Dimensions of the Escape Wheel 
must not vary One Half-Thousandth of an Inch 


Waltham Octagon Opera Watch 
A gentlemen’s time-piece 
Extremely thin without sacrificing accuracy 
$95.00 and up 


IVIDE an inch into’two thou- 

sand parts and you have the 
limit of measurement variation 
allowed by Waltham in making 
this important wheel. 


For example, the impulse surface 
of the escape wheel tooth is a vital 
factor for an accurate performance, 
and when made within the lumit of 
measurement variation allowed by 
Waltham, it means the difference 
between variable and dependable 
time-keeping in your watch. 

Waltham horologists invented, and 
devoted years to perfecting, gauges 





that would measure so precisely these 
various important factors of the escape 
wheel. The variation which is present 
in the foreign hand-made watch has 
been eliminated in the Waltham. 


Therefore, we afirm that the Waltham 
Watch contains the world’s most accu- 
rately made escapement. This is frankly 
admitted by leading horologists, and is 
one of the reasons why the Waltham 
Watch is famous for its close and 
dependable time-keeping. 

The Waltham Watch contains more 
fundamental superiorities in its “works” 
than any other watch in the world. 
When you buy a Waltham your in- 
vestment is protected and you are 
assured of a life-long satisfaction. 


This story is continued in a beautiful booklet in which you will find 
a liberal watch education. Sent free upon request to the 
Waltham Watch Company, Waltham, Mass 


Makers of the famous Waltham air friction quality Speedometers and Automobile Time-pieces used on the world’s leading'cars 


WALTHAM 


THE WORLD'S WATCH OVER TIME 


Where you see this sign they sell Waltham Watches 











This advertisement is appearing in a wide list of national magazines and newspapers 
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The secondary colors, orange, green and 
purple, are formed from the primary colors. 
Orange is a combination of equal portions 
of red and yellow; green, equal portions of 
yellow and blue; purple, equal portions of 
red and blue. All other colors such as 
pink, lavender, olive, brown, etc., are made 
by mixing unequal portions of one or two 
of the primary colors with the other 
primary and by adding either white or 
black. Pink is about 45 per cent. white, 
50 per cent. red and five per cent, blue; 
brown is 75 per cent. black, 16 per cent. 
red and nine per cent. yellow. 

The table given below should prove use- 
ful in selecting the color for window back- 

















Taste oF CoLorR COMPLEMENTS AND ConTRASTS 
39 > 
38 S 
°F & 
Tal Es Other Suitable Back- 
. AC} ground Colors 
ba ce 
Se Oo 
White Black Purple, red, blue, green, 
brown, gray 
Gray Black Brown, Blue, purple, 
orange, red 
Black White Yellow, buff, cream, 
orange, light gray 
Red Green Olive, blue, white, light 
pink, yellow 
Yellow Purple Black, blue, white, dark 
brown, rich green 
Blue Orange Yellow, white, pale blue, 
red 
Orange Blue Purple, olive green, 
black, white 
Green Red White, yellow, orange, 
brown, pink 
Purple Yellow Lavender, orange, cream, 
pink 
Brown Sage Green, yellow, cream, 
white, gray 
Olive Maroon Red, brown, cream, 
white 
Lavender Cream Brown, purple, dark blue, 
dark gray 
Pink Straw Yellow, green, blue, ma- 
roon, 
Sage Brown Maroon, orange, red, pur- 
ple, white. 








grounds, but, of course, the window dresser 
must use his own taste and judgment. In 
this connection, it may be said that some 
colors lend warmth to the window and 
others coolness. Red and yellow, and 
shades and tints in which these two colors 
predominate, are the warm colors. Blue is 
a cool color. Blue and yellow mixed make 
green, which is also a cool color. Blue 
mixed with red produces purple, a warm 
color. Therefore, whenever a cool color is 
desired a blue or green background should 
be used. 

Certain colors are associated with certain 
feelings or moods of mind: Red, orange, 
vink and yellow with joy; blue and green 
with peace; purple, light brown and gray 
with seriousness, and dark brown and black 
with quiescence and sorrow. 

In a window where a variety of colors 
must be shown and the space does not per- 
mit of different backgrounds, the predom- 
inating color in the goods as a whole can 
be taken as the key in selecting the back- 
ground, and any articles that do not display 
well on this can be placed in front of 
those for which the background was chosen. 
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Very often white or light gray make the 
best background for a miscellaneous assort- 
ment of colors. 

A pure white background is one of the 
most serviceable. Besides being good for 
mixed dark celors, it is excellent for dis- 
playing light cclored goods of pink, red, 
lavender, blue, green, orange and yellow. 
White intensifies the color of goods dis- 
played upon it; that is, red is redder and 
green is greener when surrounded with 
white. When white is used as a back- 
ground, the goods of different colors should 
be placed as near their complements as 
possible. 

While it is best to have the background 
color a harmonious contrast to the color 
of the goods displayed, this is not always 
possible, due to lack of background ma- 
terial. For this reason the table subjoined 
gives a list of several suitable background 
colors. White, gray and black are not colors 
in reality, but are included in the list, as 
there are goods of white, gray and black 

mm BB. 





Useful Booklet or Folder for the 
Wedding Month 





(THERE is an art in setting the dinner 

table properly. Very formal dinners, ac- 
cording to the time-honored English cus- 
tom, are held at eight or nine o’clock. 
Informal dinners are held at an earlier 
hour. 

Mahogany tables show off silver and 
cut glass to the best advantage, but pol- 
ished quartered oak is also frequently 
used. A draw-cloth instead of the or- 
dinary table cloth is often used, because 
it allows the center of the table to be 
left clear for flowers in attractive vases 
of crystal or silver. 

If a draw-cloth is not used, a spotless 
white linen tablecolth should gracefully 
drape the table. The table-cloth and 
napkins should not be starched. 

Lighting plays an important part in in- 
creasing the beauty of the table. The 
lighting on the table should be rather 
subdued and soothing to the eye. Single 
candlesticks or candelabra may be used. 

In setting the table leave ample space 


between the places of the guests for the 


passing of plates to and from each place 
by the maid. 

It is inadvisable on the other hand, to 
display too much white linen, because 
this would make the table look scantily 
served. 

At formal dinners, each gentleman, be- 
fore being announced at the door of the 
reception room, is given a card on which 
is written the name of the lady whom 
he is to take into dinner. The hostess 
introduces him if he does not already 
know the lady designated for him. 

When all the members of the party 
have arrived, the maid announces quietly 
at the parlor door that “Dinner is 
served,” whereupon the most. dis- 
tinguished lady guest is escorted on the 
host’s arm to the dining room, the other 
members of the company following. The 
hostess herself, remains until the last, 
with the most distinguished gentleman 
guest of the party. 
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The members of the company remain 
standing at their places at the table un- 
til the hostess arrives. She!takes her 
seat at once and the rest follow. 

A neat card bearing the name of each 
guest may be placed on the napkin at 
the left of each place. The name should 
be written in a clear simple hand. 

Sometimes a rose is placed at the top 
of each plate. A little ribbon bearing the 
guest’s name is tied to the stem. 

On other occasions, the guest’s name 
is written neatly across the top of a 
daintily designed menu card. These little 
accessories serve as souvenirs. 

The service plate is placed at each 
cover. At the right of it are placed as 
many knives as will be needed before 
dessert is served. The soup spoon is 
placed outside of the knives. At the left 
of the plate forks are arranged. Both 
knives and forks are placed in the order 
in which they are to be used. 

If there are oysters, the oyster fork 
may be placed upon the plate. The fork 
or spoon to be used for pudding or 
pastry is placed crosswise in front of the 
service plate. Spoons and forks needed 
for the sweets, Roman punch or Sherbet 
usually accompany the plates containing 
these. 

On the menu, oysters, if served, come 
first; then follow soup, fish, entrees and 
joints, in order, care being taken that 
these be served without undue haste. 

Just before the sweets are brought on, . 
the relishes, salts and peppers are taken 
off on a large tray. Now follows the 
dessert. The dessert plate is set down 
before each guest, with a doily of dainty 
quality upon it. On this doily is placed 
the ice-cream and finger bowl, the latter 
partly filled with water in which might 
be placed the sweet-scented leaf of a ge- 
ranium. 

The coffee is sometimes served in the 
drawing room, where only the ladies as- 
semble after dinner, having withdrawn 
from the dining room at a signal from 
the hostess, the gentlemen rising and re- 
maining standing until the ladies leave. 
It is not considered good form for the 
gentlemen to protract their stay over 
their cigars beyond the conventional half 
hour, neither is it considered proper to 
linger late in the hospitable mansion 
after dinner—the guest of honor mak- 
ing the first move toward saying “good 
night.” 

Full evening dress is essential for both 
ladies and gentlemen at formal dinners, 
Tuxedos being permitted only when ladies 
are not present or when en famille. 





He: Did you ask your father if you could 
honor me by accepting my name? 

She: Yes, and papa’s gone'to the bank to 
see if they'd honor your name there.—Bos- 
ton Transcript. 

* * * 

Adam found Eve in tears one day. 

“What’s the trouble?” he asked sympa- 
thetically. 

“T do have the very worst luck,” mourned 
Eve. “While I was in bathing a caterpil- 
lar came along and just ruined my new fall 
wardrobe.”—American Legion Weekly. 
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.f Advertised in Saturday Eve- 
; ning Post and Literary Digest 
fortnightly during 1921. 





















Whe Points of 


-the pencil 
Point 4—Salability 


PAL, the pencil, sells to EVERYBODY be- 
cause he’s the king-pin of a type of pencil 
that has come to stay. Everybody uses a pen- 
cil, and everybody can afford a PAL, for he 
retails at $1. In Canada $1.50. 


Full pages in Saturday Evening Post and 
Literary Digest are telling PAL’S story to 
80% of your customers every two weeks. 
Most folks read one—or both—of these great 

_ magazines, with circulations in the millions. 
Then, the Sales Helps we supply—free—are 
real helps. 


PAL has fewer parts—simple and strong. 
Takes standard leads, carries extras and a 
good eraser. ‘Two styles only—Long, with 
pocket clip; Short, with ring in cap. Silver- 
plated finish, chased design. 

Write for the PAL Book—tells the whole story 


The Hoge Manufacturing Co., Inc. 
215 Fulton St. New York, N. Y. 


Canadian Representative, 
A. J. McCrae, 23 Scott St., Toronto, Ont. 
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Other Big 
Points 


—Profit 
—Turnover 
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Making Hay While It Rains 





Opportune Time for Constructive Work 




















HAT does a rainy day mean in your 
business? We expect to see such 
signs as “Rubbers,” “Umbrellas,” “Rain 
Coats,” hung out when it rains, in order 
to cash in on the wet weather, but aside 
from the possibility of making sales of 
something that fits in with rain, a rainy 
day is an opportunity. 

Selling nothing that fits into a rainy day 
particularly, perhaps you do not see at a 
glance just where such a day offers you 
any opportunity. The opportunity is there, 
however, if you will make use of it. 

In every store there are changes that 
have been contemplated for a long time, 
changes that merely involve moving show- 
cases or furniture. Those changes have not 
been made because there never seemed to 
be time and because you have never set 
any definite time for them, but have thought 
you would do it “sometime.” Sometime, 
like any time, is likely to be never. Make 
up your mind that the first rainy day you 
will take advantage of the dullness of bus- 
iness. and make such changes as can be 
made in one day. 

Perhaps you have contemplated no 
changes of such kinds. That is no reason 
why it might not be worth while for you 
to give the matter a thought. The store 
that never .changes its interior appearance 
looks so much the same to its customers 
year after year that they get the idea that 
its stock as well as its fixtures remain the 
same. Shifting things around, giving the 
inside of the store a different look freshens 
it up, and having a line of goods rearranged 
in a different place causes the line to attract 
attention and gives it a freshened appear- 
ance. 

There are some lines that sell better at 
one time of the year and some that sell 
better at another time. Obviously this indi- 
cates advantages in changing locations of 
such lines so they will make the strongest 
appeal to the most people at the time of 
the greatest demand. Changes in stock ar- 
rangement with that end in view may well 
be made on rainy days. 

There are sections of the store that need 
a thorough cleaning, more than can be 
given them outside of the normally busy 
hours of the day. That kind of work should 
be done on a rainy day, and it should be 
done, not postponed time after time for 
convenience’s sake. Housecleaning around 
the store is sometimes more important than 
almost anything that can be done. There 
are merchants who do not seem able to see 
dirt in their own stores, and the result is 
a condition here and there that actually re- 
pels customers. 

Some of these things that are neglected 
and perhaps not done at all injure the store’s 
reputation. Rainy days offer opportunities 
in this way to help the business. Con- 
ditions that become so familiar to the people 
in the store that they do not think of them 





may be noticeable to outsiders. It is a good 
plan to try to view the condition and the 
arrangement of the store with the eyes of 
a stranger. Look at things sometimes from 
outside of the counter, instead of always 
from behind it, looking out. 

There are times when the regular sched- 
ule may be changed to advantage if it 
rains. Perhaps a window is to be washed 
and changed tomorrow, and the weather 
turns bad today. Why not do that window 
work today and be ready for tomorrow’s 
good weather without that extra work on 
hand? 

I walk into a store on a rainy day and 
I find the proprietor with his feet on his 
desk, a big cigar in his mouth, and he 
says, “No use trying to do anything on a 
day like this. Business has stopped dead.” 

Very likely there is no use trying to 
develop any business on that day, but that 
is just the day to be working up business 
for some other day. It is just the day to 
be preparing advertisements, because the 
work can be done with the interruptions 
of busier days. Advertisement copy can 
be prepared ahead of time, taking unusual 
care in the work, writing and re-writing 
to get a hundred per cent. effectiveness. 

On a rainy day there is time to get out 
form letters to mail to the trade. There is 
time to write a few personal letters to 
good prospects. There is time to have a 
clerk take the mailing list to the .post 
office and have it checked up, getting rid 
of the deadwood on it. There is time to 
set some of the force at the task of ad- 
dressing envelopes to the mailing list in 
order to have a set or more than one set 
already to use when needed. The live mer- 
chant ought to be mailing out advertising 
matter regularly and once a week is not 
too often. It can almost be guaranteed that 
the merchant who will mail out a good form 
letter or circular every week to a mailing 
list of possible patrons, will increase his 
business largely from month to month. 

On the rainy day the merchant can sit 
down and go over the figures of his busi- 
ness and find out what he is doing and 
where he stands. It needs just a day, with- 
out interruptions, to go over accounts and 
the vouchers returned from the bank, to 
check up a little on inventory and see 
whether there is any increase of stock that 
ought to call for more insurance, 

On rainy days bills can be made out 
and the books brought up to date. More 
stores than ever before use bookkeeping 
systems that provide for keeping each 
credit customer’s account right up to the 
minute, but there is usually something to 
be done to be in position to hand 
a bill out at the minute it is de- 
manded. It is worth something to keep ac- 
counts up to date. Haven’t you had people 
come in to settle up and, not finding 
you ready for them, had them go away and 
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not come back until you sent for them? 

There is no better time for going over 
stock to make up a list of needed goods 
than on a stormy day. This work can be 
done then without getting into the way of 
the salespeople. Do it on the rainy day 
instead of waiting until a day or so later 
when you had expected to make up an 
order, or instead of waiting until a sales- 
man comes around and reminds you of 
your needs. 

Sometimes you can on a bad day do 
what will be worth even more to you than 
these things you can do in the store. You 
can go out and get acquainted with your 
business neighbors. It may be a good day 
for you and one or more of the merchants 
near you to talk over conditions relative 
to making the street in front of your stores 
more attractive. At such a time you may 
see the man across the street in a non- 
competing line and arrange with him to 
exchange mailing lists, or to co-operate in 
getting up such a list, 

Spend some of your time on rainy days 
in reading your trade paper from cover 
to cover, to get ideas of how other mer- 
chants have built up their business, of what 
you can do to improve your store. Study 
the advertisements of the fixture and equip- 
ment people and write a few letters to ad- 
vertisers, asking for information about some 
kinds of equipment you think you might use 
to advantage. Write, too, to manufacturers 
of lines you carry, asking them what they 
can do for you in the way of supplying 
selling and display helps. 

Make the day the occasion for improving 
your business ability. Dig into a book on 
advertising or store management. See that 
you know more about business at night than 
you knew in the morning... That’s a good 
rule for any day. There ought to be very 
few days when you do not learn somethin: 
about business methods. One little lesson a 
day will make you a much better business 
man in a yéar, and I don’t care how much 
you know about business today, you can 
learn something every day you live, and 
only in that way can you become a top- 
notcher, 

If you persist in learning business only 
by experience, you are doomed to a life 
of unnecessary mistakes. You have to 
learn through your own mistakes when you 
might be learning and profiting by the mis- 
takes of others. Make it your business, if 
possible, to find out how the successful 
man has done it, whatever it is, before you 
go ahead blindly yourself, probably doing 
it wrong at least once. 

No matter how bad the weather, try to 
come to business with a smile on your face. 
On a beautiful, sunshiny morning it may 
not be so important that you smile when 
you come into the store. The force will be 
apt then to be in good humor anyway. On 
a rainy morning they need your smile and 
cheerful manner to put them into a frame 
of mind where they will want to accom- 
plish something. Be cheerful yourself and 
you will make others cheerful in spite of 
the weather, and you will find yourself 
putting in a better and a more profitable 
day. A rainy day is your opportunity for 
many things. All you need is the inclination 
to make use of the opportunity. 
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1 Ash 7 
‘|| Hawkes Crystal Ash Trays 
: = ‘ 
y __ —reflect credit on your store 
W , Individual ash trays of the same luminous crystal as the 
y other table appointments will please the woman who takes ) 
‘) entertaining seriously—your most desirable customer. They ™ Cut Cie | 
. - . ” . a 
° will make her rely on your taste in her really big purchases. vt ty hee : 
Y You need not tie up much money because you have our immense stock Glass | 
) to draw upon. Just try a few of these trays in your window and re-order Sterling Silver. ) 
v as fast as they sell themselves—that will be pretty fast. We will start Mounted Glass 
) shipments to you on the day your order reaches us. noone Gold fi} 
ass 
\) Your Profit? Better than usual 3 Decorated ) 
DN yl = Enameled Glass 
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Individual Ash Trays. Copper whee len- & T. G. Hawkes & Company 4)" 
y graved. 3 in. diameter. No. 3352 Lines CORNING, N. Y. Inventors and Paten. ol 
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FREE ys 


Newspaper electro cuts 
free with first order for 
one or more rings. 











Hall Clocks 


We offer for early delivery an 
unusually large assortment 
of 


Tubular Chiming 
Hall Clocks 


fitted with Westminster Chimes 
on five tubes 
or 
Westminster and Canterbury 
Chimes on seven tubes 
or 
Westminster and Whittington 
Chimes on nine tubes 








14 Kt Green Gold 
Genuine Cut Diamond 4/100 


to Retail 


$15.00 


An ad like the above in your 
local paper will bring results. 


in Period design cases in both 
Bungalow and full size 


CATALOG UPON REQUEST 
Awarded Grand Prize at Pan-Pae. Int. 
Exposition, 1916 





f 


Wholesale prices on the No. 204 
above rings on application. The Herschede Hall Clock Co. 
McMillan and Essex Place 
Buffalo Jewelry Mfg. Co. CINCINNATI, 0., U.S.A. 
" New York Salesroom: " 
Brisbane Bldg. Buffalo, N. Y. Pacific Coast Rep., A. eae Sen. a = Francisce, Cal. 
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A Subscribers’ Inquiry Answered by H. Victor Wright, Director, Jewelers’ 
Research Bureau, Los Angeles, Cal. 

















urnover and Tax Return.—We have 
Fa peg deal in the JEwELERS’ C1BpcuLar about 
he cost of doing business and turnover in jewelry 
aly and other establishments. After reading all 
this we are tempted to ask you a question. 

(a) Is it customary when figuring turnover to 
consider the inventory at the beginning of the year 
or the figure at the end of the year? If one starts 
with $10,000 one is likely to have $15,000 at the 
finish, while $30,000 worth of merchandise may 
have been sold with an expense of perhaps $6,000. 
In such a case, would you figure that you had two 
or three turnovers and what was the cost of doing 

i ? . . 
bub) The Government claims when asking an in- 
come tax report, that the strictly cash discounts 
which our customers take off is that much less 
sold, but says nothing about the cash discounts 
which the dealer takes off. Would that be con- 
sidered that much less bought? If not, what is 
done with the cash discounts on the income tax 
vw using the inventory, do you deduct the 
liabilities reducing the stock to its net worth or is 
it taken at its gross worth?—P, B. 





NSWER.—These questions are compre- 
Pass answered by H. Victor Wright, 
director, Jewelers’ Research Bureau, who 

i follows: : 
Taking up the points _Taised by this 
jeweler in the order in which they appear, 
permit me, in the first place, to say that in 
determining the rate of stock turnover there 
are two figures to be employed—one is the 
cost of the goods sold during the period in 
question—the other is the average stock on 
hand, or merchandise inventory for the 
same period. 

“Tt will be readily seen, therefore, that in 
order to arrive at an accurate rate of turn- 
over, it is not the inventory figured at the 
beginning of the year, nor the inventory 
figured at the close of the year which is 
employed, but the amount of the average 
stock on hand for the period for which the 
rate of turnover is being determined. 

“If inventory is taken but once a year, 
then it is likely to be taken either at a time 
of year when stock is abnormally high, or 
at a time when stock is abnormally low, 
and, as we have often indicated, it is ex- 
ceedingly desirable that inventory should 
be taken at least twice a year, in which 
event the amount of the two inventory fig- 
ures should be added and divided by 2 in 
order to arrive at the average amount of the 
two inventory figures, or, preferably, a per- 
petual book inventory should be maintained, 
in which event a still closer average can be 
obtained and a physical inventory taken 
once or twice a year in order to compare 
with the book inventory and make the nec- 
essary adjustments to conform therewith. 

“Using the figures employed in the letter 
quoted: If the inventory figure at the com- 
mencement of the year was $10,000, and the 
inventory figure at the close of the year was 
$15,000, and no inventory figure was obtain- 
able in the interim, then we might reason- 
ably assume that the average stock on hand 
was $12,500, but this would at best be noth- 
ing more than an estimate. 





“Continuing: This jeweler speaks of hav- 
ing sold $30,000 of goods during the year 
and asks whether, in that event, two or 
three turnovers have been made. 

“Weare inclined to believe that this jewel- 
er is confused in regard to the manner of 
determining rate of turnover and that the 
$30,000 represents the sales for the period 
in question and NOT the cost of goods sold, 
for $30,000 if representing the cost of 
goods sold would probably represent $50,- 
000 at retail and the $6,000 expenses quoted 
would be so abnormally low as to make this 
appear exceedingly unlikely. 

“If this jeweler means that $30,000 rep- 
resents the cost of the goods sold, then this 
would explain his questioning—with an in- 
ventory at the first of the year of $10,- 
000, which would indicate three turnovers, 
or an inventory of $15,000 at the close of 
the year, which would indicate two turn- 
overs—which of these would be the actual 
rate of turnover, and in that event as- 
suming as we have suggested that the av- 
erage stock on hand for the period was 
neither $10,000 nor $15,000, but $12,500, 
then the rate of turnover would have been 
24/10%. 

“However, if the $30,000 quoted is in- 
tended to represent the volume of sales at 
retail prices, then with an average stock 
on hand of $12,500—assuming an average 
gross profit of 6624% on cost, which would 
mean $18,000 cost of goods sold . ($18,000 
plus 6624% equalling $30,000), this would 
give a turnover of 144/100 for the period in 
question. 

“Again, answering the inquiry as to what 
was the cost of doing business, we can only 
determine this by knowing whether the 
$30,000 referred to represents $30,000 at 
cost or at retail, but if the volume of sales 
at retail prices was $30,000 and the expenses 
$6,000, then the cost of doing business was 
20% ; whereas if $30,000 represents the cost 
of goods sold and there was an average 
mark-up of 6624%—making $50,000 sales— 
then the cost of doing business was only 
12% 

“Answering this jeweler’s inquiry as to 
what is to be done with the cash discounts 
obtained from manufacturer, wholesaler or 
jobber in the making of income tax returns, 
would say that as far as the net result is 
concerned it would appear to make no dif- 
ference whether the cash discount was de- 
ducted from the amount of purchases, there- 
by increasing the gross profit in the mer- 
chandise account, or whether these dis- 
counts were credited to a ‘Discount account’ 
and reported under the income tax returns 
as a distinct and separate earning under 
‘Other Income Earned,’ for which provision 
is made on all income tax blanks; but in 
our judgment the latter is the proper pro- 
cedure, because cash discounts should not 
enter into the merchandising account, be- 
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ing an earning entirely dependent upon 
whether one does or does not avail one- 
self of the privilege of making payment 
within the cash discount period, and the 
cost of goods to be charged to the pur- 
chase account, or to the merchandise ac- 
count, direct should be the invoice cost of 
the goods, less only such trade discounts as 
may apply thereto—as distinct from any 
cash discounts of which one may avail them- 
selves, or otherwise, within the discount 
period, or when the time of maturity is 
reached. 

“Replying to the last question which this 
jeweler raises, viz., in using the inventory 
to figure, do you deduct the liabilities, re- 
ducing the stock to its net worth, or is 
it taken at its gross worth—would say that 
the inventory figure to be employed should 
always be the amount of merchandise om 
hand, at cost or at market value which- 
ever is lower, entirely irrespective of 
whether the merchandise is paid for or 
otherwise. 

“It should, however, be seen, on the one 
hand, that only such merchandise is included 
in the inventory figure as represents legiti- 
mate purchases for which liability has been 
incurred—omitting, therefore, goods which 
are only being held on memorandum, 
etc—-while, on the other hand, it should 
also be seen that the liabilities include all 
unpaid bills applying to merchandise in- 
cluded in the inventory figure. 

“If this jeweler is in any further doubt 
regarding the points which he has raised, 
we will be only. too happy to endeavor to 
make our statement still clearer and assure 
him that we count it a pleasure and a 
privilege to be of any possible service in 
this regard.” 





Selling Sautoirs 





T HE present popularity of sautoir pend- 
ants, parcel holders and watch charms 
is deserving of some recommendation in 
window display. To call particular atten- 
tion to such offerings, something a bit dif- 
ferent is required than just a display of 
the sautoir offerings themselves. This can 
be effectively achieved by arranging a large 
representation of a sautoir suspended from 
a ribbon. The ribbon arranged in tri- 
angular form can be long enough to fill the 
greater space of the window and can 
terminate in a large cardboard diamond 
covered in black velvet. Fashioned upon 
this diamond cardboard so covered can be 
a display of seven or eight different sautoir 
offerings in the way of parcels, cameos or 
pendants. Surrounding this arrangement 
and on the floor of the window proper other 
specimens can be placed, the effort being 
to gain attention with the overgrown spec- 
imen which in turn would lead to others 
also included in the window. C. ¥, 





The modern surgeon remarked to his 
class: 

“As a matter of fact, gentlemen, the ap- 
pendix is wholly useless. Man would be 
infinitely better off without it.” 

“That’s prqpably true,” said a fourth-year 
student, “but without it 75 per cent of this 
class would go broke for practice, sir.”— 
Richmond Times-Dispatch, 
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FOR FINE WATCHES 


Ask yourself this question :-— 
“DO I SATISFY MY CUSTOMERS?” 


You answer: “Of course I do; if I 
didn’t, my business wouldn’t last.” 


Now ask yourself another question: 


“Are my customers pleased, or are 
they just satisfied?” 


There’s a difference. Take for exam- 
ple, your stock of watches; are they 
the kind that merely satisfy a want,— 
or are they in attractive Wadsworth 
Cases that please your customers and 
create sales? 


Think it over. 


THE WADSWORTH WATCH CASE CO., DAYTON, KY. 
Makers of Watch Cases Exclusively 


OFFICES: 


New York Chicago San Francisco 
17 Maiden Lane 31 N. State St. 150 Post St. 
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The Horological Questionnaire 





Written expressly for The Jewelers’ Circular by Lester B. Pratt 














Avutuor’s Note—Realizing that there is a scar- 
city of competent watchmakers employed or en- 
gaged in the jewelry business, this article is writ- 
ten at the request of the technical editor for the 
purpose of interesting the younger generation in 
the selection of watchmaking as an occupation. 
Among the mechanical occupations, watchmaking 
stands pre-eminent as a clean, profitable business, 
eliminating the monotonous routine of many other 
lines. The watchmaker has invariably been hon- 
ored as the highest exponent of human mechanical 
skill, and delicate precision instruments of every 
description come within the scope of the watch- 
maker’s ability. It would be impossible to operate 
our vast industrial system without the aid of 
accurate timepieces. Strictly speaking, the name 
“watchmaker” is a trade misnomer, as_ watch- 
making generally comprises the manufacture of 
watch movements, However, the name, “watch- 
maker.” in the jewelry business, is invariably 
applied to one who repairs watches, and a com- 
petent watchmaker or watch repairer should be 
able to make practically any part of the different 
kinds and models of watches now in use. 

If the remarks contained in this article are “old 
stuff” to the competent workman, we trust that 
it will be considered in the same spirit in which 
it is tendered, viz.: that of interesting ~ im- 
parting information ‘to the beginner.—L. B, P. 





(Continued fron: Technical Issue of May 4.) 


Question—IJn the last installment, we 
spoke of looking over a lot of old winding 
and setting wheels and selecting various 
sizes of tooth curves to use in connection 
with our little forming tool. Assuming that 
we have selected a dozen wheels of various 
curves, how shall we proceed to prepare 
them for use in our attachment? 

ANswEer—Our first operation will be to 
anneal the steel wheels in order to saw out 
the section required. The annealing may 
be quickly and efficiently done by placing 
the entire lot in a small iron pan and heat- 
ing to cherry red. Then remove from the 
flame and sprinkle sawdust on the lot as 
they cool. When steel is red or nearly red 
it will cause the sawdust to spark, but as 
the steel gradually cools, the sawdust will 
cease sparking and will simply char as it 
touches the hot steel. At the instant that 
this temperature is reached, the steel should 
be quenched in cold water. This method 


is known as water annealing and it renders 
the steel very soft for cutting, filing, etc. 

Assuming that the steel wheels are prop- 
erly annealed, then we shall select a tooth 





space that appears to be in good condition 
and saw it out. We will use only one tooth 
space, but we should cut out a section as 
wide as our holder shown in Fig. 49, and 
at least one-quarter of an inch in length 
if possible, in order to have sufficient stock 
to work with. We cut out the sections in 
a very accurate manner by making a small 
straight edge exactly the same width as our 
holder. A pin that will fit into the smallest 
tooth space we have at hand, is fitted into 
the extreme end of the straight edge exactly 
in the center. To use this straight edge, we 
simply insert the pin into the selected tooth 
space place the straight edge in the center 
of the wheel. With a fine pointed scriber, 
we scribe a line on each side of the straight 
edge. If we cut the section exactly to the 
line, we will have no difficulty in placing 
the section correctly in position in our 
holder. 

Assuming that we have all of the sec- 
tions cut out, we may harden the lot quickly 
by placing them in a small iron tube. Heat 
to a full cherry red and quench in cold 
water. Usually, we do not “draw” the 
temper on such pieces, but if they seem to 
be too hard, they may be drawn to a light 
straw color. This may be easily done by 
placing the lot in a small box of white sand, 
with a bright piece of steel laid on top of 
the sand as an indicator. The black scale 
and color may be readily removed from the 
steel pieces, by placing them in dilute 
Hydrochloric Acid for a few moments. 

To use these sections, it will be necessary 
to sharpen them, which may be easily done 
by placing them on the oilstone and rubbing 
them a few strokes with the tip of the finger. 
We only face off one side, so we can quick- 
ly select the sharpened side when required. 

QuEsTIoN—Assuming that we have all of 
the sections properly hardened and sharpened, 
how shall we proceed to form our cutter 
blanks with them? 

ANSWER—Our cutter blanks have all been 
turned and lapped to uniform thickness and 
turned to the correct diameter. We may 


now place a single blank in the cutter arbor 
and produce the correct form with the aid 
of our little forming tools. We should strive 
to place the form of the tooth curve in the 
center of the cutter blank, therefore, the 
first step should be to turn the blank to V- 
shape edge with the point in the center. We 
may do this quickly with a hand graver 
sharpened to a V-point. Then we may use 
a round pointed graver and turn the blank 
as close as possible to form, using the little 
forming tool simply as a guage. To pro- 
duce the exact form required, we shall 
mount the section in our holder and place 
it in the tool post of the slide rest. It is 
very essential that the top of the forming 
tool (in this case, the top of the section) 
be set exactly radial with the center of the 
blank, for if we set the forming tool above 
or below center, we will change the form 
of the tooth curve. We must also set the 
forming tool, so that the tooth curve is 
exactly parallel with cutter blank, other- 
wise, we will produce a form that is not 
parallel with the sides of the blank. 

In using this style of forming tool, we 
should bear in mind that it will not stand 
heavy cuts, such as may be done with a 
master former, therefore, we should be 
careful with it. With the aid of a glass, we 
may bring the forming tool to the required 
position and slowly drive it against the 
cutter blank. We may readily observe when 
the complete form is produced. 

No matter how carefully we perform the 
forming operation, we will observe small 
lines or tool marks in the finished form. 
These cannot be avoided in any turning op- 
eration of this character, but they may be 
eliminated to a great extent by careful 
burnishing. For this purpose we shall re- 
quire a small round-nosed burnisher, rounded 
sufficiently to fit the form. It need not be 
exactly a fit, as it is used as a hand tool. 
We remove the slide rest and use the T 
rest when burnishing. A small amount of 
oil is applied to the cutter blank and the 
lathe is run at a slow speed. By using the 
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glass and running the burnisher carefully 
over the finished form, we may smooth most 
of the ‘tool marks, without changing the 
form to any appreciable extent. 

As far as the form of the cutter blank 
is concerned, we are finished with this par- 
ticular blank. We may now lay it aside 
and proceed to produce the forms on all of 
the other blanks we have on hand. Each 
blank should be finished very carefully as 
they will be valuable tools, will last us a 
jong time and may be sharpened whenever 
necessary by grinding with a special wheel, 
which will be described later. 

Question—Assuming that we have all of 
our cutter blanks properly formed, what 
type of cutter shall we require to mill out 
the tooth spaces? 

ANSwER—To mill out the tooth spaces, 
we shall require the 30° angle cutter as 
shown in Fig. 48 in the last installment, also 
a flat saw % of an inch in diameter by .020 
of an inch in thickness. Assuming that we 
have no saws on hand, we shall make, say 
a dozen. For this purpose, we shall re- 
quire some flat steel stock, which may be 
purchased, rolled to thickness and annealed 
ready for use. All we need do is to mark 
out circles with a pair of dividers and saw 
out as marked. If we mark them out slight- 
ly larger than 54 diameter and saw closely 
to mark, then we may hold the blanks in 
a wheel chuck to bore out the arbor hole. 
The saws should fit the arbor closely with 
no perceptable side shake. Assuming that 
we have the lot sawed out and holes bored 
to fit the arbor, then we may place all of 
them on the arbor chuck and turn the 
diameter to 5@ of an inch. 

Question—What type of cutter shall we 
require for milling the teeth in the saws? 

ANSWER—Our 30° angle cutter will be the 
proper cutter to use for this purpose. As 
we have the lot of saws turned to the proper 
diameter on the arbor chuck, we may simply 
proceed with the milling operation. All we 
need do is to remove the arbor chuck from 
the spindle in order to set our index plate 
and latch in position. With saws of this 
type we prefer 60 teeth, as most of our mill- 
ing with such saws consists of deep cuts, as 
are required in milling the tooth spaces in 
pinion cutters, and in such cases it is a 
pleasure to use a sharp fine tooth saw. In 
our pinion cutters, we must necessarily use 
a coarse tooth cutter in order to preserve 
the tooth curve we wish to produce, but 
whenever possible in any milling operations 
we prefer a fine tooth cutter as they work 
much smoother in the watchmakers’ attach- 
ments. 

The watch factories use wheel and pinion 
cutting machines that are very heavy and 
substantially built. In such machines, a 
coarse tooth cutter may be used to good ad- 
vantage as the vibration is reduced to a 
minimum. But for the watchmakers’ lathe, 
the fine tooth cutter is much better adapted. 

Now, to proceed with our saw milling op- 
eration; we shall place the pointer of the 
index latch in position on the 60 circle of 
the index plate. Then we may place the 
30° angle cutter in the arbor of our wheel 
cutting attachment and adjust the heighth 
of the spindle, so that the top face of the 30° 
cutter is exactly radial with the lathe center. 
We should also observe that the main slide 
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READING over an advance copy of our 

program for to-day and to-morrow 
has inspired me with the fullest confidence 
that out of this Horological Conference will 
come some very good results, The sub- 
jects for discussion are well selected, and 
well arranged in relation to each other. 
The National Research Council evidently is 
a master hand at such work. Our horo- 
logical craft may well congratulate them- 
selves that their fellow-member and friend, 
George W. Spier, knew where to go when 
he wanted to get the prestige of some pow- 
erful and nationally recognized body back 
of his efforts to encourage the training of 
more and of better watchmakers. 

The topic assigned to me should be, in one 
way, the easiest subject to handle on the 
entire program. “The Scarcity of Watch- 
makers” is a fact so painfully, so grievously 
well-established, in the experience of the 
watch trade that if they and the watch- 
making schools were the only interests 
represented here, it would be hardly neces- 
sary to say a word on the subject. But 
the National Research Council has, with 
broad vision, recognized that our problem 
has a significance not confined to the watch- 
trade, and this meeting includes representa- 
tives of the highest general educational in- 
terests in the country, of rehabilitation 
training, of trade journalism, and of great 
manufacturing concerns, and mostly for 
their sake, I will be-glad to tell you some- 
thing of what experience has taught me con- 
cerning the shortage of watchmakers. In 
all of the talk we will hear about the watch- 
maker, just what sort of a mechanic is re- 
ferred to? I will try to make that point 
clear. He is the man who repairs your 
watch—not the man who has a part in the 
making of it. Most of the watches worn 
to-day are made in factories where auto- 
matic machines do much of the work, and 
where such hand-work as is done, is highly 
subdivided, so that the average man who 
works in a watch factory need know only 
one part of the work. Subdivision of work 
in watch factories makes each man’s task 
comparatively simple; the object is indi- 
vidual speed; this principle results in the 
wonderful value given for the money when 
you buy a watch of any of the good Ameri- 
can makes, 

It seems paradoxical to say—“Watches 
are not made by watchmakers” or, “Watch- 
makers do not make watches,” but accord- 
ing to watch-trade usage, those seemingly 
absurd statements are strictly correct. The 
explanation is that while the factory opera- 
tive does one thing repeatedly, just one thing 
out of the hundreds involved in making a 
watch, the competent watch-repairer or, ac- 
cording to usage, watchmaker, must be able 
himself to do the most of the entire variety 
of operations in watchmaking, using the 
tools in his bench and his own comprehen- 
sive knowledge and skill. This watch- 


maker must understand the physical laws 
and mechanical principles governing the ac- 
tion of the mechanism of the watch; must 
possess masterly skill in fundamental 
mechanical operations, such as the finest 
filing and turning, the heat-treatment, 
grinding and polishing of steel. He must 
be expert in a multitude of difficult special 
operations, truing and poising delicate 
balances, shaping overcoils on the hair-like 
tempered steel wire of balance-springs; 
microscopic riveting, spinning and swedging, 
drilling, tapping and fitting parts, to men- 
tion only a very few of his operations. 
Apart from knowledge of principles and 
delicate manipulative skill, the watchmaker 
must possess a faculty which resembles that 
of the physician in diagnosing human ills. 
He must be able to take a watch which, 
apparently in good order, yet fails to keep 
time to the marvelous exactness required 
nowadays, and must analyze its behavior 
under varying conditions, deduce’ the rem- 
edy, and apply it with certainty and skill. 
The intricate knowledge and skill required 
of a competent modern watchmaker would 
justify classing his vocation with some of 
those which are rated as “professional.” 

Please note that I say that it is the 
“competent” watchmaker’s ability which ap- 
proaches professional standards. One of 
the good things this conference could do 
would be to devise some way for the pub- 
lic to distinguish the competent from the 
other watchmakers, more economically than 
by trying it out on their watches. If we can 
set in operation a plan to certify the higher 
grades of ability of watchmakers, we will 
provide a country-wide stimulus toward the 
attainment of high standards of knowledge 
and ability. Such stimulus at present ex- 
ists only here and there. 


After having pointed out the difference 
between the average watch factory opera- 
tive and the man who is termed, “Watch- 
maker,” it is in place here to explain that 
it is not meant to suggest that the watch- 
factories do not need the services of watch- 
makers. The factories do need the very 
ablest of watchmakers to design new 
models, to superintend operations, to do 
the wonderful work of adjusting to tem- 
peratures, positions, and isochronism, and 
to repair watches. Watch manufacturing 
companies are affected by the shortage of 
watchmakers not only for service in their 
factories, but also because it is to their in- 
terest that their product, in the pockets of 
their patrons, be kept in good time-keeping 
order. A shortage of competent watch- 
makers works against the interest of the 
watch manufacturer both inside and outside 
of the factory. 

It must not be forgotten that American 
time-pieces, in order to keep pace with for- 
eign competition, even in our home mar- 
kets must be subject to continual technical 
improvement. The experience of the horo- 
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‘cal world has been that most of the im- 
fos ments in time-pieces have been made 
Pr atchmakers who, whatever their later 
iene may have been, had the founda- 
‘on of thorough technical knowledge and 
iebirtence as watchmakers engaged in re- 
pairing watches. So the present shortage 
of watchmakers includes, as one of its 
menaces, a lack of fertility in new inven- 
tions which tends to give the very active 
European competition an advantage very 
hurtful to our own industry. 

The very fact that the National Research 
Council has called a conference to discuss 
the scarcity of watchmakers, proves that 
our subject must be of much wider reach- 
ing importance than concerns the watch 
trade alone. That this is so, a little reflec- 
tion will make very clear. In a complex 
organization like the society in which we 
live, exactness of time-keeping is so vital 
4 thing that what concerns it, is really a 
public concern. When it is seen that there 
is an inadequate number of the men who 
must be depended upon to keep the nation’s 
time pieces efficient, then it becomes a mat- 
ter of importance to the people in general 
that the inadequacy be remedied. 


Nor should it be over-looked that other 
industries, and our scientific research labora- 
tories, upon which industrial achievement 
so much depends, draw quite heavily upon 
the ranks of the watchmakers for men to 
carry on certain kinds of difficult mechani- 
cal work. The watchmaker’s work makes 
of him a mechanic of peculiarly wide 
range of knowledge, and he is an unusually 
resourceful general mechanic on fine work 
—more resourceful than some other types 
of mechanics equally skilful. This gives 
the watchmaker a special economic value 
on account of his adaptability, which must 
be borne in mind in appreciating the need 
for encouraging the training of more watch- 
makers, and of stimulating higher attain- 
ment in that work. 


One of the by-products of the scarcity 
of watchmakers is the annoyance people are 
subject to in waiting a long time for com- 
pletion of repairs. But much more serious 
isthe great total of the loss which the pub- 
lic suffers from poor work done by incom- 
petent repairers. The existence of so many 
of these incompetents is of course directly 
related to the scarcity of real watchmakers. 
The kind of work these botchers do is well 
expressed by their often used term, “get- 
ting by.” They inflict a double waste upon 
the public—by spoiling watches and by 
charging for spoiling them. Another na- 
tionally significant aspect of the scarcity of 
watchmakers was discovered during the late 
war. Military preparedness nowadays re- 
quires that there be available for service 
large numbers of skilled mechanics. An 
exceptionally important type of mechanics 
needed in modern warfare are what is 
known as “instrument repairers.” The war 
department, in 1917, found that competent 
watchmakers had the particular kind of 
trained skill needed for instrument repair 
work, It was “guessed” at first that enough 
watchmakers would volunteer or be drafted 
to make up the number needed. But in 
spite of regular volunteering, the draft, and 
later special appeals for volunteers from 
amongst watchmakers exempt from draft, 
and in spite of the splendid response of the 
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watchmakers for Army and Navy service, 
the government found that there was a 
shortage of several thousand watchmakers 
even after fine-combing the country, and it 
was necessary then to adopt the risk plan 
of training men for this work, after the 
war had begun. In this work of training 
these men, it was our privilege to help; I 
will tell you how, in order that you may 
know that it is from experience that I 
speak, in discussing the military importance 
to the country of having an adequate num- 
ber of watchmakers to depend upon in time 
of need. 

In 1918, the War Department contracted 
with the Bowman Technical School to train 
six hundred and fifty soldiers as instru- 
ment repairers for the Army; two hundred 
and sixteen of these completed the course 
of instruction up to the time of the armis- 
tice, when all Army training was discon- 
tinued. In the Navy also, the shortage of 
watchmakers compelled the establishment 
of aviation instrument repair schools. The 
chief instructors of these schools at the 
principal naval stations at Pensacola, Flori- 
da, Cape May, N. J., and Great Lakes, IIl., 
were graduates of our school, watchmakers 
who enlisted in the Navy in response to the 
special appeal for watchmakers. The ex- 
perience of these young men in the Navy, 
and our experience in Army instrument re- 
pair training, agrees in the most important 
particulars. It is true that most of our 
American soldiers and sailors proved mar- 
velously apt in absorbing intensive mechani- 
cal training; they accomplished wonders in 
the unavoidably short time which could be 
allowed for their instruction. But not even 
genius could learn in a few months what a 
proficient watchmaker requires several 
years’ training and experience to learn. So 
the experience of the late war teaches us 
that one of the elements of future military 
security should be provided by doing some- 
thing now to encourage a larger number of 
young men to learn watchmaking. The 
present shortage is an element of weak- 
ness. Certainly the idea is not to train 
watchmakers for war; we hope never to 
see another war; but we know that the 
civilian scarcity of watchmakers which ex- 
ists now, would become a military scarcity 
of instrument repairers the instant the mis- 
fortune of war comes, if it does; and what 
we propose is that for the ever-increasing 
civilian needs most of all, and for the much 
more remote but vitally important pos- 
sibility of military needs, this conference 
should devise some way to encourage the 
entrance of more young men into the watch- 
makers’ craft. 


It might be asked whether there is any- 
thing about watch work which deters young 
men from entering it, thus accounting for 
the shortage of workmen? In answer to 
such question I would say, unquestionably 
“no.” On the contrary I believe the voca- 
tion of watch work offers young men more 
advantages than most occupations, and, 
upon strict analysis, some advantages over 
even some of the professions. The latter 
word suggests the reason I heard given by 
one young man for not entering a school of 
watchmaking. He said, “I might as well 
learn dentistry, and then I would have a 
profession.” Now this young man was at- 
tracted by the personal dignity attached to 
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professional work. There are many very 
excellent young men who in choosing their 
vocations consider it desirable to invest 
their schooling time in some line of work 
which upon graduation means a professional 
standing. The professions are dignified be- 
cause the public recognizes that a superior 
degree of cultivated ability is required in 
order to practice them. In the latter re- 
spect, we believe that the work of the 
watchmaker can be, and should be, carried 
to a degree of cultivation which would 
place it on a professional basis. That 
should be our aim. At present, we may 
consider the watchmaker’s work as “semi- 
professional.’ Let us now do something 
which will result in giving due public recog- 
nition to the young man who devotes the 
great amount of time and expense necessary 
to acquire proficiency in the horological 
craft. Let us given him an opportunity to 
take an examination, under some auspices 
of national prestige, which, if passed, will 
entitle him to an appropriate certificate. 
This would be a practical start, and from 
it could be developed what would eventually 
make of the horological science and art, a 
true profession. For the present, it would 
encourage desirable young men to choose 
watch work as their vocation, and it would 
stimulate many now working in this field 
to study and improve their ability in order 
to win a certificate. It would encourage 
good horological schools by helping them to 
prove the ability of their graduates. It 
would gradually reduce the shortage of 
watchmakers, and supplement all other 
measures to the desired end. Certification 
has been attempted in the past. Why has 
it failed hitherto? Because the authority 
back of the certificate has possessed at 
most only state-wide prestige. What might 
be recognized in one state may not be 
known in another. The certificate must be 
granted by authority of some organization 
or body nationally known and respected. 
Otherwise the plan will not work to ac- 
complish what would be expected of it. 


So far in this discussion, I have spoken 
mainly of effects of the Scarcity of Watch- 
makers by which the public suffers. A 
long story could be told of the disadvantages 
which the watch-trade itself suffers because 
of the shortage of workmen, but as this con- 
ference is not a watch trade convention, 
strictly speaking, I will not burden it with 
a recital of those troubles. 

It was estimated, by a method which 
seems reliable, about the end of 1920, that 
the shortage of watchmakers amounted to 
approximately 4,000 men. The question 
may be raised as to the effect of the pre- 
vailing industrial depression upon the 
scarcity of watchmakers. My answer to 
that question is of course the result of my 
impressions, from being constantly engaged 
in the placement of men in positions in the 
watch trade. I keep in touch with hun- 
dreds of our graduates. When any of them 
want to change positions, for any reason, 
they generally write to me for addresses 
from my list of jewelers who write to the 
school to secure the services of graduates. 
This work keeps me in touch with em- 
ployment conditions. My impression is that 
the industrial depression has had no ma- 
terial effect upon the scarcity of watch- 
makers. In this it is the same as in previous 
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essions which I have seen during the 
five years, while connected with 
the school. The effect seems to be here and 
there a local or individual matter, but hav- 
ing no bearing upon the aggregate shortage 
of watchmakers. The underlying fact is 
that the volume of work, watches to be 
repaired, does not decline during a general 
industrial and business depression. Here 
and there an individual may be affected, for 
example a proprietor of a very small re- 
tail business, finding merchandising dull, 
may dismiss his watchmaker and do his 
own work; but this could not apply to the 
average or to the better types of establish- 
ment which employ competent workmen. I 
know of only one good workman who had 
to change positions as a result of the de- 
pression, which closed an industry causing 
several hundred families to move out of 
town, and in that one place alone of all 
those I know of, there occurred a shortage 
of work. What happened illustrates the 
constant demand for good workmen. This 
man asked me to put him in touch with 
a new position. I wrote several jewelers 
whom I knew needed watchmakers; two 
of them wrote to the watchmaker but the 
third went two hundred miles to see him, 
to make sure of getting him, and closed 
the bargain at the same high salary he had 
been receiving; watchmaker’s wages do not 
fluctuate. 

The scarcity of watchmakers seems to 
be growing rather than diminishing. This 
is not surprising when we consider that the 
population of the country is increasing 
rapidly, and that besides the effect of this, 
classes of people are constantly being 
obliged to adopt the custom of carrying 
accurate watches now, who formerly car- 
ried none. 

The need of watchmakers is increasing; 
there is a great shortage of them now, 
and the shortage is growing. This con- 
dition is an increasing menace to public 
welfare. The problem of how to lessen 
the scarcity of watchmakers is the prob- 
lem before this conference, and it is a 
problem worthy of our very best thought 
in the effort to find a practicable solution. 


Talk 
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a is the small change of the devil 
and he favors unlimited coinage—Puri- 
tan, 

How many homes have been broken up 
just through talk? How many have com- 
mitted suicide—just through talk? How 
many inriocent lives have been wrecked— 
just through talk? When an evil thought 
regarding another enters your mind, do 
not grant it homage. Drive it out lest it 
infect your whole system. If you suspect 
one of your fellowmen of wrong doing, do 
not impart your suspicions to another, for 
talk travels fast. If you are not sure of 
what you suspect, never give your thought 
voice. You do not know what harm it may 
do. Do not slander your employer or any 
of his associates even though you may 
suspect them of wrong doing. You have 
no right whatever to judge them and nine 
chances out of ten it is your own evil mind 
which makes you think evil of your fellow 
associates. If you can’t say something good 
about a person, don’t say anything at all.— 
E. K. L., The Morse Dial. 
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Introduction 
Assuming the desirability of the certifica- 
tion of watchmakers as a means of stabiliz- 
ing the profession, the question becomes 
one of a practical means of carrying it into 
effect. The following suggestions are 
offered for your consideration: 


I—Technical Aspects of Certification 

1. Aims of Certification. The certifica- 
tion of watchmakers, to justify itself, should 
accomplish certain aims. Among these may 
be mentioned the following: 


(a) To eliminate the untrained and incapable. 

(b) To protect the public from malpractice, par- 
ticularly from accidents resulting from malpractice 
upon the watches of railroad trainmen. 

(c) To elevate the trade to a respected profes- 
sion; to give each man a standing in his com- 
munity of a well-paid professional man rather than 
a skilled workman. 

(d) To draw men to the profession in sufficient 
numbers to meet the normal needs of the country, 
and also sufficient to be a latent agency available 
for the construction of delicate apparatus and 
munitions in time of national stress. 


2. Grades of Certificates. In the process 
of issuing certificates, let the method of cer- 
tification separate the men into several 
grades depending upon their ability. This 
is similar to the procedure of certification 
of teachers in the public schools, and fur- 
thermore, is practical. Having several 
grades will make every man in the trade 
realize his shortcomings, and there would 
always be present the stimulus for him to 
improve himself. It will also permit the 
admission to the trade, with proper safe- 
guards to the public, of men having only 
the requirements necessary for the most or- 
dinary piece of work. Let the man having 
the minimum requirements be granted a 3rd 
grade certificate. By virtue of his certifi- 
cate he would be permitted to work on low 
grade time pieces such as clocks and non- 
adjusted watches, but preferably under the 
direct supervision of another holding a 
higher grade certificate. Then there might 
be two grades of men who work on high 
grade time pieces but with the degree of 
adjustment after repairing greater in one 
case than in the other. 


3. Methods of Certification. The process 
of certification as it must be handled at the 
present time must be able to care for two 
large branches of the subject. One is the 
certification of the young men just graduat- 
ing from the trade schools; the other, 
which is by far the more important at the 
present time, is that of certifying those now 
practicing their profession. Most of those 
now doing repair work are no longer in 
their youth and are far removed from their 
boyhood text-books, A method of certifica- 
tion based upon their knowledge of books 
and technical subjects would eliminate many 
who are certainly qualified to continue to 
ply their trade, but who acquired their edu- 
cation from the school of experience. With 


the present shortage of watchmakers, it cer- 
tainly would be inadvisable to take any step 
which will eliminate a single qualified indi- 
vidual. 


4. Kind of Examination. The holding 
of a suitable examination for certification 
will present some difficulties. Since the 
watchmaker’s work is an art depending 
largely upon the skill of his fingers and 
eyes, an appreciable portion of his rating 
for certification should be based upon the 
ability which he can show in actually re- 
pairing a watch. His work might be judged 
by requiring that it be adjusted so that the 
performance of the watch will be within 
prescribed limits of accuracy. The exam- 
ination, therefore, should consist of an as- 
sembled part or written test, lasting a few 
hours covering theoretical questions, and of 
an actual job of repair and adjustment work 
which the applicant probably would be per- 
mitted to prepare at his leisure and submit 
for grading to some authorized agency. The 
theoretical questions would, of course, be 
different for each examination, but the prac- 
tical portion of the test would be a fixed, 
well-known, standard test. 


5. Adjustment Test. The details of the 
adjustment test can easily be arranged but 
the following is suggested as one arrange- 
ment which, it is believed, will prove to be 
practical and one which will cause each man 
to improve upon his work, It is based upon 
the assumption that if a man can, with 
patience and deliberation, do a certain job 
exceedingly well, it is reasonable to believe 
that he has the ability to do the average job: 
with satisfactory speed and quality. Sup- 
Pose, for example, that the adjusting por- 
tion of the test consist of something similar 
to the following: 

(a) Let the minimum requirement for a third 
grade certificate be that the applicant must be 
able to take a watch (of any grade or size) apart, 
and clean, oil, and assemble the parts so that 
the position error of the watch will not exceed 
forty seconds; that is, the slowest rate in any of 
the five principle positions will not differ from the 
fastest rate in any of these positions by more 
than forty seconds per day. 

(b) Let the minimum requirement for the second 

grade be that the applicant can take any repair job 
he may encounter in his trade, such as re lacing 
a balance staff or making spare parts, and be able 
to repair and adjust the watch, preferably a 16-size 
railroad watch, so that its position error will not 
exceed twenty-five seconds. 
‘ (c) For a first grade certificate let the job be 
similar to that given for second grade but require 
that the position adjustment be under fifteen 
seconds, 

This schedule means that in order for a 
man to obtain a Ist grade certificate, he 
must be able to repair a railroad watch and 
put it into nearly as good condition as the 
lowest grade railroad watch any American 
watch factory will sell; also that, consider- 
ing the quality of many of the men in the 
trade at the present time, only a small per- 
centage of the men now in the trade would 
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be able to qualify for a Ist grade certificate. 

If any of these requirements are con- 
sidered unsatisfactory, there is no reason 
why others cannot be substituted for them. 
These are suggested merely as one possible 
set of conditions. In judging them it is 
necessary to keep in mind that they were in- 
tended to judge the best work the applicant 
can do while working at his leisure, 

6. Agency for Grading. The agency 
selected for passing upon the results of a 
man’s efforts to repair and adjust a given 
watch must be a recognized authority free 
from local influences, and the cost of its 
operation must not be burdensome. That it 
must be free from suspicions, influences, and 
prejudices goes without challenge. To have 
in each county, or other small geographical 
unit, a board equipped with the necessary 
apparatus and personnel for conducting the 
required tests, would not be practical be- 
cause it would monopolize the time of the 
trained personnel of the community; also 
the cost of the tests would be excessive. 
The least expensive method of conducting 
the adjustment examination would be to 
have one well-equipped agency to do the 
testing for all localities. The Bureau of 
Standards, Washington, D. C., it is believed, 
could be of direct and material benefit to 
the industry in this capacity. 

The Time Section of the Bureau of 
Standards has for a number of years been 
conducting watch tests. Over 37,000 time- 
pieces have been tested, In these tests there 
are determined the rates of the watches in 
various positions and temperatures. The 
Bureau of Standards is removed from local 
influence and already has a complete equip- 
ment and trained personnel. It is in posi- 
tion to conduct tests at small expense. At 
the present time it has a short test that 
might be applicable for this purpose, but 
if this test is not suitable, the Bureau would 
be willing to institute any new test specially 
arranged to meet the requirements of this 
work. 

Il—Legal Aspects 

1. Legislative Phases of Administration. 
In the consideration of this subject, the 
legal aspects must not be overlooked. It 
appears that the only legal basis for Federal 
control lies in the interstate commerce 
clause of the Constitution. This means 
that any Federal jurisdiction could apply 
only to watches used on interstate railroads. 
Universal application of certification to all 
of the watches or watchmakers of any geo- 
graphical unit, such as a State, can be ob- 
tained only through the passage of laws by 
the Legislatures of the various States. As 
an argument for bringing this about, prac- 
tically the only safe grounds upon which a 
campaign can be based is that it is a neces- 
sary safeguard for public transportation, 
that it is necessary to insure proper care for 
the watches of railroad trainmen. The safe- 
ty feature will need to be stressed. 

2. Field Inspection Work. The time 
may some time come when it would be con- 
sidered desirable to make some effort to 
ascertain the quality of repair work done by 
certified men in their normal day’s work. 
For example, it might be interesting, to say 
the least, to know if a man holding a Ist 
grade certificate will return a watch to its 
owner when it is in poor condition. This 
inspection work is quite similar to other 
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weights and measures inspection, and may 
be of material benefit to the profession. 


IlI—New Trade Name 

The name or title of “watchmaker” is a 
misnomer. The prevailing custom is to 
adopt new professional titles. We have the 
titles of mortician, optometrist, dental sur- 
geon, etc. It might be desirable to change 
the name from “watchmaker” to “horolo- 
gist” or “certified horologist.” 





The Horological Questionnaire 





(Continued from page 137.) 








of the slide rest is parallel with the line of 
centers, and all side and endshake taken up 
in the slide rest. We may take two light 
cuts on the saw blanks, then carefully 
examine the blanks to determine if a full 
tooth has been cut. The most suitable 
method is to make two cuts of the milling 
operation, but the first cut should remove 
most of the stock and the second cut should 
be light and remove just enough metal to 
produce a perfect tooth. 

QueEsTion—What speed is most suitable 
for driving the cutters in such milling op- 
erations ? 

ANSWER—Watchmakers as a rule are 
prone to run such cutters at too slow a speed 
for efficient work. The watchmakers’ lathe 
is a mighty well made machine and its 
capabilities are often under-estimated. As- 
suming that we have a cutter which is made 
of suitable steel, correctly designed, well 
hardened and sharp, we may run such a 
cutter at 125 to 150 surface feet per minute. 
We can readily determine the R. P. M. our 
cutter should turn by obtaining the cir- 
cumference of our cutter. 

As an example: our cutter is 4% of an 
inch in diameter. Then, 4% = .625 reduced 
to decimals. .625 & 3.1416 = 1.9635 inches 
which is the circumference of our cutter. 
Assuming that we wish to drive our cutter 
at 125 feet per minute surface speed: then, 
125 feet equals 1,500 inches. 1,500 ~ 1.9635 
= 762, which indicates the R. P. M. which 
a cutter 54 of an inch in diameter should be 
run to obtain a surface speed of 125 feet per 
minute. 

A heavy oil should be applied to the work 
in all steel milling operations to carry the 
chips away and also to prevent undue heat- 
ing of the cutter. When a cutter becomes 
dull it should be sharpened as it is simply a 
waste of time to drive a dull cutter through 
a lot of blanks. Such methods are quite 
likely to draw the temper of the cutter and 
also glaze the blanks so that subsequent 
milling operations are almost impossible. 

(To be continued) 





The telephone is not making much prog- 
ress in Russia. And no wonder! A man 
goes to the telephone and shouts: 

“Hello, is that you, Dvisastkivchsmart- 
voiczskie ?” 

“No; dis is Zollemschonskaffirnockntiff- 
growoff. Who’s speaking?” 

“Seximochoczkiertyauks Mxkischoffemoq, 
I wanta know if Xliferomanskeffiskillmaj- 
uwchzvastowsksweibierski is still stopping 
with Dvisastkivochsmartvoiczkic.”—London 
Answers. 
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Electric Bell Without a Battery 





THE inventive mind is strongly in evi- 
dence in these times. On consulting 

the special publications devoted to inven- 
tions, it will be recognized that there pre- 
vails, in this respect a great activity. 
that whoever conceives a new arrangement 
hastens to have it patented, a better utiliza- 
tion of the forces of all kinds that are at 
our disposal, an unfamiliar apparatus to 
meet one or another of our needs, The 
investigations are impelled by a desire to 
break the existing apathy; they seek to ex- 
cite the demand, to enliven consumption, 
Many of these new inventions may doubt- 
less only expect better times, but there are 
some that meet, from the beginning, with 
favorable conditions. Such is the case, it 
would appear, with the “Sonorus” apparatus, 
This is an electric bell, of which an il- 
lustration is presented herewith and which 
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UNIQUE ELECTRIC BELL 


has the advantage of being adaptable for 
switching into a lighting current, either di- 
rect or alternating. It requires neither bat- 
teries, transformers nor resistances. The 
bell operates under any voltage. It can be 
installed anywhere without detriment to the 
artistic character of its surroundings. The 
bell, known as “Sonorus,” is constructed in 
accordance with federal regulations, it has 
been approved by the official inspectorate 
of the Swiss Society of Electricians at 
Zurich. It is distinguished from other ap- 
paratus of the same character in that it only 
consumes current while in operation. Its 
consumption never exceeds 9 watts. Made 
of non-combustible material, it is equipped 
with a cutout that precludes all possibility 
of fire. The contacts are of platinum and 
silver, so as to withstand the sparking at 
interruptions and overcome prolonged wear. 

The power of this apparatus may be 
verified according to requirements. Various 
models have been produced, so that it can 
be used equally as well in apartments as 
for offices or shops. 

It is, taken altogether, a very practical 
and a very economical apparatus. 





THE JEWELERS’ 








Established 1858 


Refiners 


Gold 
Silver 
Platinum 


Smelting of Sweeps our Specialty 
Filings, scrap, plated scrap and bench sweep 


Fine gold, silver, platinum in any degree 
of hardness 
Gold, silver and platinum anodes 


L. LELONG & BRO. 


Halsey, Marshall and Nevada Sts, 
NEWARK, N. J. 





CIRCULAR 


June 1, 192}. 








“FERRULES’” 


IN 


GOLD ano SILVER 


ryt TET Rae 
KAJTKTXTI WIN i 
8879 8880 8881 8882 8883 8884 


MADE IN 12 SIZES 


ILLUSTRATIONS SHOW THE 6 SMALLER SIZES 


HERPERS BROS. 


18 CRAWFORD STREET 
NEWARK, N. J. 


ESTABLISHED 1865 























“Gifts That Last’’ 





BEST MADE OF 


American Platinum Works 


PRODUCTS 
PLATINUM— 


Plate, Wire, Seamless Tubing, Solders. 


BRACELET BOXES— 


One-Piece—Platinum and Gold. 


GALLERIES— 


Solid, Flexible, Lace-Work, Platinum and Gold. 


Combine Artistic and Lasting Qualities. 


American Platinum Works 


N. J. R. R. Ave. at Oliver St. 
NEWARK, N. J. 


30 Church St. New York City 




















HANDY. & HARMAN 


31 Gold St., New York City 


| 


Refiners 
Gold 


Silver 
Platinum 


SHIP TO EITHER PLANT 





Bridgeport, Conn. 























il Th MINSA ! Bs 
AEE QNSEALG 
AS 





[Answers are also solicited from our readers to the questions published on this page.] 


THE JEWELERS’ CIRCULAR 


No attention paid to communications unless accompanied by full name and address of the writer. 
4 


Question No. 3809.—Resilvering Watch 
Parts—We have noticed every once in a 
while, when we repair a silver-plated watch 
movement, that after cleaning black little 
spots appear over the plates on lop and 
bottom. These then look as tf black ink 
had been splattered over the whole move- 
ment. H. B. Co. 

Answer.—Silver-plated watch movements 
are merely dipped and in cleaning the plat- 
ing becomes removed or flakes off. This 
would be especially so where the cyanide 
bath is used, as the cyanide will attach and 
dissolve the silver. Watch parts may be 
easily re-silvered by hanging for a few min- 
utes in a silver solution in contact with a 
clean strip of zinc. Brush up bright with 
fine chalk. ‘ 

Question No. 3810.—To Make Platinum 
Chioride—How much acid is required 
to reduce one ounce of platinum to chlor- 
ide? Also what proportion of nitric and 
hydrochloric is correct in making up aqua 
regia? R. Y. 

ANSwER—In order to cut down one ounce 
of pure platinum, we will require from 
six to seven ounces of aqua regia. The of- 
ficial preparation of aqua regia consists of 
one part nitric acid and three parts hydro- 
chloric acid. The platinum should be rolled 
very thin, then rolled into the form of a 
spiral coil or else cut into small pieces. The 
coil is preferable as it allows the acid to 
attack all parts of the platinum more readily 
than is the case when a number of small 
pieces are stacked on top of each other. 
The platinum should then be placed in an 
evaporating dish and the aqua regia poured 
over it. To facilitate the action of the 
aqua regia the dish should be placed on a 
sand bath, Too much heat must be 
avoided, or the chloride will become 
burned on the side of the evaporating dish. 
If the action of the acid stops before all 
of the platinum has been reduced, then add 
a small amount of fresh aqua regia. The 
solution must remain over gentle heat until 
it is reduced to the consistency of syrup. 
A glass funnel should be inverted over 
the evaporating dish, to assist in carrying 
off the fumes and also to save the aqua 
regia from evaporation until it has per- 
formed its function of reducing the plat- 
inum. All such reduction should be done 
under a fume hood or where there is free 
access of air, as the fumes are very cor- 
rosive, 

Question No, 3811—Sample Engraving 
Plate.—7 am engraving a sample engrav- 
ing plate for printing. I have some very 
fine, accurately faced gravers, but am at 
# loss to know whether I am cutting it 


deep enough. I obtained a lozenge graver 
and have faced it very flat. It cuts well, 
but does not seem to get around the plate. 
Can you explain to me how I could go 
about this in order to have no difficulty 
in cutting and to make the cuts good and 
deep, so that when I come to the rubbing 
down part with charcoal and oil, I will not 
find my plate unfit for printing? G. H. 
ANSWER—We assume that your difficulty 
is a burr or ragged appearance of the 
curved lines. To avoid this, the graver 
must be sharpened exactly right; the stoned 
surfaces must be flat, and the cutting edges 
straight and at corresponding angles to each 
other. Both of these things are essential. 
One of the most difficult things to learn in 
the engraving line is to turn up the point 
of the graver. When the tool is turned 
up, the flat parts of the under sides should 
be of equal length; if one is longer than 
the other the curved lines cut with it will 
be ragged, no matter how much skill is 
used in handling it. In cutting curves, the 
graver should be turned the merest to the 
right and the cut is easy and clean. Too 
much emphasis cannot be given to this. 
The writer has just finished a number of 
hubs. They are made of tool steel and 
are used for making steel dies for drop 
press work. The letters had to be quite 
deep, and in cutting the curved lines, the 
graver had to be turned to the right a 
trifle to avoid forming a burr. When the 
job was finished, the curved lines did not 
look different from the straight ones, be- 
cause the graver had been turned just 
enough to clear the edge of the letter. A 
mistake that is frequently made, where the 
cutting must be deep, is in attempting to 
remove too much metal at one cut. We 
should make a clean, light incision, and go 
over it as many times as necessary in order 
to get the required depth. And alwavs keep 
the graver in the best possible condition. 
Question No. 3812.—Hollow Castings.— 
Can you advise me how I can cast hollow 
silver and bronze ornaments and statues? 
FP. LF. 
ANSWER—To make a casting hollow, it 
is necessary to suspend inside the mold 
an inner piece, or core, which may be made 
of sand just as the mold. The space left 
free between the inside surface of the mold 
and the outside surface of the core, is that 
which will be filled with the metal. The 
core may be made in a core box. These 
fit in the prints of the pattern, which 
leaves the hollow inside the casting. We 
will make the core as follows, it being as- 
sumed that the sand mold lies before us, in 
halves, prepared from the pattern, with 


145 


prints ready for the core. We will snow 
pack loose sand into the mold space, being 
careful not to beat it too hard. When we 
close the mold again, we will enclose a 
lump of sand exactly reproducing the pat- 
tern, We now take out this sand core 
and shave off enough sand all around 
so that sufficient space will be left to rep- 
resent the wall thickness required in the 
finished statue. The shaved-off core we 
will now place in the print of the mold, the 
other half being placed over it. The sand 
mold should be baked in order to remove 
all moisture. To give it a fine texture on 
the inside, we will wash it over carefully 
with powdered charcoal and water, and, 
although it is thoroughly dried in an oven, 
this charcoal, the potato flour and oil, which 
is used in some cases to make the sand 
more adhesive, will produce gases when 
the molten metal is poured into the mold. 
To allow the escape of these gases, it 
is necessary to provide vents. When the 
castings are cooled, the sand core may be 
dug out with a wire or washed out with 
water. 

Question No, 3813.—To Color Watch 
Hands Red.—Some of my customers want 
red hour hands on their watches, so as to 
show Sun and Standard time. Is there any 
way that I can color the hands red? H. P. 

ANSWER—The following method may be 
used for coloring watch hands red. Mix 
to a paste over a gentle heat, one ounce 
carmine, one ounce chloride of silver and 
one-half ounce of tinner’s japan. Spread 
a little of the paste on the hand, then lay 
it face upwards on a piece of sheet copper, 
and apply heat until the desired color is 
obtained. 

Question No. 3814.—Modeling Wax.— 
Will you please tell me how I can make a 
good modeling wax? B.M. 

ANSWER—There are many kinds of 
modeling wax in use and a few that are 
suitable for the jeweler’s use are as follows: 

(1) Sixty parts white wax, 10 parts pure 
lard, 10 parts zinc white. Ochre, carmine, 
etc., may be used to color this wax. In 
mixing in the colors the wax should be 
warmed and thoroughly worked to make 
the color uniform. 

(2) Burgundy pitch 50 parts, beeswax 
50 parts, with enough tallow to produce 
the proper consistency, makes a good model- 
ing wax. Pitch may be added in small 
quantity to make the wax black. 

(3) Warmed beeswax to which is added 
tallow, a little white lead, and sufficient 
rouge to produce a red color. 

Question No. 3815.—Blue Dip.—Can you 
give me the formula for a good blue to use 
in connection with silver plating? S. S. W. 

ANSWER—The most efficient blue dip, or 
quickening dip as it is sometimes’ called, 
consists of 2 ounces of sodium cyanide and 
¥% of an ounce of oxide of mercury, dis- 
solved in 1 gallon of water. It has been 
found that this formula gives much better 
results than the old corrosive sublimate and 
sal-ammoniac solution. ° Sal-ammoniac~ is 
used in such dips simply as an aid in dis- 
solving the mercuric bichforide, which is 
very hard to dissolve in water. 





Read the addresses in the Horological De- 
partment, made at the recent Horological 
Conference in Washington, D. C. 
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(Continued from issue of May 4) 
The Job Box System 


N another place we had the job box 
I instead of the job envelope system. The 
boxes, with cloth hinges, had an elastic 
band around them so the articles could not 
fall out. These boxes were numbered on 
top, side and end. These numbers were 
large so they could be easily read, and num- 
bered from 1 to 1,000. The workman could 
see, at a glance, if he had the number when 
a job was called for. With this system we 
used a check book, each containing 500 pages 
and numbered from 1 to 500 series A, the 
next 500 to 1,000 and so on to 10,000. Then 
we started over again with series B. The 
pages in these books were in three sections, 
the first section was the customer’s claim 
check, the center section was put in the 
box with the customer’s name, address and 
information concerning the job, the third 
section was the stub left in the book for 
record, it being a duplicate of the tickets 
that were put in the box and sent to the 
shop. 

These three tickets were numbered alike. 
When a job was written up, a carbon paper 
was slipped between the stub and the job 
ticket. The numbered checks were inde- 
pendent of the numbered boxes. When the 
customer received his claim check, the box 
number that contained his job would be 
written on his claim check. When a job 
was called for, the clerk could see, at a 
glance if, we'll say job No. 20, was finished. 
He had two divisions, one for empty boxes 
and one for finished work. If the box was 
not in the finished division, he would tele- 
phone to the shop for job No. 20, and it 
would take only a few seconds for the differ- 
ent workmen to see if the job was in the 
shop, for the boxes were all on a rack with 
extra large numbers. 

These job boxes were of different sizes, 
well-made, and would last several years. 
This system is about the most simple, eco- 
nomical and direct we have ever tried and 
for a small shop with a few men, I know 
nothing better, for there is only one write- 
up to make, the stub ticket in check book 
gives a complete record, when job was taken 
in, when given out, the price and the number 
of jobs you have taken in to date. There 
is only one objection—the boxes are bulky 
and take up a lot of room. Often the work- 
man would have 20 to 30 such boxes at one 
time on his bench, and at closing time it 
often required two large cloth baskets to 
carry these boxes to the vault, and in a 
large shop this system would not be prac- 
tical. 


The Unit Cost System 


At one time we wanted to be satisfied 
as to just what we were making or losing 
on each individual job. We tried this out 





*With the Cady & Olmstead Jewelry Co., Kan- 
sas City, Mo. 


on the jewelers, watchmakers and engravers. 
We will say a shop employs 10 workmen, 
each working 44 hours a week. This would 
give 440 production hours. The help that 
do not produce, such as the two clerks and 
lady assistant, in the repair department, the 
foreman, his assistant, the polisher and er- 
rand boy, were counted as overhead ex- 
pense. To this must be added shop rent, 
light, power, gas, burglar protection, tele- 
phone and all other supplies that are not 
used in the manufacturing or repairing of 
jewelry and watches. 

This overhead cost will vary considerably 
in the different shops. To arrive at the 
cost of each job, we had time cards, divided 
in six sections. Every morning the work- 
man got a new time card with his number. 
Each section on his time card had a blank 
space for the job’s number he would work 
on. He would time in at 8.30 a. m. and 
write his job number, we'll say No. 25, in 


the blank space. When finished he would ' 


time out and start on his next job, using 
the next section on his time card, and so 
on, until he filled his card. Then he would 
get a new card, often using seven or eight 
a day. Each section on a time card would 
show exactly how many minutes a man had 
worked on each of the jobs numbered on 
them. If any material was required, he 
would go to the foreman for it. A ma- 
terial request sheet was made out, showing 
the job number and the cost of the material 
used on this job. Each morning the fore- 
man’s assistant would figure the time spent 
on each job that was finished the day 
before. 


The production hours were divided in 
tenths, or 6 minutes to each tenth. When 
the time was totaled on the cards, it would 
often show three, four and five-tenths hour 
idle time, or time lost during’ the day in 
between jobs. It would average two-tenths 
a day per workman, or 2 hours a day on 
10 workmen, and in a week 30 or 35 hours 
and at $1 per hour. A person can readily 
see how large this waste can be, if not 
watched. Every job that came in the shop 
had a repair order sheet with it. On this 
was the write-up and number of the job. 
These repair order sheets were held in the 
shop until the job was finished. The time 
spent on every job was transferred from 
the workman’s time cards to the repair 
order sheets, and together with the material 
request sheet and workman’s time cards sent 
to the office, after being O. K.’d by the fore 
man, 

We had, therefore, a repair order gt€et, 
a material request sheet, and wortmans 
time card, besides two job recordirg books. 
Every job was written up four times. It 
caused an extra lot of cleric! work and 
bothered the workmen, why would often 
forget to put the job nusber on the time 
card and get mixed up 4nd cause some to 
jump up every few rmutes to time in and 


147 


out on each job. Often the foreman was 
trying to wait on three and four workmen 
at the same time who wanted material and 
in a repair shop where jobs are often 
wanted in 10 or 15 minutes. This system 
was cumbersome. It can be highly recom- 
mended in a factory or shop, where longer 
time is required to finish a job. But it 
showed up the weak spots and the cost of 
overhead something like 90 per cent., so 
that a workman receiving $1 an hour, ‘if 
he worked one hour on a job, it cost us 
$1.90, or if he used a half hour in setting 
a diamond and sizing a ring, it cost us 90 
cents and every 10th of an hour he worked 
cost 19 cents. 

We have discontinued the unit cost sys- 
tem after a few months’ trial, after it had 
served our purpose, and it is now our aim 
to keep our shop in a high state of effi- 
ciency. The disadvantages some of the 
store shops have to contend with, is that a 
lot of clerks take in work at too low a 
price. They do this in order to favor their 
customers and hold their good will, and a 
lot of no-charge work such as polishing 
jewelry. The polishers often spend two 
hours a day doing no-charge work. Often 
a spoon is sold for $2 and 50 cents or 75 
cents worth of engraving done for nothing, 
or a workman spends half of his time in re- 
pairing and refinishing goods out of stock. 
If all of this work would have to be sent 
out to a trade shop, the cost would be a 
revelation to some of the proprietors. 

In conclusion, I wish to emphasize the 
fact that the public wants service, and ser- 
vice can be given only with efficient and 
skilled help. ° Pleasant working conditions 
and good salaries will be an inducement to 
draw such help and with such help there 
would be no excuse for not giving excellent 
service. 


(THE END) 





The Note Book Habit 


—_—_—— 


D° you have the note book habit? You 

have! Hurrah for you! Then you 
have formed the habit of making notes of 
the things you hear and see, of instructions 
received or to be given, of things to do and 
to write, of places to go and things to say 
when you get there. 

You have the habit, then, in planning six 
business calls, of routing them in the order 
in which they ought to be made, for the 
sake of time economy or to be sure they 
wiil come in proper sequence when onx call 
is related to another. 

You ftee your mind from the necessity 
of becoming a storage house, and allow it 
to serve as a Factory for Ideas. Hurrah 
fer you! 

You do not lose the hundred and one 
by-products of your day’s work which 
escape your nnd and be relegated to that 
enormous scrap heap of good ideas never 
acted upon. 

Your note book habit has prompted you 
to be more thorougi, and it has made thor- 
oughness easier. It has fostered the power 
to analyze. 

It has become so much a part of your 
life that you could not get along without it. 
Hurrah for you—and may your breed mul- 
tiply—Dyegrams. 
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Such as is here depict- if y 
edin genuine photo- 4 P 
graphic reproductions 


of a case repaired by our expert mechanics stands out 
as a beacon light in forceful blazonry in attestation of 
the high-grade work turned out by this house. For 
over 30 years we have specialized upon the complete 
restoration to original shape of seemingly worthless 
cases and have builded a reputation for superior work 
surpassed by no other watch case repair house in the 
country. Irregardless of how badly battered up a case 
may be, we restore it to its original shape speedily and 
accurately, and especially solicit work refused by other 
firms because of the difficulties incident to successful 


WATCH CASE REPAIRING 


Work by mail or express receives the same painstaking 
care as work brought in, and you can safely expect to 
receive the same courteous treatment which has for so 


long a time characterized our house. Our prices are OURS IS THE HOUSE THAT 
right. We add only a fair and legitimate profit to the 


AS IT REACHED US actual cost of the job. We don’t believe in killing the | ava Sons tinge 
\ goose that laid the golden egg—we expect you to come back, and so treat you accordingly. Every piece of workis absolutely guaranteed to be right. Send 
today—NOW —for free circular and price list, or, better still, favor us with atrial order. You’ll he glad to know us. Send for prices on special work. 


> BECKER-HECKMAN CO. (isisssrora) oo ncn sie 


i 
What You Must Do NEW DIALS 


MODERNIZE OLD WATCHES 


y ‘I 2 rm Our new Enamel and 
f ‘Metal Dials of latest de- 
g ° 4: sign with modern figures 
\ 5 jig. 7 will make old watches be- 
B gi e oh Ay come quick sellers. 
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To Succeed! 
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6 Send for Catalog and Prices. 
A dosage 3 me asked + antag Aesop big — in this D & G Dj 
country what he considered the secret of success. . : 
The big man said, “Know your work.” al & Enameling Co. 
Bradley exists for the sole purpose of putting 40 WHITNEY AVE. WALTHAM, MASS. 








young men on their feet for life of training them to 
know their work so well that they can hold their 
own anywhere, among the big men in the line. 

You would like to be able to hold down a first- 
class position in a first-class shop, drawing the salary 
of an expert watchmaker, jeweler and engraver, but 


Good-Bye Borax 


can you deliver the gods? If not, let Bradley help foo in. , : 
ou. Don’t put it<off another day. A course at » EE A 
radley will make you the big man in your line. j | 
: is the best flux for hard soldering all 
metals. Greatest discovery of the age. 


“A good trade is better than a bank account, for 


you cannot lose it.” f 
Bradley has the men—instructors who for years 


have devoted their entire time, thought and energies mes — ; 
to teaching watchwork, jewelrywork and engraving. Price 50c. per 2 oz. bottle. 

At Bradley nothing is lacking that is necessary to Sold by all material jobbers. 
make you an expert workman. Made by 


Get our latest catalogue. Address 3 : R. I CHAIN CO 
: . male 100 Stewart St. Providence, R. I. 
Bradley P olytechnic Institute Seep} Write for trial bottle from your jobber NOW 
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of the front section and adapted to be bent to LAR NATURE. Frank S. Crowett, Toledo. 
overlie the front face thereof for retaining an Ohie, assignor to The Edward N. Riddle Co., 
ornamental element thereon, and a loop formed on . 
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the outer face of the rear section to receive the 
belt worn by a person. 





[Patents Granted by the United States. Designs 
The United States Patents That Have Ex- 57.814. PERCOLATOR, URN, OR SIMILAR 
pired and the Registered Trade-Marks.] ARTICLE. Rvuportrn J. Bovurcgots, Chicago, 








and Georce P. Ittic, Bridgeport, Conn., 








UNITED STATES PATENTS 





Toledo, Ohio. Filed Jan. 29, 1920. Serial 
354,936. Term of patent 7 years. 

57,823. FRUIT-DISH OR ARTICLE OF SIMI- 
LAR NATURE. Frank S. Crowett, Toledo, 


Issue of May 10, 1921 


1,377,266. PROCESS FOR MANUFACTURING 
METAL RINGS. Frank Mossserc, Attleboro, 
Mass. Filed Aug. 5, 1918. Serial 248,256. 6 
Claims. = 

Process for making metal bands, comprising the 
production of a split ring from bar stock, welding 
the abutting ends, confining the blank between 
dies having opposed faces disposed to engage the 
blank throughout its circumference, applying pres- 
sure simultaneously throughout the circumference 
to an extent to cause the flow of metal at the 
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joint to a homogeneous structure with the re- 
mainder of the ring and causing flow of the metal 
simultaneously throughout the ring radially to form 
an annular disk of uniform molecular structure 
with the remainder of the ring and causing flow of 
the metal simultaneously throughout the ring radi- 





ally to form an annular disk of uniform molecular assignors to W. D. Smith Silver Co. Filed 
en and up-ending the disk to form a Nov. 29, 1918. Serial 264,743. Term of Ohio, assignor to The Edward N. Riddle Co.. 
cylindrical ring. patent 14 years. Toledo, Ohio, Filed Jan. 29, 1920. Serial 
1,377,676. COMBINED MEDAL RIBBON-BAR 57,819. DISH. Franx S. Crowext, Toledo, Ohio, 354,937. Term of patent 7 years. 

AND MEDAL-SUSFENDER. Cuartes F. assignor to The Edward N. Riddle Co., Tole- 57,824. FRUIT-DISH OR ARTICLE OF SIMI- 


Gaunt, Birmingham, Eng. Filed Feb. 17, LAR NATURE. Frank S. Crowe, Toledo, 
1920. Serial 359,333. 5 Claims. ; ' 

A combined medal ribbon bar and medal sus- 

pender including a plate adapted to have a ribbon 
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stretched thereon, said plate having a top back- do, Ohio. Filed Dec. 22, 1919. Serial 346,792. P : 4 

wardly projecting eye and a bottom backwardly Term of patent 7 years, : pe tage ng ~ sey | ag ag be 
Projecting eye through both of which passes a 57,821. DISH. Franx S. CroweEtt, Toledo, Ohio, . 354,938. >Term of patent 7 years, 

headed central vertical suspension pin adapted at assignor to The Edward N. Riddle Co., Tole: : 


i: Weer end fer ettetiuans 4 @ ened. 57,827. BONBON-DISH. Harry Farser and Louts 

1,377,804. COLLAR-HOLDER. Cuartes J. CaLta- 

HAN, Providence, R. I. Filed Feb. 26, 1921. 
Serial 448,081. 4 Claims. 

A collar holder of the character described, com- 

prising a pair of bars secured together interimediate 





their ends, and provided at their opposite ends 
‘with opposed rolls for releasably engaging there- 
between the opposed lateral edges of a collar. 
1,377,902. LOCKET. Jxssrze R. McLaren, Mas- 
sena, Iowa. Filed Dec. 18, 1918. Serial 
267,325. 1 Claim. 
A locket comprising front and rear circular 





‘sections, a hinge connecti id tions, tch - ; ¢ lial : 
for detachably petite tye, aga siomagytety ie do, Ohio. Filed Dec. 22, 1919. Serial 346,795. Farser, New York. Filed Aug. 13, 1920. 
‘seeuting a photograph in the rear section, tri- Term of patent 7 years. ¢ Serial 403,402. Term of patent 3% years. 


angular shaped tongues formed on the periphery 57,822, FRUIT-DISH OR ARTICLE OF. SIMI- . 57,832, ARTIGLE.OF HOLLOW TABLEWARE... 











150 


Victor GaErRTNER, New York. Filed Nov. 11, 





1920. 
years. 


57,833. ARTICLE OF HOLLOW TABLEWARE. 


Serial 423,487. Term of patent 7 





Victor GAERTNER, New York. Filed Nov. 11, 
1920. Serial 433,488. Term of. patent 7 years. 
57,863. COLLAR-HOLDER. E. Irvine Rocers, 
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Jr., Providence, R. I. Filed Oct. 27, 1920. 
Serial 420,032. Term of patent 7 years. 
57,875 WATCHCASE-BOW. ArtHuR W. Waps- 
worTtH, Fort Thomas, Ky., assignor to The 
Wadsworth Watch Case Co., Dayton, Ky. 


Filed July 25, 1919. Term 


of patent 14 years. 


Serial 313,395. 
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UNITED STATES TRADE-MARKS 





Trade-Mark Registration Granted May 10, 
1921 


142,261. CERTAIN NAMED ARTICLES OF 
JTEWELRY AND FLAT AND HOLLOW 
SILVERWARE. Essayan JEwetry Co., Bos- 


ton, Mass. 
Filed October 2, 1919. Serial 123,345. PUB- 


LISHED JANUARY 25, 1921. 

142,273. PEARLS AND FEARL NECKLACES. 
FREDERICK Rosert Hernicx, San Francisco, 
Cal. " 

Filed September 15, 1920. Serial 

PUBLISHED JANUARY 11, 1921. 

142,291. ARTIFICIAL PEARLS. 
Altoona, Pa. 

Filed November 10, 1920. Serial 139,464. PUB- 

LISHED JANUARY 11, 1921. 

142,326. WATCH-SPRINGS. SanpviKens JERN- 
VERKS AKTIEBOLAG, Sandviken, Sweden. 

Filed June 26, 1920. Serial 134,278. 

LISHED DECEMBER 14, 1920. 

142,333. CERTAIN NAMED ARTICLES OF 


137,225. 


LiIPPMAN’S, 


PUB- 


JEWELRY FOR PERSONAL WEAR. So- 
c1ETE La Perte Saskia, Paris, France. 
Filed March 26, 1920. Serial 130,244. PUB- 


LISHED JANUARY 25, 1921. 
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tion is becoming a large business center on 
the north side. A great many of the ex- 
clusive stores in the loop have opened 
beautiful shops in this vicinity. 

I. T. Behr will open an office in room 
611, Columbus Memorial building, where 
he will deal in watches, diamonds, etc. 

The Reliance Metal Spinning Co. has 
opened a Chicago office in room 503 
Shops building, which will be in charge 
of C. J. Alcan. 

E. B. Gustafson, who has been with 
William Forstrom for several years, has 
opened a retail jewelry store at 652 E. 
47th St. Mr. Gustafson also announced 
that he was married recently. 

Alexander R. Krause, manufacturing 
jeweler in the Masonic Temple; received 
word last week that the body of his 


brother Max, of the United States 
Marines, is on its way home. He was 
killed on June 4, 1918, at Chateau 
Thierry. 


Earl A. Corbett, Chas. P. Wolf and 
H. H. Evans, of the sales force of the 
C. & E. Marshall Co., arrived in Chicago 
last week to spend the week end at 
home, and will leave for their respective 
territories the first of next week. Louis 
Dehart, sales manager for the house, 
returned last week from a short trip 
through northern Ohio and Michigan. 
Chas. Williams, of the material depart- 
ment of the Marshall concern, left last 
week for Detroit, where he will spend 
his two weeks’ vacation visiting relatives. 

The Wilmort Mfg. Co., 430 So. Green 
St., has announced through The Wilmort 
Wedge, the little paper published in the 
interests of its salesmen, the fact that Wil- 
liam Aisenstein, who has been _ identified 
with the company since its inception three 
and one-half years ago, has severed his 
active connection with the concern. Mr. 
Aisenstein is the son of the head of Aisen- 
stein-Woronock & Sons, Inc., New York, 
and has left the Wilmort concern to take 
an important position with his father’s 
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house. He will, however, continue to main 
tain a substantial financial interest 


Wilmort concern. Mr. Aisenstein wilt 
succeeded by H. E. Anderson, formerly con. 


nected with the American Enameled Mag. 
nate Wire Co. of Muskegon, Mich, anq 
later with the A. L. Randall Co., Chicago 

Hundreds of shoppers joined the chase 
that resulted in the capture of Frank 
Navels, a negro porter, who had rushed 
from the jewelry store of Louis Rubin 
15 S. Clark St, with a $400 diamond 
ring which he was “trying on.” The 
negro asked to see a diamond stud and 
when Rubin told him he did not have g 
mounting of the size to fit the stone the 
negro said he would go get a mounting 
and come back. Then he asked to see q 
smaller stone and as Rubin turned to 
get one he rushed from the store, but 
was captured within a few blocks. 








Providence. 
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John M. Fraser, of J. M. Fraser Co., is 
serving on the petit jury in the Superior 
Court at Bristol. 

Mr. and Mrs. Paul C. Nicholson have 
taken a house at Bristol, which they will 
occupy for the Summer. 

C. P. Curdy, jewelry buyer for the 
Harris & Mowry Co., Woonsocket, was 
a business visitor in New York the past 
week. 

Julius A. Saacke, of the Excell Mfg. 
Co., has been re-elected secretary of 
Battery A, 103rd Field Artillery Veteran 
Association. 

The Roger Williams Savings Fund and 
Loan Association has discharged a mort- 
gage of $3,000 against property of 
Eustace Crees et ux. 

Mr. and Mrs. Harold W. Ostby will 
leave town about the middle of June to 
spend the Summer at Sakonnet, where 
they have taken a house for the season. 

Mr. and Mrs. William H. Manchester 
have closed their apartment on Adelaide 
Ave. and are at Buttonwoods, where 
they have opened their house for the 
Summer. 

3oris N. Nelson, of the D. & N. Mfg. 
Co., was in Atlantic City the past week 
attending the convention of the I. 0. 
B. A. as a delegate from the Providence 
lodge. He was accompanied by Mrs. 
Nelson. 

The J. A. Foster Co. of this city has 
increased its capital stock from $275,000 
to $375,000, according to an amendment 
to its charter filed at the office of the 
Secretary of State under the laws of 
Rhode Island. 

The petition of Harry R. Rose, of this 

city, doing business as the Rose Jewelry 
Co., Pawtucket, for a discharge in bank- 
ruptcy has been granted by Judge Arthur 
L. Brown in the United States District 
Court for Rhode Island. 
- John D’Errico has announced that he 
has resigned as treasurer and director of 
the manufacturing jewelry concern doing 
business as the Ideal Jewelry Mfg. Co. 
157 Orange St., and that he has no con- 
nection with the corporation. 














OO ae 





C. E. Richter spent part of last week in 
Chicago and Minneapolis. 

H. S. Smith and his brother of Tampa, 
Fla, were the guests of Greenwold, Hirsch 
& Grift during the week. 

David Kaiser of Powers & Mayer, New 
York, was taken ill while at the Sinton 
Hotel last week. 

A. & J. Plaut have received word that 
their salesman, Joe Rosenbaum, who has 
been ill at Denver, is recovering very 
rapidly. , 

A new jewelry manufacturing firm under 
the name of Litwin & Sons has taken over 
the fifth floor of the Harrison building, 
E, 4th St. 

C. W. Schoenig of Klein Bros. arrived 
home Thursday after a long road trip. He 
started preparing immediately for a trip 
with a new Fall line. 

Miss Marie Meyer, former bill clerk at 
Richter & Phillips, was presented with a 
silver service by fellow employes when she 
was married, April 27. 

Ed. S. Maas has been elected an hon- 
orary member of the Spring class of 
Shriners, who he conducted on their initia- 
tion trip over the sands Saturday. 

Visitors registered recently at Richter & 
Phillips were: R. B. Roberts, Springfield, 
Ohio; George Deck, Blanchester, Ohio; 
H. E. Kirchoff, Peoria, Ill., and Abe EII- 
man, Dayton, Ohio. 

George J. Gruen presided at the meeting 
of the Cincinnati Credit Men’s Association 
Thursday night, which was especially ar- 
ranged for the entertainment of the ladies. 
A short business session preceded the danc- 
jng and other entertainment. 

Herbert Oskamp took an active part in 
the “Boost-the-Zoo” day, Tuesday, May 24, 
when various clubs paraded throughout the 
city to arouse interest in the Zoo, and then 
held an outing at the Zoo Garden, followed 
by a dinner in the evening. Seven hundred 
took part. 

Already Peck, Selmeier & Peck have re- 
ceived good news from Gus Peck, who left 
Tuesday for a business trip to West Vir- 
ginia, Kentucky, Virginia and Ohio. Mr. 
Peck wrote in that he found business good 
and sent some excellent orders along with 
his letter to prove his statement. 

Jacob Frohman headed the Cincinnatians 
who went to Albany, N. Y., to attend the 
wedding of his son, Nathan Frohman, to 
Miss Hortense Barnet. The wedding was 
set for June 1. Mr. and Mrs. B. S. New- 
man, who stopped off at Albany for the 
affair, planned to go on to Atlantic City, 
where they expect to spend the Summer. 

Edwin Gebhardt, who is president of the 
Pleasant Ridge Welfare Association, is 
smiling with pride at the accomplishment 

of his organization in building a playground 
for the children of Pleasant Ridge. The 
work was finished Saturday, May 21. Mr. 
Gebhardt used a shovel with great success 
and qualified as a good worker in other 
than jewelry lines. 

Carl S. Caruso, 507 W. 6th St., formerly 
employed by the Gruen Watch Co., pleaded 
guilty Wednesday, May 25, to a charge of 
embezzlement when taken before Judge 
Thomas H. Darby in Criminal Court. The 
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company claims that $2,500 worth of watches 
disappeared when Caruso was employed by 
them, and that the watches were pawned 
under assumed names. Caruso will be 
sentenced later. 

Casper Zenzel, Middletown, O., came 
down to Cincinnati the day robbers tried to 
rob one of Middletown’s most prominent 
banks, and he was particularly delighted to 
learn that the attempted robbery was foiled 
by a girl clerk, who stepped on a burglar 
alarm at the same time she raised her 
hands to comply with the order issued by 
the five intruders to every one in the bank 
to throw up their hands. 











TRADE CONDITIONS 
Business in the retail stores is picking up. Re- 


ports from retailers both in Indianapolis and 
throughout the central section of the State show 
the commencement business to have been good, 
and prospects are good for June weddings. Stocks 
are yet low, the retailers, and the jobbers, too, 
uniting on the policy of low stocks and quick turn- 
overs, or as quick as possible. Transportation 
conditions are good, and supplies seem plentiful. 





J. F. Kiser, Muncie, Ind., was in Indian- 
apolis recently. 

Harry Major, of Major & Sheldon, Shel- 
byville, Ind., was in Indianapolis last week. 

E. L. Collins and Walter Simmons, both 
of Franklin, Ind., and both retailers, visited 
Indianapolis jobbing houses recently. 

Russell Kramer, Frankfort, Ind., was in 
the city, recently. He visited some of the 
jobbers and made some purchases, Mr. 
Kramer reiterated the statements of Mr. 
Rock when he said the farmers were buy- 
ing more liberal than formerly. 

Jobbers in Indianapolis are somewhat 
amazed at the general business confidence 
that is being reflected on the part of the 
retail jewelers of the State. Not a jobber 
in Indianapolis has had a failure to worry 
over this year and they feel that the 
danger of such things is rapidly passing. 

Carl Rock, a retailer from Greenfield, 
Ind., was in Indianapolis recently looking 
over stocks. He says business in his farm- 
ing community is picking up. He believes 
that the farmers are getting over their lack 
of confidence and have reconciled them- 
selves to the fact that they must take their 
losses the same as the manufacturer and 
labor. 

Preliminary statistics available in the 
office of the county treasurer indicate that 
the trade must be prepared to pay more 
taxes next year than have been paid for 
some time. This year’s valuations on vir- 
tually every store show a substantial in- 
crease, and with decreased valuations given 
the public utilities, it is possible the rate 
next year will be higher than this. 

Both retailers and jobbers are watching 
with more than usual interest steps being 
taken for the repeal of the luxury tax as it 
affects jewelry and also for action on the 
excess profits tax. In the latter the trade 
has the backing of most everybody in 
Indiana. Not only are the jewelers watch- 
ing both these pieces of legislation, but 
they are doing some hard work with the 
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Indiana contingent in Congress. Letters 
and telegrams are being sent daily urging 
that the Indiana congressional delegation 
vote right. 











L, Wechter, operating The Radius, has 
recently purchased a very attractive home 
on Western Parkway, overlooking the Ohio 
River. 

A stock of celluloid goods blazed freely 
and spread the blaze so rapidly that the 
whole floor was in a blaze when the depart- 
ment arrived. 

F, E. Stevens, watchmaker and repair 
man for Wm. Kendrick’s Sons, is out of 
the city on his vacation. He was forced 
to take his vacation a trifle early on ac- 
count of sickness. 

The entire stock of Sidney J. Bernstein, 
incorporated as “Sidney’s” at 308 W. Jeffer- 


-son St., was burned Saturday morning, just 


before daylight, the place being badly dam- 
aged. The loss is insured. 

Miss Katherine Vogt, who conducts a 
jewelry store at 626 E. Market St., reports 
the theft of a diamond ring recently. She 
suspects a negro who had been in previous 
to the theft, and had examined several pieces 
of jewelry. He made no purchase, however, 
and it was shortly after he left that Miss 
Vogt discovered the theft. 

A fire, believed to have started in a show- 
case filled with celluloid articles, destroyed 
the jewelry shop of Sidney Bernstein, 308 W. 
Jefferson St., recently. The fire was dis- 
covered at 4 o’clock in the morning and the 
shop was almost totally destroyed when the 
firemen arrived. The loss has been esti- 
mated at about $10,000. The stock was well 
protected by insurance. 

Edward Knull, of the Rodgers & Krull, in 
discussing business conditions, said that 
there had not been much change in the way 
things were going. Business is better, of 
course, and shows signs of holding good for 
some time yet. One interesting fact put 
forth by Mr. Krull was, that there are 72 
commencement exercises to be held in Louis- 
ville, during the first two weeks of June. 
Orders for presents are already rolling in 
and jewelers expect a good trade as a result 
of the graduations. 

Maiden Lane dropped in on Louisville last 
week and reported business a little better 
than fair throughout the country. Among 
the firms represented and their representa- 
tives were, M. L. Braun, of the O. J. 
Somers Co.; Julius Gluck, A. Wallach & 
Co.; J. A. Neiman, Mabie Todd & Co. 
Other callers on the trade were: A. S. 
Khouri, of the F. J. Boesse & Co.; Walter 
Lampe, Deman Chain Co.; Walter Melcher, 
the Homan Mfg. Co.; Irving Kaufman, 
Phenix Jewelry Co.; Louis Rothschild, D. 
Lisner Co.; Robert Edwards, Whiting Mfg. 
Co.; Henry Freund, Henry Freund & Bro.; 
V. B. Hume, Ziething & Co. and Mr. Soper 
of the Matthews Co. 








Robbers recently cut the glass out of 
a rear window of the Smith Jewelry 
store at Dillonvale, O., and secured $200 
worth of jewelry. 
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IF YOU WANT 


Anything in the Platinum Line You Will 
Find It if You 


“Look under the Sun’”’ 


_ Branch Office: 803 Heyworth Bldg., Chicago, Ill. 





June 1, 1921,. 





MAY & LUNGERSHOUSEN 


Manufacturing Jewelers 
Originators of the famous octagon and square Platinum rings 





420 East 149th Street, New York 


Phone, Melrose 3689 and 1200 

















It’s an adornment to any home or office. Guar- 
anteed absolutely accurate. The flag travels 
around raised dial and points to temperature. 
Made in many artistic 
styles and finishes. Lib- 
eral profit to dealers. — 
Write for catalog and prices. 


Schaeffer & Budenterg 


Brooklyn, N. Y. 










JEWELERS’ and METAL WORKERS’ SUPPLIES 














AMERICAN-SWISS FILE & TOOL CO.’S 


r&|FILES 


AMERICAN GAS FURNACE CO.’S 


Gas Furnaces for Melting, Annealing, Enamel- 
img, Hardening, Assaying, Etc. Positive 
Sand Blast Pressure Blowers. 


E. P. REICHHELM & CO., lnc. 


24-26 JOHN ST. : NEW YORK 





“American 
Swiss”’ 


























Special designs of platinum 
jewelry of the highest grade 
and greatest artistic value 

executed most skillfully. We 

are in a position to furnish 
fine melee for your special 
order work at low prices 


o<@n- 6° Wes 






SIMMONS & ZAWOLKOW 


Platinumsmiths 


31 N. State St. CHICAGO 


PLATERS TO THE TRADE 


Gold, Silver and Platinum Plating. Guaranteed Work. 
— Bags repaired, replated and relined the same as 


SILVERWARE REPAIRING 


Rati & Ciske ss Nisan sc Cees 











Have you heard of our profit-sharing organ- 
ization? If not write at once—no invest- 
ment necessary. 


Mutual Optical Corporation 


Formerly JOE MORRIS OPTICAL CO. 
120 S. State St. CHICAGO 











C.W.BUTTS, Inc.**y"y” 


Manufacturers of 


Crowns, Pendants and Bows 


We make specialty of white gold crowns and bows, and are 
prepared to tt 4 very prompt deliveries of same for bracelet watches. 








the Protection Ring Guard 


Has No Points to Catch or Scratch 
EASY TO PUT ON 

\ Im Yellow Gold 14K $5.00 Dozen 

) White Gold 14K $5.50 Dozen—6 Sizes 


The Lion Safety Pin Clutch Co. 


Temporary address on account of fire 





Pat. Feb. 20,1917 19 Wallace St., Freeport, L.I., N. ¥. Pat. May 25, 1920 














ARTHUR JOHNSON MFG. CO., Inc 


14-16 Church St., New York 











Jewelers’ Cuttle Bone 


WE ARE DIRECT IMPORTERS 


Genuine Italian Bone—Qualities and Sizes Correct—Prices 
Right—Prompt deliveries and entire satisfaction assured. 


Write Phone John 432 


JACQUES WOLF & CO., 112 John St., N. Y. 
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